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Who Will Do It—Politicians or 


Business Men? 


to receive telegrams from Washington and, 

through the carelessness of the telegraph opera- 
tor, the word “conservation” would be typed “‘conver- 
sation.” Time and time again, the staff laughed at it 
and felt that in some measure the transpositions of 
words stated the truth, but don’t for an instant get 
the idea that the experimental trips along the con- 
servation route were all for naught. They served the 
purpose of telling an industry some of its faults and 
did much to eliminate wastes, which but for the speed 
of American business in normal times would have 
been corrected years ago. 

There is truly much of good,common sense in a real 
program of conservation. You can make it a more 
individual and apparent sort of conservation in your 
own business. Let the war lessons of ‘“‘waste-not”’ not 
be forgotten. 

It is much in the line of this thought, simply ex- 
pressed, that the Chamber of Commerce of the 
United States of America is to meet next week at 
Atlantic City. Business men have realized that it is 
impossible to return to what was the normal of the 
early days of 1914. What is before us is pertly put 
by Lloyd George—“The whole world must be remade.” 
And the process of remaking comes into every busi- 
ness, no matter how small. It is most opportune for 
the Chamber of Commerce of the United States to 
put into business hands a national program of con- 
servation on a voluntary basis. By business men 
taking over the function formerly held by the War 


Aer it was a subject of much hilarity 


Industries Board, there is a safety valve put on busi- 
ness, the cord of which is held by men who know 
something about individual industries and there is a 
guarantee that politics will not interfere. 

The menace of a continuation of a politically con- 
structed instrument with headquarters at Washing- 
ton, holding a club over industries, is removed by a 
commercial body from each industry, working under 
the leadership of the Chamber of Commerce of the 
United. States of America. 

The title of the conference is the War Emergency 
and Reconstruction Conference, to deal with imme- 
diate peace problems, to result in a definite, concrete 
program, formulated by the business men of the 
United States for the solution and adjustment of the 
problems of the reconstruction period. 

In this issue elsewhere, we tell of the merchant 
group, manufacturers’ group, tanners’ group, the 
allied trade group, which will all meet in Division 
No. 8, to evolve a plan of united effort on the part 
of the entire craft. 

The hope was expressed in the final session held 
recently at Washington by the War Service Com- 
mittees of our industry that the idea of a voluntary 
solving of industrial problems by major conferences 
periodically would be the greatest safeguard to the 
greatest number of business men. 

To insure real stabilization of industry during the 
reconstruction period, one or two pertinent subjects 
on the program are here given—labor costs and con- 
ditions; increased taxes, the increased demand for 
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non-war materials restricted during the war period; 
remedying the evil of sale of commodities at a price 
less than the cost of production; the effect of govern- 
ment sale of materials and products held by it, etc. 

The trade can take unto itself much credit for the 
plan adopted by the Chamber of Commerce of the 
United States of America, for the shoe and leather 
industries were the first to organize as a Council of 
National Service. The first group meeting of leaders 
within a distinctive industry was held by our trades 
in Washington in the early days of the war. The 
shoe trade was the first trade to propose a voluntary 
limitation of prices in detail and was time and time 
again cited as the model to which the other apparel 
trades might look. 

From the plans already afoot, it is apparent that 
the shoe and leather trade will stand high in the 
councils of the Chamber of Commerce of the United 
States of America by reason of its preliminary ex- 
perience in that direction. 

To all business men, therefore, the results of the 
separation of politics from business will be good news, 
for stringent government control in peace times 
would certainly constitute a “bugbear’’ to commer- 
cial and industrial interests. Competition cannot 
now be stifled; mediocrity cannot now continue, and 
initiative and individuality must be made paramount. 





Public Won’t Buy Cheap Shoes 


HROUGHOUT the West the spirit of optimism 
reigns supreme as to the future conditions of 
business in general and retail shoe business in partic- 
ular. We tell of the West—for instinctively when 
business is sound in the West it is sound all over. 
The large steel and iron interests that for months 
past have been devoting the output of their plants to 
munitions and other government war work, are 
rapidly readjusting their machinery to the production 
of their regular lines. Ninety of these concerns are 
now working on orders taken before the plants 
switched to government work, so there is little cessa- 
tion in their activity. This insures the constant em- 
ployment of labor and while they are looking for a 
readjustment of the wage scale it is felt that this will 
come gradually so there will be no general upheaval. 
The materials carried in stock during peace times by 
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many of these concerns are so depleted that it will — 
take months of active work to again put them up to 
normal basis. 

Using the iron and steel industries as a barometer, 
there is no reason for fear to enter the heart of any 
retail shoe merchant and no thought of pessimism 
should be allowed to enter his mind. 

Retail shoe stores that have stuck to good quality 
of merchandise and through the war-time period 
have rendered to their customers the best service 
possible are not lacking for business. People gener- 
ally have plenty of money to spend, and are buying 
liberally of the prevailing colors and styles, and very 
little complaint is being heard on account of the 
present prices of footwear. In fact the demand all 
over is for a good class of merchandise that has em- 
bodied in it elements of style and fitting qualities, 
but devoid of gewgaws. ’ 

A wholesaler who does a large business in men’s 
shoes is authority for the statement that although 
prices are high, men are not buying the cheap quality 
of shoes they bought a few years ago. A certain line 
of work shoes on which he formerly did a big business 
at $1.60 can hardly be moved today at any price. 
Farmers, mechanics, and even common laborers pre- 
fer to buy better shoes, and pay a better price. 

Anticipating that there would be no changeinstyles, 
lasts, patterns, or colors; that shoe business had 
reached a stage of standardization that made buying 
absolutely safe, the average retail merchant bought 
more nearly up to his anticipated needs than has been 
his custom in former seasons. He has probably not 
overbought, but it behooves him at this time to go 
carefully over his stock to see that what he has 
bought fits in the sizes and widths with what he 
already has in stock. 





Go Stronger on Gift-Footwear 


O survey the newspaper advertising of the coun- 
try is to see an apparent missing-of-the-mark as 
relating to gift-footwear. If ever there was a better 
season for it we would like to hear tell of it. First, 
Washington said “no useless giving,”’ taking in one 
breath the old slogan of the S. P. U. G. —“‘society 
for the prevention of useless giving.” 
Was there ever a season when an endorsement such 
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as this came from national and patriotic sources? 
More too—good common sense said “shoes and slip- 
pers are gifts of utility, buy them for the entire family.” 

It takes advertising to jingle the Christmas cash- 
register—try it on your seasonable footwear, for a 
good profit before Christmas is worth two lean profits 


in January. 


Better Fitting from Now On 


AR-TIME rush in all things did not improve 
the general fitting service in the shoe stores of 
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Today with world sanity restored it is the upper- 
most duty of every merchant to instruct his sales 
people in the real art of shoe fitting. Why not 
courses of instruction in cities throughout the coun- 
try? Tocollectively educate shoe salesmen is to in- 
crease the efficiency of every store. 

It is said that chiropody parlors never were so 
popular—how about it? Foot-binding is not an 
American habit since the eyes of the nation were 
opened to the tremendous foot ailment records of the: 
It is time to call a turn on slackness in. 


America. Changes due to men leaving for soldier draft armies. 


service and changes of sales people, men and women, 
brought real fitting service to a low ebb. 


shoe fitting, and it hits right at the fitting stool of 
every shoe store in America. 





* 


How the Army Shoe Contracts Were Settled 


By Conference of Manufacturers With Executives of Quartermaster Corps 


Washington, D. C.—Manufacturers are to make 50 per cent of the number of shoes still uncut, amounting 


to about 1,500,000 pairs. 
Manufacturers are to be given an adjustment of 37 14 cents on each pair of shoes not manufactured. Goy- 
ernment is to increase the price of both field and marching shoes by this amount, making it easier of settle- 
ment, and supplementary contract is to be issued to manufacturers. 

These changes are effective with the end of the business day, Monday, November 25. Manufacturers are to 
provide the Shoes, Leather and Rubber Goods Branch with a statement showing number of pairs of shoes 
uncut and inventory of materials on hand at that time. 


Manufacturers are not to be held responsible for delayed deliveries. 


All shoes are to be completed by April 1. At that time the manufacturers are to submit another inventory 
showing raw materials on hand and further adjustments will follow to care for them. 


During the period of manufacturing these shoe manufacturers are to exchange among themselves such 
materials as they may have in excess of requirements for their individual contracts. One manufacturer 
may have an oversupply of upper leather; another may run short. The former is to supply the latter thus 
eliminating the need for tanning any more. The exchanges are to be effected through a committee in the 


Quartermaster Corps. 
All questions in doubt are to be presented to Major Byron and Mr. Sheppard by the committee consisting 
of John Curtis, George R. Harsh, H. L. Nunn and Chester Eaton. 


Manufacturers are to make necessary adjustments with sub-contractors. 


Hob nails and heel and toe plates are to be eliminated entirely. An adjustment will be made with manu- 
facturers on the basis recommended at a later date by the above-named committee. All such materials 
on hand in the factories will be subject to an allowance by the Government and sub-contractors_will be 


cared for. Allowance will also be made on basis of increased cost in heel lifts. 
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Victory Convention 


National Shoe Retailers’ Association 















There are, of course, details yet to be added and 
changes that may take place. Some big men have 
been approached and those that have given promise of their 
presence are Charles M. Schwab, Edward N. Hurley or 
his assistant, Mr. Colby, Harry Wheeler, president of the 
United State Chamber of Commerce, A. W. Shaw, chairman 
of the Conservation Division of the War Industries Board, 
and many other speakers that will enlighten the trade upon 
the issues of the day. It will be a VICTORY Convention 
and will be full of suggestions and points on the reconstruc- 
tive program—the changed attitude of the United States in 
world affairs—its great prestige as a nation and the oppor- 
itunities for the business men of the United States judging 
from an international as well as a national point of view. 

It will perhaps be interesting for the retailers of the United 
States to reflect that in the early conventions of the N. S. R. 
A. we hardly knew what to talk about. The situation today 
is no longer to find subjects to talk about, but to eliminate 
all but the high spots and to get the very best material 
available to handle these subjects. 


T'n Convention Program is making rapid progress. 


“United We Stand’”’ 


The question of Craft Association will be one of the big 
subjects at our convention. This is the problem that vitally 
affects every retailer in the United States. The problem that 
presents itself to the retailer of the United States is that 
epitomized by the historical utterance: ‘United we stand, 
divided we fall.”’ All business in the future gives promise of 
general supervision and regulation.—That this supervision 
may be intelligent is an absolute essential. 

As the retailer is in the closest contact with the public 
and as Democracy will be the solution in business as well 
as public life, the retailer should be the best interpreter of 
the regulations from which the public will benefit. Craft 
Association therefore is absolutely essential to crystalize 
the public’s thoughts through the retailers. Thus, too, 
manufacturers and tanners will be protected from the 
errors that too often come from regulations originated too 
far from the source. A full half day will be devoted to the 
consideration of the great problem of Craft Association and 
if there were no other reason for your attendance at this 
convention this part of the program would be sufficient for 
in it lies the essence of your future welfare not alone as a 
merchant but as a citizen and as a unit of your craft. 


Plan to Be There January 6, 7, 8, 1919 


Voluntary Conservation to Continue 


The War Industries Board had under very serious advise- 
ment the regulation of the carton system. For a time it 
looked as if they would arbitrarily fix the size, the kind of 
board used, the color and even the label of the box in which 
shoes were to be shipped. With the signing of the armistice 
this very perplexing problem was dropped and no regulations 
will be handed down in this regard. Word has also been 
received that the restrictions have been removed from felt 
shoes. The war demand has diminished and retailers may 
feel easy that they may be able to procure all the felt shoes 
needed in the future. 


Round Table Talks to be Big Feature of National 
Convention 


One of the great convention features that has never been 
introduced before in National Convention is the Round 
Table idea. There has been quite a demand from all over 
the country by dealers desiring to thrash out technical 
problems that arise in their business. The Program Com- 
mittee had no way of bringing all these matters in the general 
meetings, time being too limited and the individual topics 
being of more or less limited interests that they felt that 
these matters always belong to the Local and State Associa- 
tions, and that the National should confine its time to the 
broader question of National importance to the retailers of 
the United States. But the Round Table idea offered a 
solution to satisfy this demand and the following topics 
have been arranged. The procedure will be as follows: 

There will be as many tables as there are topics and the 
talker at each table will cover his subject in a ten or fifteen- 
minute discussion and then move to the next table so that 
the topics will be completely discussed to every one seated 
at the table. 


“Buying in the Market vs. Buying in the Store”’— 
C. A. Wolfelt, San Francisco, Calif. 

“Cash vs. Credit’”—H. B. Scates, Boston. 

“Merchandising Broken and Discontinued Lines” 
—Frank P. Meyer, Danville, Ill. 

“Normal Profits—How to Figure Them”—A. H. 
Geuting, Philadelphia. 

“Getting Results from Window Displays’—Julius 
A. Goldberg, Chicago, Ill. 

“Store Records’—Ben Jacobson, New York. 
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United for Greater Service 


Merchants from Every State Expected 
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Headquarters, Hotel Statler, St. Louis 


“Growth of the Repair Department—How to Organ- 
ize It’—John Baird, Columbus, Ohio. 

“‘Advertising—The Right Way’—James P. Orr, 
Cincinnati. 

“The Help Problem’’—Otto Hassel, Chicago. 

“Constructive Regulation of Style’—John Slater, 
New York. 


WAR SERVICE COMMITTEE 


Representative Retail Shoe Merchants from All Parts 
of the Country 


The Chamber of Commerce of the United States has a 
broad, constructive program for the business men of the 
United States looking towards the reconstructive period and 
the expansion of business throughout the world. They 
have been co-operating in this matter with the War In- 
dustries Board and the Government has asked them to 
“‘O.K.”’ the committee from the various industries to serve 
in this cause. President John O’Connor being alert in all 
progressive movements, has appointed a committee of 
sixty retailers throughout the United States to serve in all 
such matters as might directly affect the retailers of the 
United States, of which committee A. H. Geuting has been 
made chairman. 

The following letter was directed to the appointees and 
it was gratifying to note that every one of the names ap- 
pointed, accepted: 


Dear Sir: 

As Chairman of the War Service Committee of the Shoe Retailers of the 
United States, I have your name with the War Industries Board at 
Washington and the United States C of C ce as a of this 
Committee. 

Unless for some reason you cannot serv: S. yeur name will appear upon the 
Committee’s stationery and you will be — from time to time of important 
conferences which you will be e: to make all reasonable effort to attend. 

Call will be made u — the General Committee in only such cases when the 
matter in hand cannot be properly handled by the Executive Committee. 

Itisa potsietic service you are called upon to perform for the Government 
and the Retail Shoe —— Great problems affecting our industry confront 
us with the concludi: of the war and the after-the-war reconstruction. 
At the request of the ndustries Board each branch of the Allied Shoe and 
Leather Industry has formed a War Service Committee to act in an advisory 
capacity with the authorities in Washington. Important plans are in the mak- 
ing for pee Rog reconstruction and our Committee will be registered with the 
U. S. Chamber of Commerce for the purpose of having part in this most impor- 
tant work. Sixty members, represen’ every condition of merchandising 
shoes at retail, from every section of the United States will comprise our 

ittee. 








It is a distinctive honor to serve your Country and your Craft in such times. 
An early reply will be appreciated greatly. 


Yours very truly, 
A. H. GEUTING, 
Chairman. 





War Service Committeemen 


The Executive Committee is as follows: 

A. H. Geuting, chairman; John O’Connor, John Slater, - 
James P. Orr, A. C. McGowin, C. K. Chisholm, Werner S. 
Byck. 

The General. Committee is as follows: 

James McFaul, Portland, Maine; C. A. Brown, Rutland, 
Vermont; H. B. Scates, Boston, Mass.; D. F. Sullivan, Fall 
River, Mass.; Fred Porter, Boston, Mass.; F. E. Ballou, 
Providence, R. I.; Sydney Stokes, Hartford, Conn.; K. W. 
Watters, Buffalo, N. Y.; H. T. Dougherty, New York, N. Y.; 
John Slater, New York, N. Y.; W. F. Milligan, Newark, N. J.; 
A. H. Geuting, Philadelphia, Pa.; A. C. McGowin, Philadel- 
phia, Pa.; J. D. Kennedy, Pittsburgh, Pa.; Christian Lude- 
buehl, Pittsburgh, Pa.; I. S. Hess, Baltimore, Md.; J. Caesar 
Hofheimer, Norfolk, Va.; Seaton Alexander, Wheeling, W. Va.; 
Harry L. Biddle, Parkersburg, W. Va.; W. S. Byck, Atlanta, 
Ga.; W. F. Abbott, Jacksonville, Fla.; T. W. Sherron, Mem- 
ells, Tenn.; George Hogan, New Odlsena, La.; James P. Orr, 
Cincinnati, Ohio; Thomas H. Siebert, Columns, Ohio; 
Austin P. Hermann, Chillicothe,Ohio;Clem P. App, FortWayne, 
Ind., W. J. Gibbs, Chicago, Ill.; F. E. Foster, Chicago, IIl.; 
John O’Connor, Chicago, Ill.; Frank P. Meyer, Danville, 
Ill.; Milo Slade, Des Moines, Iowa; W. E. Cochran, Paducah, 
Ky.; J. J. Sensenbrenner, St. Louis, Mo.; Arthur E. Ebbs, St. 
Louis, Mo.; J. V. Byrn, Kansas City, Mo.; J. E. Wilson, De- 
troit, Mich.; A. B. Caspari, Milwaukee, Wis.; George A. Pierce, 
Minneapolis, Minn.; A. Robinson, Huron, S. Dakota; Otto 
Fisher, Lawrence, Kansas; W. S. Stryker, Omaha, Nebr.; 
J: E. Brecheisen, Muskogee, Okla.; George A. Volk, Dallas, 
Texas; Thomas Scoggins, Houston, Texas; Arthur Robinson, 
Salt Lake City, Utah; H. E. Fontius, Denver, Colo.; Max 
Brodie, Tucson, Arizona; W. A. Innes, Los Angeles, Calif.; 
Max Sommer, San Francisco, Calif.; Wm. A. Knight, Port- 
land, Oregon; L. P. Furlong, Tacoma, Washington; George 
Turrell, Seattle, Wash.; J. W. Beachy, Idaho Falla, Idaho; 
Frank Boucher, Butte, Nevado; Phil Jacobs, Reno, Nevada; 
Joseph Strasburger,. Washington, D. C.; Joseph Berberich, 
Washington, D. C.; Edward W. Fyle, Wilmington, Del. 





Washington, D. C.—The War Trade Board has announced 
that the restrictions of October 3, limiting the total im- 
portations of rubber during the last three months of 1918 
to 25,000 tons, have been modified so as to permit the licens- 
ing of 7,500 tons additional during that period. The amount 
so licensed will be allocated by the bureau of imports. 
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A Typical Modern Shoe Store Indicative of Better Merchandising Methods 


“‘Smith’s Bootery”’ is a splendid new shoe store which has 
just been completed on upper State Street, Santa Barbara, 
California. 

The opening of this store was attended by many floral 
tributes. Much praise was accorded Mr. W. D. V. Smith, 
the proprietor, for having given Santa Barbara one of the 
best equipped booteries on the Pacific Coast. 

The general arrangement of the main store is excellent, 
with built-in shoe shelves, all in the alcove effect. Some are 
beautified with French plate mirrors, others contain attrac- 
tive show cases, while the general woodwork and tinting of 
the walls lend a very pleasing color tone to the interior. The 
wide aisle down the center of the store separating the women’s 
department from the men’s is another feature. 

In the children’s department, the same forethought for the 
convenience of customers is noted while the children’s play- 
room has already won the heart of the little folks and their 
parents. 

Back of the playroom, Smith’s Bootery has a large stock 
room where a complete stock will be kept. The store will 
close each day at 6 o’clock sharp, Saturdays included, thus 
speeding up in hours, salesmanship and customer service. 





Army Shoe Stocks on Hand 


Report on Available Footwear Issued 


Washington, D. C.—Eleven million pairs of shoes, two 
million pairs of rubber boots, and a million and a half pairs 
of arctic overshoes were available for our troops when the 
armistice was signed November 11, according to figures just 
made public by the War Department. 

A report showing the amount of clothing and equipage on 
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hand for the use of the Army has been made by the statistical 
division to Brigadier-General Robert E. Wood, acting quar- 
termaster general and director of purchase and storage. This 
report shows the stock of clothing, etc., on hand November 1, 
in the United States and France, but not that which was in 
the possession of soldiers. The figures given, however, do 
include reissue stock reclaimed and to be reclaimed. 

The actual figures reported 10 days before the signing of 
the armistice are as follows: 

Rubber hip boots, 1,271,135 pairs; rubber knee boots, 
859,211 pairs; arctic overshoes, 1,510,894 pairs; jerkins, 
2,449,018; metallic fastened field shoes, 4,018,636 pairs; rus- 
set marching shoes, 3,548,660 pairs; welt field shoes, 3,314,783 
pairs; leather mittens, 3,733,779 pairs; leather gloves, 
3,084,565 pairs. 

As contractors were then making deliveries of large quan- 
tities of clothing, the stocks of these items November 11 were- 
undoubtedly much larger than those reported above. 





Shoe and Leather Leaders 


To Meet in Groups with National Chamber of 
Commerce — 


Washington, D. C.—Plans for the convention of war ser- 
vice committees, to be held in Atlantic City next week, under: 
the auspices of the Chamber of Commerce of the United 
States, are now being completed. It has been settled that. 
before the convention opens the,delegates to the various 
groups will meet among themselves and pass resolutions on 
about twelve of the important matters relating to after the- 
war economics, which is expected to simplify considerably 
the work to be done during the meeting. 
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Interior of Smith’s Bootery, Santa Barbara, California 


Group 8, Leather, will represent the two groups, 28 and 29, 
which have to do with matters pertaining to that commodity. 
Group 28 is boots, shoes, harness and saddlery, Group 29 
being tanning and leather raw stock. The various organiza- 
tions comprising these groups will each have a chairman, 
while there will be a chairman for each group, and a chair- 
man for Group 8, which will finally represent the entire 
industry. 

It is now planned to have C. F. C. Stout, chairman of the 
hide and leather control branch of the War Industries Board, 
act as chairman of Group 8, while J. S. Kent is slated to be 
chairman of Group 28 and Fred A. Vogel chairman of Group 
29. Following are the chairmen of the organizations which 
will be represented: 

Group 28: National Boot & Shoe Manufacturers, J. F. 
McElwain; shoe wholesalers, Byron S. Watson, Providence, 
R. IL.; shoe retailers, A. H. Geuting, Philadelphia; last manu- 
facturers, H. B. Canby, Dayton, Ohio; fabric manufacturers, 
E. O. Garbe, New York; saddlery hardware, Proctor Carr, 
New Britain, Conn.; harness and saddlery, J. W. Gaver, St. 
Paul; trunks and traveling cases, Nathan Goldsmith, Newark, 
N. J. 

Group 28: Tanners’ Council, Fred A. Vogel; New Eng- 
land Shoe and Leather Association, H. I. Thayer; National 
Association of Importers of Hides and Skins, Armand 
Schmoll; Western Hide Brokers’ Association, E. A. Katz; 
National Association of Extract Manufacturers, W. H. Teas. 





Samuel Hirsh Dead 


Washington, D. C.—Samuel Hirsh, senior partner of the 
firm of Hirsh’s Shoe Stores, died at his home, 1028 Seventh 
Street, Northwest, November 21, following several weeks’ 


illness. Mr. Hirsh had been suffering from neuritis for 
several months, and was convalescing when he had a relapse 
of the malady from which he did not recover. Inasmuch 
as his condition had not been regarded as serious, his death 
was a great shock to his family and friends. 

Mr. Hirsh, who was unmarried, was 35 years old and, 
with his brother, Arnold Hirsh, had been engaged in the 
shoe business at 1026-28 Seventh Street since 1902. He 
is survived by his mother, Mrs. Bertha Hirsh, two brothers, 
Arnold and Henry A. Hirsh, and two sisters, Mrs. Nathan 
Eskin and Mrs: J. Rosenberg. 





All Styles in Good Style 


Hold all Gray, Field Mouse and Colored Shoes 


Washington, D. C.—B. M. Baruch, chairman of the War 
Industries Board, authorizes the following: 

It has been reported to the office of C. F. C. Stout, Chief 
of the Hide, Leather and Leather Goods Division that, 
through a misunderstanding of the shoe recommendations 
of the War Industries Board, the retailers are returning to 
the manufacturers colored calf and kid shoes, the retailer 
claiming that the public is not purchasing shoes of light gray, 
field-mouse, pearl, smoke, natural chrome, etc. 

Mr. Stout stated that there never was a time since the 
first shoe recommendations were promulgated that the 
public should not purchase shoes made of leather and fabrics 
of colors restricted by the War Industries Board for, in the 
spirit of conservation, the public may buy such shoes of 
restricted colors as long as the retailer has them on his 
shelves. 

In the recommendations of June 29, 1918, it was stated 
that the manufacturers should not cut leathers or fabrics of 
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One Corner of Children’s Department, Smith’s Bootery, Santa Barbara, California 


light grey, pearl, smoke, natural chrome, etc., for shoes on 
and after October 1, 1918, and this date was later extended 
to October 31, 1918. But on November 18, 1918, the War 
Industries Board advised the trade that all stocks of such 
colors which had been restricted could be cut for shoes or 
stocks in process of manufacture, and such shoes sold to the 
retailer at any time after that date. 

Therefore, as the matter now stands shoe manufacturers 
can cut all the stocks of leathers and fabrics which they may 
have on hand or which may be in process of manufacture into 
shoes and the purchasing public, through the retailer, can 
buy such shoes until all such stocks of leathers and fabrics 
are exhausted. 

In order that there might be no restriction in trading in 
the shoe industry, Mr. Stout suggested that the trade co- 
operate in the adjustment of existing contracts, and stated 
that the cancellation of contracts is purely a trade matter 
over which the War Industries Board has no jurisdiction. 

It is plainly stated in the statement issued November 18 
that all shoe recommendations and restrictions of the War 
Industries Board are inoperative on and after June 1, 1919. 





Maximum Prices and Priorities 


Explained by Bernard M. Baruch of War Industries 
Board 


Washington, D. C., Nov. 25—Maximum prices which have 
been placed on any commodity by the Price Fixing Committee 
of the War Industries Board will not be taken off until the 
end of the period for which they were fixed at when that time 
arrives a decision will be made as to whether any further prices 
shal] still stay in effect. This is the statement made today 


by B. M. Baruch, chairman of the War Industries Board to 
newspaper correspondents and this puts to rest the many 
rumors that have been abroad to the effect that the maxi- 
mum prices on this commodity or that commodity would be 
removed atonce. This policy which has just been definitely 
settled is the result of frequent conferences at the White 
House and seems to be in accordance with the wishes of the 
President as well as the view expressed by many members 
of the War Industries Board. 

Mr. Baruch also announced at his conference today that 
the Board has abandoned all priorities going into civilian pro- 
duction and that the only preference which will be allowed 
will be to the United States Railroad Administration, the Emer- 
gency Fleet Corporation and the Navy in the order named. 
In other words the preference list has been revamped and 
applies only to the three government departments named. 

Each of the forty-two industries with which officials of the 
War Industries Board have been dealing has been asked to 
come to Washington and to confer with officials of the Board 
as to their wishes about the lifting of restrictions in their own 
industry. Ina great many instances, it is said, the industries 
which have been here have stated that they wished at least 
some of the restrictions to be left on. In this connection Mr. 
Baruch stated that he personally thought that some conser- 
vation methods should be put into effect and he is of the 
opinion that this matter should be left with some permanent 
government department for further investigation. 

Mr. Baruch was asked as to the policy of the government 
in the matter of reselling to manufacturers stocks on hand 
which are not needed for governmental uses. He said that 
in so far as he had learned no definite resale policy has been 
adopted. Of one thing, however, he was certain, and that 
was that the government would not compete with any manu- 
facturer in this respect. 
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Play Room with Fountain and Toys for Little Tots in Smith’s Bootery, Santa Barbara, California 


Demobilizing Army and War 
Industry 


To Be Made on a Safe Plan to Prevent Disturbance 


Washington, D. C.—At the request of the Secretary of 
War and the chairman of the War Industries Board, the ma- 
chinery of the U. S. Employment Service has been set in 
motion for the making of an immediate “sizing up’’ of the 
labor situation in industrial centers throughout the 
country. 

The purpose of the information sought, which will be gath- 
ered by the community labor boards of the U. S. Employment 
Service, is to enable the War Department and the-War Indus- 
tries Board to avoid causing unemployment through too rapid 
curtailment of war contracts or too rapid demobilization of 
the Army. 

First returns from the boards are expected to be received 
by next Tuesday or Wednesday. This will give to the Gov- 
ernment a bird’s-eye view of the immediate labor situation, 
so that by next week it will know in what centers there is 
shortage or surplus of labor and whether demobilization in 
those centers can be rapid or slow. 

‘“‘The War Department has asked the War Industries Board 
to co-operate with it in clearing cancellation of contracts, in 
order to safeguard the industrial situation,” he stated. ‘This 
concerns labor vitally. Contract cancellations may create a 
considerable amount of unemployment. The situation must 
be closely watched. We should therefore have up-to-date 
information on the condition of the labor market in the cen- 
ters where contracts are to be cancelled. The records of the 
community labor boards will be a constant barometer of the 
condition of the labor market in all parts of the country.” 


Iowa Shoe Merchants Meet 
Will Send Delegation to St. Louis 


The Iowa Retail Shoe Dealers’ Association recently met in 
Des Moines, every member being present. The matter of 
attendance at the N. S. R. A. Convention at St. Louis was 
discussed. 

Plans were made for the next state convention of the Iowa 
Retail Shoe Merchants which takes place at Des Moines 
March 10, 11 and 12. It has been decided to hold this 
convention during the first week in March but since these 
dates conflicted with those of the Ohio convention, they 
changed to the second week in March and decided on the 
above dates. 





Fort Smith, Arkansas, Store Re- 
modeled, also Change of Ownership 


Poe-Herden Shoe Company, Fort Smith, Arkansas, has re- 
cently passed into the hands of Arthur F. Herden. 

This store has been extensively remodelled and altogether 
presents a very attractive appearance. “Service” is one of 
the slogans of this store, which makes a specialty of selecting 
shoes especially adaptable to narrow feet. It is not uncom- 
mon to find here extreme sizes in widths as narrow 
as AAAA. 

In keeping with the attractiveness of the store they have 
assembled a collection of best shoes for men, women and chil- 
dren produced by American manufacturers. 

An eye-compelling full page advertisement in the Fort 
Smith Times Record of Sunday, November 10, gives exterior 
and interior views of the Poe-Herden Shoe Company. 
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Wuuuuunnnnt 


December should be the biggest month of the year. 
The new spirit to “buy’’ on the part of the public makes 
a stimulus to gifts of utility. Why not go strong now 
on newspaper advertising ? 











Smart Slippers for Gifts 


Splendid Surprises 





Merry 
Xmas 





No. 900, 25c- 


no TWO BEST GIFTS 
FOR CHRISTMAS 
We have them both 
Cinderella really didn’t wear glass slippers—they were Furthermore: — Every of shoes in 
of silver cloth—we have some for modern Cinderellas an ides dx dates ae 
home—co: 


the 
in sizes that look small on any foot. — taal it ait 
Boots of Value for Men 


Bronze—gold and siloer—kid Storm boots of Norwegian tan calf water- 
ae throughout 
nglish Toe Cordovans 


$6.00 to $16.00 Plain. toe. smart last 
BLANK’S SLIPPER SHOP 


* 
6 es 8 sk PS eS ss Ps Ps Ps PS PS Ps PS Es PT PS 
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Cuts for Special Christmas 
Advertising 


Order quickly and push 
“GIFTS OF UTILITY” 


No. 901, 25e 
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First quality in footwear demands quality advertising— 





the best evidence of your having the stock to sell is 






the story you tell in print—Advertise now. 






‘ VICTORY 
WORKER | 
FOOTWEAR 



























No. 903, 25c 












There is woman’s work to be 
done—in real service footwear. 
Try our military heeled tan calf- 
skin boot and do a day’s work in 
comfort—for the evening let us 
show you the Victory Slipper— 
exclusive. 


SERVICE 
FOOTWEAR 


$6.00 to $12.00 


| 
Southern Resort 
FOOTWEAR 


Society after a busy war service is planning the re- 
laxation the South can give in midwinter—Plan 
your footwear needs now for exclusive footwear is 
limited. 


a trim Louis XV heel boot of beaver kid is a dis- 
tinctive offering of this store. Somewhat different 
is the white buck boot—illustrated herewith—and 
its price is so moderate we won’t say it here. 


Come and see for yourself. 


Scientific Fitting . Oxfords at $11.00 


of Every Customer 


If you want to order by mail 
first draw outline of foot with 
pencil perpendicular--then with 
tape take these measurements. 
Select the style—we will do the 
rest. 











. 





| Fashioned to show the foot off to its best advantage, 


SHOE STYLE SHOP 


16 SYCAMORE STREET 


Stylish black satin 
_ 























O the music of the forty pieces of the United Shoe 
Machinery band, five hundred shoe and leather men 
celebrated Victory Day at the Boston Shoe Trades 
Club, November 27. 

Every table in the main dining room, in the grill and on 
the second floor was filled and a pre-Thanksgiving dinner was 
served. Cabaret stunts were held on all three floors and joy 
was unconfined. 


r 





The Unfurling of State Flag 


Prior to the speech-making program, president Terhune 
paid tribute to the son of Harry H. Ripley, killed in France, 
and the gathering stood in silence while a new State flag 
presented by Mr. Ripley was unfurled by House Chairman 
Dennison. In a fitting speech, Mr. Dennison accepted the 
care of the flag in behalf of the club and round after round 
of cheers followed. 

A telegram from Milano, Italy, was read, expressing the 
fraternal greetings of their country. 





Addresses 


The first speech was made by Harry I. Thayer, President 
of the New England Shoe and Leather Association, who said: 


“Our industry has sent many of its men into France. It 
purchased fifty million dollars’ worth of bonds, and it has 
taken every obligation the Government has placed upon it in 
furnishing the finest shoes that a soldier could wear and 
plenty of them. On this occasion, for once in our lives, we 
have a right to celebrate to the limit and we are all doing it. 
I hope this club will grow to be of great worth to our industry. 
It is entirely fitting that we who have in some measure par- 
ticipated in the industry shall celebrate it.” 


Colonel J. Payson Bradley in his speech said: 


“This is Victory Day with you, and it means more today 
than since the war began. When at Petersburg we heard 
that Lee had surrendered, the boys there threw their hats 
up in the air and shouted. The same was true then as it is 
now—that you can give soldiers good arms, good uniforms 
and good ammunition but the prime necessity was and is Good 
Shoes, and you gave them to the boys of ’61 and the boys 
of today. It is the spirit that sent them to fight, and I con- 
sider Harry Lauder to have been worth a whole British divi- 
sion for the morale which he stimulated. Let us not forget 
that we are coming out of this war a greater and nobler nation 
than ever before. One can see in the united services -of 
Thanksgiving of all sects, Baptists, Episcopalians, congre- 
gated Roman Catholics, a true symbol of our unity of real 
thanksgiving. We are coming into team work for a United 
America. Carry on and let America be the leader of the 
world.” 

A Toast to the Twenty-Sixth 


Amid a burst of cheers, Harry Ripley proposed a toast to 
the 26th Division, one of the great fighting forces made up of 
New England men. 


Oration of the Day 


Hon. Robert Luce, representative elect, made the oration 
of the day and said in part: 
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Victory Day in Boston 


Great Celebration of Shoe and Leather Trade in Boston Shoe Trades Club 
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Let Us Give Thanks 


“The American soldier is a great big boy typical of America 
and the noblest type of physical manhood the world has ever 
seen. We should give thanks for the services he has ren- 
dered; we should give thanks for the great man Pershing, 
the great leaders of France, England, Italy and above all 
that new and better Napoleon, Marshal Foch. Let us con- 
secrate ourselves to the great cause to live for humanity, the 
brotherhood of man, exemplified by this club, and so shall 
we honor the memory of our sons who have died that we may 
carry forward the cause for which they made the supreme 
sacrifice.” 

The balance of the day which was a holiday in the leather 
district was spent in fraternal visiting by the trade. 





St. Louis the Great Host 
For the National Shoe Retailers’ Convention, Jan. 6,7,8 


The reservations for rooms at the leading hotels for the 
N.S. R. A. convention January 6, 7, and 8 next is beginning 
to evidence the interest in the sessions of the gathering, for 
retailers and wholesalers alike are filing their requirements 
for the period very freely. At the meeting the past week of 
the Hotels Committee representatives of the Statler and Jef- 
ferson hotels announced that 60 per cent of their entire avail- 
able space had been reserved and that applications now are 
coming in with every mail. The Hotel Committee can be 
reached at General Headquarters, care of General Chairman 
J. J. Sensenbrenner, Sixth and St. Charles Streets. 


Rates at Hotels 


The rates announced by the Statler are as follows: Single 
room, shower bath, $2.00; double rooms, one double bed, 
shower bath, $3 to $3.50; double room, two beds, tub and 
shower baths, $5.00 to $7.00; double room, one double bed, 
tub and shower baths, $4.50 to $6.50; extra bed in any room 
$2.00 additional. All rates’ per day. 

The Jefferson rates are: Single room without bath, $2 and 
up; single room with bath, $2.50 and up; double room without 
bath, $2.50 and up; double room, with bath, $4 and up. 


More Reservation of Space 


The reservations of space for exhibits is also increasing and 
one of the latest to complete arrangements is the Thomas G. 
Plant Co., of Boston, which will have a comprehensive show- 
ing of the style leaders in its extensive line and will also make 
special efforts in the direction of presenting a highly orna- 
mental booth. 

The matter of the joint display of the St. Louis shoe manu- 
facturers has been delegated to a special committee chosen 
from among the representatives of the St. Louis shoe inter- 
ests on the arrangements committee. This committee has 
been selected and is headed by W. H. Montague, advertising 
manager for the Hamilton-Brown Shoe Co., with Wylie Creel 
of the Lund-Mauldin Shoe Co., J. T. Pedigo of the Pedigo- 
Weber Shoe Co. and P. B. Jamison of the International Shoe 
Co., as associates. 
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For Accuracy on Regulation 
Supplement Issued to Clarify Final Orders 


Washington:—For the purpose of study of the exact rul- 
ings as relating to the Conservation Program to be continued 
until June 1, the following is issued by C. F.C. Stout, Chief, 
Hide, Leather and Leather Goods Division: 


SUPPLEMENT TO THE SCHEDULE FOR SHOE. 


MANUFACTURERS DATED 
June 29, 1918, and the 
AMENDMENTS AND ADDITIONS DATED 
September 30, 1918 


1. The Schedule for Shoe Manufacturers, issuéd under 
date of June 29, 1918, and the Amendments and Additions, 
issued September 30, 1918, applying to the Spring season’ of 


1919, remain in force and are effective on all shoes shipped’, 


to retailers on or before June 1, 1919, as well as all the rulings 
made by this Division relative thereto, with the following 
exceptions: 

(a) All finished stocks of leather and fabrics of colors 
restricted in the Recommendations, Amendments and 
Additions referred to, such as light-gray, pearl, smoke, 
natural chrome, etc., in the hands of the tanners, fabric 
manufacturers, shoe manufacturers, or in process of manu- 
facture, may be cut for shoes and such shoes sold and 
shipped to the wholesalers and retailers at any time after 
the date of this Supplement. 

(b) Leathers and fabrics of all restricted colors such as 
light-gray, pearl, smoke, natural chrome, etc., and restricted 
lasts and patterns, heels, pull straps, top bands and labels, 
materials of wool, ornaments, decorations and beading 
may be manufactured and used for sample purposes to 
solicit business for footwear to be made and shipped to re- 
tailers on and after June 1, 1919. Shoes made of the so 
manufactured restricted materials and lasts may be made 
prior to June 1, 1919, but such shoes should not be shipped 
to the retailer before June 1, 1919. 

(c) Shoes made of restricted materials not on hand or in 
process of manufacture referred to in the preceding para- 
graph (No. b) may be manufactured and shipped to whole- 
salers at any time after the date of this Supplement, which 
shoes, however, are not to be shipped to retailers on or 
before June 1, 1919. 

2. The Recommendations of June 29, 1918, and the 
Amendments and Additions of September 30, 1918, as well as 
all the rulings made by this Division relative thereto, are inop- 
erative on and after June 1, 1919. 


C. F. C. STOUT, Chief, 
Hide, Leather and Leather 
Goods Division. 





Sound Prices and Values 


By C. R. WILLIAMSON 


President of the Ault-Williamson Shoe Company, Auburn, 
Maine. 


“We are heartily in accord with the ‘“‘Recorder’s” views as 
to reconstruction. It is certainly a time for every one to look 
conditions squarely.in the face and use good judgment in the 
readjustment of trade, and not become alarmed or fearful of 
business going to pieces. ‘ 

“We have no cause to believe that every one connected 
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with the shoe industry will not be as patriotic now as they 
were before the signing of the armistice—in conforming to 
regulations still in effect and living up to all agreements and 
obligations entered into during the war. 

‘There seems to be no sound reason for lower prices, both 
on account of the continued high prices of labor and the world 
shortage of leather of all kinds. Indications point to con- 
tinued prosperous times in this country, and we look for a big 
demand _for footwear of every kind.” 





Restrictions on Shoe Industry in 
France as Seen by an American 


Soldier 


Below is an excerpt from a letter received recently by E. C 
Logan, associate editor of the ‘‘Recorder,’’ from his son, 


‘First Lieutenant John A. Logan, with the 258th Aero Squad- 


ron, Somewhere in France. The observations here recorded 
were largely gained 
from a trip which 
Lieutenant Logan 
made by automobile 
to a city several miles 
distant from where his 
squadron is located. 
The shoe industry 
in France is laboring 
under much more 
stringent restrictions 
than those of the 
United States. Their 
color scheme, so fa- 
mous and _ heretofore 
popular, is practically 
a thing of the past. 


The only colors 
used, both worn and 
shown in stores, are 
black, tan and white. 

No combinations ex- 

cept an _ occasional 

black vamp and tan top. First Lieut. JOHN A. LOGAN 

The number of different styles are simple and few. With few 
exceptions in most of the stores the styles for both ladies 
and men are rather square toes° with very short vamps. 
This is quite different from the opinion I had formed and am 
led to believe that it is a condition brought about by the war. 
They are more conservative in their dress and I believe that 
the shoe styles in the United States will be along much more 
conservative lines hereafter. Certainly the millions of men 
(and I can now truthfully say millions) in the service will de- 
mand a square toed shoe after leaving the service. They will 
be accustomed to its appearance, which is a large factor, and 
will be impressed by its comfort. In other words, they are 
being educated in footwear and foot-comfort, as in hundreds of 
other ways. 

As I look at the war optimistically, I cannot but help see a 
world of good daily being accomplished by it. We surely 
cannot question that it is making a vastly more democratic 
nation and.though it bears particular hardships on certain 
individuals, in moste very case where a great amount of good 
is done, some one must be made to suffer. 

I sometimes wonder at the marvelous nation which could 
be produced by the expenditure of the same amount of money, 
energy and brains in civil pursuits. This of course would have 
been impossible, but why write a book on the subject? 
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Your Customers Are Your Greatest 
_ Investment 


The Spirit of the Regulations Was Better and More Economical Service 


My line of business is to sell shoes. I 
have been active in that line for thirty 
years, and have experienced many 
thrills of satisfaction—B UT if I knew 
the art of selling shoes I'd be sitting on 
the deck of an expensive ocean-going 
yacht enjoying the saline breezes and 
watching two or three able-bodied men 
clip my coupons for me. That is what 
I could be doing if I knew exactly how 
to sell shoes. 

But I have learned one or two things 
that might help to sell shoes, and that 
does help to sell quite a few; sometimes. 
There are one or two main ideas to 
which I have always adhered, and I 
believe they pay. 

They apply just as well to the whole 
question of how to sell a thing, as they 
do to the question of shoes. 


**What Is There in It?” 


First of all, and above all, it’s a great 
mistake in business to think only of 
what we're going to get out of it; how 
much money we are going to make. 

Of course, we wish to make money! Everybody does! 
But you'll get much farther if you put your whole mind and 
all your push and energy back of the effort torun a good busi- 
ness along the right lines—trying to be useful to your cus- 
tomers. 

You'll find that the profit will come along all right. We're 
all human, I know, and we can’t be in business entirely ‘for 
our health!” But, I want to tell you that the ““Golden Rule” 
is a good, hard, modern rule for business. 

It works out all right all along the line! You may get 
left sometimes, but not often! The greatest developer of 
business is “‘Service!’’ It’s the one big word in trade, but it 
means what it says! 

You’ve got to talk “service” and act service! You can’t 
use it as a “Catch Line” in your ad. and then forget it. 


A Real Definition of Service 


The first definition of service is to put your customer’s in- 
terests ahead of your own. Forget your interest entirely. 
Let your whole energy be to see that your customers ‘are 
satisfied! If you have satisfied your customers, you have 
mastered the one word “‘service.’”” You have conquered the 
greatest problem in trade today, How to Sell! 


Your success then is assured! Nothing can stop your prog-, 


ress, and you can march to the front rank of trade! Never 


forget that one of the greatest. assets you have in business, 


are your customers. They are truly your best friends. Your 
customers are your greatest investment, your greatest asset. 


to the Public 


By F. E. McCOMB, Scranton, Pa. 





F. E. McCOMB 
Of Scranton, Pa. 





Never lose sight of the point that they 
must make as much profit out of every 
trade as you do. 

Naturally, I can’t tell other people 
how to sell shoes, or anything else, but 
so far as my own experience goes, I 
know it pays to be honest in business! 
But you’ve got to be honest all of the 
time! 

You can’t say: “‘I’ll be honest 
Monday, Wednesday and. Friday, 
and use a sandbag Tuesday, Thurs- 
day and Saturday.”’ 

Buy the right goods! Let quality 
and value be your standards! Then 
treat every buyer, every time, as you'd 
want to be treated yourself. Sincere 
service will do this! 

Sincere service will make friends, and 
more friends, and still more friends! 
This is what keeps on selling shoes. 
This large and growing host of satisfied 
customers never stops growing. They'll 
push you to the front in spite of all com- 
petition. 

Take care of your customers’ interest 
and your profit will take care of itself! Business and 
business men must come out of their old-time seclusion; 
they must vindicate their usefulness; they must prove 
their title, they must claim and defend their rights, and 
stand up for their convictions! Nor will business or dignity 
of. business men be harmed in the process. 


No healthy organism is hurt by exposure to the open air! 
We live in a time when the people demand that all business 
transactions shall be on the level! 


The world is a store, and all those who live here are salesmen 
or saleswomen. Nobody gets “something for nothing.” 
We all buy and sell, and many are the different kinds of money 
with which the buying is done. 


Friendship is bought and paid for with true friendship— 
there is no other price! Confidence is purchased with loyal 
service—there is no other way to get it! 


The way to make friends is to prove that you deserve 
them, appreciate them and be grateful for them. Public 
gratitude is bought by efficiency in office and loyalty to the 
majority. “Everybody sells! Everybody buys!” 


A Time for Real Ambition 


The first important qualification for salesmanship is Ambi- 
tion. That*is the driving power that makes the salesman. 

Salesmanship means Distribution, and a knowledge of the 
art of placing goods will enable one to solve a great’ material 
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C. J. Page, secretary of treasury of the Michigan 
Retail Shoe Dealers’ Association urgently requests 


coming convention of the National Shoe Retailers’ 
Association to be held in St. Louis January 6, 7, 8 
and 9. Mr. Page writes as follows: 

‘*Every retail shoe merchant throughout the 
state should make a strong effort to be present at 





Urges Big Attendance at St. Louis Convention 


that every Michigan retail merchant attend the . 


the annual convention of the National Shoe Re- 
tailers’ Association to be held in St. Louis next 
January. I want the Michigan Retail Shoe Deal- 
ers’ Association to show a 100 per cent representa- 
tion. Yours cordially in association work, 
(Signed) C. J. PAGE, Secy-Treas., 
Michigan Shoe Dealers’ Association 
Lansing, Mich. 





x 
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problem which confronts civilization. It is recognized as the 
most important task now facing the commercial world. 

There is not a dawdling clerk in any store, waiting for clos- 
ing hour, who could not be changed into an efficient worker,— 
into a successful, independent man, if enough ambition could 
be added to his make-up. 

There is not a young woman taken from her home and put 
to work by our industrial system, who could not in a short 
time achieve independence for herself and her family, if wise 
direction plus ambition could direct her powers properly. 


No Color Restrictions in England 


The Shoe and Leather Situation in Great Britain 





That the drastic restrictions as to colors and the like that 
are a feature of our own business program does not exist 
in some countries even more heavily in the war and affected 
by war conditions than our own, is shown in an extract from 
a letter received from Messrs. Arthur Slingsby & Hirschel of 
Bradford, ‘England. 

“There are no restrictions on colors that can be 
used for shoe tops. We have all along dyed what- 
ever was required. We have not had any restric- 
tions in the class of cloth that we used. The only re- 
striction we know of has been that leather shoes must 
be no higher than 7 inches and cloth shoes no more 
than 8 inches. The standard shoe that was made 
by Government order has found little favor if any 
with the people. People continue to buy whatever 
is to their taste, so far as they can find a supply of 
that sort. We see quite a few shoes both for men’s 
and women’s wear that are very much like the nor- 
mal time shoe in appearance. The only difference 
is that the quality is not there.” 

This paragraph, in view of conditions here, is quite inter- 
esting and is given in full. 


The Hosiery Market 


From an interview with the principals of the Emery-Beers 
Company, Incorporated of New York, we are able to give the 
following resume onthe condition of the hosiery market as 
seen by the manufacturers and owners of ONYX hosiery: 

The war is over but business in America will continue as 
prosperous as inthe past. There is no need of getting panicy. 
Be guided by facts. 

Hosiery is a staple atticle. There is a world shortage of 
hosiery. Numerous demands will be made upon us from 
other countries which tends to keep prices at the present level 
and in some instances, raise them. 

The price advance in hosiery during the last few years has 
been less than circumstances warranted. Hosiery has made 





more direct progress from the distributor and the consumer 
than any other article in the textile world. 

On account of the big civilian demand it.has been impossible 
to collect a surplus stock of any standard make. 

It will be impossible on account of shortage of labor and 
machinery to speed up production for many months to come 
to meet ordinary demands. 


Burnham with French, Shriner 
& Urner 


William P. Burnham for ten 
years past advertising manager 
and superintendent of the In- 
Stock Department of Lewis A. 
Crossett, Inc., North Abington, 
has just been made a director 
andsecretary of French, Shriner 
& Urner, the well-known manu- 
facturers of men’s fine shoes in | 
Boston. 

Mr. Burnham is a graduate 





of Brown University of 1907, 


and has a record of accom- ¥ 
plishment in his former busi- 
ness capacities, which augurs 
well for his success in his new 
activities. 
The “Recorder” heartily joins 
Mr. Burnham’s many friends 
in congratulating him and in wishing him every success in his 
new connection. 


A One-Man Shop 


H. A. Bennett has a one-man shop at Hamilton, Mass., 
and it is the only shop in the town. He was a shoe cutter in 
a Salem factory and his house was burned in the big Salem 
fire. He went to his Summer cottage at Lake Idlewild, in 
Hamilton, and, liking there, he built himself a little shoe 
shop in the back yard, equipped it with machinery, and set 
up a gas engine to drive the machinery. He makes all the 
shoes himself, and quite likely, he has the only one-man 
repair shop in the country. 








About 3 A.M. on the morning of November 20 a policeman 
on his beat awoke from a sound sleep Edward Stocker, retail 
merchant of 1186 Gratiot Avenue, Detroit; Michigan td’ in- 
form him that a thief had cut a hole in one of his show win- 
dows and had’taken oné'pair of Weinbrenner’s‘Army shoes. ©’ 
On either side of the Army shoes were pairs of higher priced 
shoes which the thief could have taken as well, but he seemed 
to be satisfied with the Army shoes. » 


















ROSTER OF SALESMEN 
McElwain, Morse & Rogers 


Salesmen for this season of McElwain, 
Morse & Rogers of New York, and terri- 
tory covered by them are as follows: 

E. J. Weeks—Alabama; S. L. Bobbe, 
W. R. Newhall and C. A. Shaw—Con- 
necticut; F. Eames—Delaware; W. A. 
Wright—District of Columbia; J. P. 
Hickey—Florida; C. C. Alcorn and C. 
Rettig—Georgia; G. H. Boehmer— 
Southern Illinois; H. S. Hume—In- 
diana; P. V. Clack and H. S. Hume— 
Kentucky; J. P. Hickey—Louisiana; 
W. A. Wright—Maryland; C. A. Shaw 
—Massachusetts; J. M. French—Michi- 
gan; H. H. Crawford—Mississippi; 
G. H. Boehmer—Missouri; M. A. Cris- 
cuolo, F. Eames, L. Hance, E. J. Wright 
New Jersey; J. Yawger, 

O. Morris, F. A. Stevens, T. A. Rowe, 
‘F. E. Ryan, J. M. French—New York; 
R. A. Head—North Carolina (Eastern) ; 
W. T. Jones—North Carolina (Wes- 
tern); J. M. French and H. S. Hume— 
Ohio. 

J. M. French, W. E. Boring, L. Kintz, 
F. E. Ryan, O. Irish, L. Hance, E. J. 
Wright, J. C. Yawger—Pennsylvania; 
W. R. Newhall—Rhode Island; G. F. 
Disbrow—South Carolina; P. V. Clack 
—Tennessee, East; H. H. Crawford— 
Tennessee, West; Frank Simpson— 
Texas; J. C. Yawger—Vermont; W. E. 
Boring and W. A. Wright—Virginia; 
W. E. Boring and L. Kintz—West Vir- 
ginia; R. S. Bartlett, A. U. Bedell, B. 
Conkling, J. Connell, W. S. Davies, 
J.J. Gallagher, G. Hipp, G. Holmberg, 
J. Kassewitz, B. F. Martin, H. Meyer, 
F. C. Pruchnow, M. J. Shields and H. F. 
Wehrman—Greater New York; C. J. 
Mosbacher—Long Island. 

Sporting Goods Salesman—J. M. Fini- 
gan. Findings Salesmen—J. S. Sprague 
—New Jersey, Pennsylvania; R. Klein 





—New York, Connecticut; L. A. Minie - 


—Washington, D. C., Baltimore, Md., 
Philadelphia, Pennsylvania and New 
York City; A. W. Andariese—New 
York City; J. M. McGrath—New York 
City. Export Salesmen—Wm. Wilson, 
Ltd.—Jamaica, British West Indies, 


- Traveling Shoo Salesmen 


Activities of Our Trade Ambassadors 
On and Off the Road 
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Barbados, British West Indies; Vincent 
Picazo—Havana, Cuba,; R. M. Mc- 
Crory & Co., Manila, Philippine Is.; 
George B. Curtis—Honolulu, Hawaiian 
Islands; Oscar Petersen—Christiania, 
Norway, and Morris E.Curiel—Curacao, 
West Indies. 


His Customers Optimistic 


R. A. Crockett, Graham, Virginia, is 
the enterprising and genial personality 
representing the Ogden Shoe Company, 
Milwaukee, manufacturers of men’s 





ROCKETT 
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dress welts, in the good old territory 
adjacent to where he resides. Many 
years contact with his trade has built 
up an association of confidence between 
Mr. Crockett and his customers. Mr. 
Crockett has the following to say regard- 
ing conditions: 

“‘Never have my customers felt more 
confident of the future than they do at 
present. Government regulations ‘were 
not sufficiently extended to have yet 
affected their business; however the an- 
nouncement of the removal of the classi- 
fications and price restrictions was hailed 
with extreme satisfaction by all. Busi- 
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ness in this territory has been going 
along at a very fine pace. Both men’s 
and women’s shoes are being sold in 
good numbers. The merchants have 
had an excellent season, and they expect 
a great improvement in the next few 
months.” 


SMITH-BRISCOE SHOE 
COMPANY 


Sales Force and Territories 


The following salesmen are well- 
known to their trade in these territories 
where they sell the product of the Smith- 
Briscoe Shoe Company, Lynchburg, 
Virginia: 

Frank C. Perkins, 713 19th Street, 
N. W. Naples Apartment No. 51, Wash- 
ington, D. C.—Philadelphia, East; A. 
F. Jenks, Box 312, Williamsville, N. Y. 
—Western New York, Western Penn- 
sylvania, Ohio, Indiana and Michican; 
H. H. Dickey, Christiansburg, Va.— 
Virginia, West Virginia and Kentucky; 
Fred M. Walters, 321 East Lane Street, 
Raleigh, N. C.—North Carolina, part 
of South Carolina and Northern Georgia; 
R. L. Tomlinson, Cheraw, S. C.— 
part of South Carolina, part of 
Georgia, all of Florida and the Middle 
West; H. R. Lutz, Rogersville, Tenn.— 
Tennessee, Alabama, Mississippi and 
Louisiana; H. F. Ritter, Mangum, Okla- 
homa—Texas, Oklahoma, Arkansas and 
the West. 


Salesmen of Lynn Firm 


Salesmen for this season of Williams, 
Clark & Co., Lynn, Mass. and territory 
covered by them are as follows: 

Nathaniel Adams—Indiana, Michi- 
gan, Ohio; Martin J. Bolger—Massa- 
chusetts, New Hampshire; James C. 
Hall—Connecticut, Massachusetts, New 
York, Pennsylvania; George N. Levy— 
Dakota, Illinois, Iowa, Massachusetts, 
Minnesota, Missouri, Nebraska, New 
Jersey, Rhode Island, Wisconsin; Frank 
B: Newhall—Maine, New York, Penn- 
sylvania, Vermont; Frank Reese—Ala- 
bama, Delaware, Florida, Georgia, Ken- 
tucky, Maryland, Mississippi, ' Ten- 
nessee, the Virginias, the Carolinas; 
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Frank J. Slagle—Pacific Coast, Arkansas, 
. Alabama, Florida, Georgia, Kentucky, 
Louisiana, Tennessee, Texas, the Vir- 
ginias, the Carolinas. 


Sales Force and Territory 


Salesmen for this season of Nathan 
D. Dodge Shoe Company, Newburyport, 
Mass., and territory covered by them are 
as follows: 

Phil Mitchell, New England; Joseph 
Shaw—New Jersey, Pennsylvania, Dela- 
ware, Maryland, Virginia and W. Vir- 
ginia; M. C. Oberdofter—Ohio, In- 
diana, Illinois, Michigan, city of St. 
Louis; H. W. Drake—Minnesota, N. 
and S.. Dakota, Iowa, Nebraska, Okla- 
homa; Harry N. Wheeler and C. 
A. Patterson—Texas, Arkansas, Miss- 
issippi, Alabama, Kentucky, Tennessee, 
N.andS. Carolina, Georgia, Florida, New 
Mexico and Arizona; Solly Schweitz- 
er—Montana, Wyoming, Colorado, 
Utah, Idaho, Washington, Oregon, and 
California. 


Regal Shoe Co’s Sales Force 


A. M. Millican—Maine, Massachu- 
setts, New Hampshire and Vermont; 
C. S. Merrill—Connecticut, Massachu- 
setts and Rhode Island; H. L. Kincaid 
—New York and Pennsylvania; A. B. 
Wing—Connecticut, New Jersy and 
New York; W. E. Bolen—Delaware, 
Maryland, New Jersey, Pennsylvania 
and West Virginia; E. S. Bearce— 
Maryland, Ohio, Pennsylvania and West 
Virginia; T. T. Merrill—North Caro- 
lina, South Carolina, Tennessee, Vir- 
ginia and West Virginia; C. E. Van- 
degrift—Arizona, California and New 
Mexico; L. S. Damon—Kentucky, 
Louisiana, Mississippi and Ohio; R. R. 
Page—Alabama, Florida, Georgia and 
Tennessee; E. M. Webster—Illinois 


and Indiana; Joseph Gaffin—Michigan,. - 


Minnesota, North Dakota, South Da- 
kota and Wisconsin; W. T. Ohmart— 
Iowa, Kansas, Missouri, and Nebraska; 
W. H. Duff—Arkansas, Oklahoma, Tén- 
nessee and Texas; C. L. Davis—Gali- 
fornia, Colorado, Idaho, Montana, ‘Ne- 
vada, New Mexico, Oregon; ‘Utah, 
Washington and Wyoming. 


Returns to Civilian Life 


J. J. Hanzmann, who was formerly 
, connected with the Arrowmuiith Mfg. 
Co., but who has recently} been attached 
to the Quartermaster,, Dept. as shoe 
and leather inspector! in the Orthopedic 
Division, has resigned’ ‘anid has again 
associated himself with the Arrowsmith 
Co.’ Mr. Hanzmann, who is entirely 
familiar with the various Arrowsmith 
specialties and enjoys a wide acquain- 
tance throughout the trade of the coun- 
try, will visit his own list of clients with- 
out having any specified territory. 
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MASKED MEN 


By Observer in Marott’s Shoe Shop 
Indianapolis 


Branch W. Martin who goes “‘around 
the world’’ for Stacy-Adams Company 
of Brockton, Massachusetts, cannot 
speak a word today for he has worn 


Muzzled Buyer and Seller—Re- 
sult : Big Order—Ten Minutes 





B. W. MARTIN, L. F. COBLER 


Traveler for’ Stacy- Manager Geo. J.Marott 
Adams CG Shoe Store, Men’s De- 
partment, Indianapolis, 

% Indiana 








trip. ever the less he has sold the 
shoes, least. the shoes have sold 
themselves for the Bals and Bluchers all 
have 4/ngues and can speak for them- 


selves’ and the Buttons “Butt in.” 
Se 
/A Word from C. C. Bowen 
€. C. Bowen who is representing the 
Ogden Shoe Company of Milwaukee in 
Northern Ohio and who has traveled 
this territory for fifteen years writes the 





Cc. C. BOWEN 
Cleveland, with Ogden Shoe Co. 


“Recorder” that he finds merchants in 
a very cheerful frame of mind owing 
to the fact that they have had very 
good business. during the past three 
years. Mr. Bowen states that the mer- 
chant who lets his stock get too low, 
will find himself short and will have to 


. Florida, and South Carolina; 
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pay more than he anticipated for shoes 
Yo replenish his stock. 


Roster of Salesmen 


The roster of salesmen for Charles A. 
Eaton Co., Brockton, Mass., and terri- 
tories covered are: E. G. Adams, 
Alabama, Mississippi; M. W. Belcher, 
New England; F. S. Brill, New York 
State and Southeastern Michigan; J. 
B. Harper, Northwest; Phil H. Harris, 
Coast; J. J. Kaltenbrun, Ohio, Indiana, 
and Southwestern Michigan; N. D. 
Loud, Western Illinois, Northern Mis- 
souri, Iowa, Kansas and Nebraska; 
W. H. Mairs, Maryland, Virginia, 
West Virginia, and North Carolina; 
J. R. Phillips, Texas, Oklahoma, and 
Louisiana; Tinsley Ragland, Georgia, 
H. A. 
Wiggers, Southern Missouri, Arkansas, 
Louisiana and Mississippi; W. M. 
Wiggers, Kentucky, Tennessee and 
Eastern Illinois; S. G. Wright, Colo- 
rado, New Mexico, Arizona, Utah, 
Wyoming, Idaho and Montana; I. D. 
Zeffert, New York City and New 
Jersey; Sidney Zeffert, Pennsylvania 
and New Jersey. 


Announcement by P. J. 
Harney on His New 
Line of Shoes 


One of the prominent shoe manu- 
facturers of New England, and long 
identified with the making of women’s 
welts and McKays, is sending the fol- 
lowing notice to his many friends and 
customers in the trade: 

“T beg to inform my friends and cus- 
tomers that I have severed my con- 
nection with the P. J. Harney Shoe 
Company of Lynn, Mass., and have 
entered into arrangements with the 
H. & J. Shoe Company by which a line 
of shoes will be manufactured in their 
factory, 60 K Street, South Boston, 
under my direct personal supervision. 
I am confident that, with my experience 
in the shoe game. and their factory 
capacity, I can turn out an attractive 
style of women’s shoes of exceptional 
value at right prices. I invite all my 
former customers and patrons to come 
in and let me show them the best line 
of shoes that I have ever produced. It 
will give me great pleasure to meet you 
in my new undertaking.” 

Very cordially yours, 
P. J. HARNEY. 





Louis Jolles, a shoe wholesaler, for- 
merly of 206 Lincoln Street, has moved 
his stock and office to 109-111 Beach 
Street, between Lincoln and South 
Streets. 
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Frieda Hempel with rhinestone buckled shoe and jeweled 
anklet. 





Little French refugees being shod by Edith A. Winter at the 
Paris headquarters of the American Fund for French wounded. 











A little group of homeless chil- 
deen cared for by the Red Cross at 
Varaville. Here are five pairs of 

ttle feet to be shod in American 
shoes. ; 
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A 1917 Christmas scene in a French home. Amid the horrors 
af war the Httle anes left their ahoea for zood old Santa to fill. 
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Secretary McAdoo’s daughter and her little aunt at White 


Sulphur Springs. 














| NEWS PICTORIAL 


A girl fire-fighter of a munition plant. Note her gas mask Captain Walter Ogilvie of the British —_ owe F. Kuhn and 
and army shoes. Mrs. James T. Terry at the U. S. Aviation Meet—Dress shoes, 


oxfords and spats. 
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* “Americans” in a Liberty Loan Parade, New York—The A com Siberian costume of an American soldier. He is 

moccasin and the dress shoe displayed. wearing Shoe Pacs of black cowhide, chrome ienauds 
— Double row of eyelets with heavy rawhide laces. 
Cost ween and £9 ner pair. 


























Goodyear Welt 
AA-D 





: Made by \ 
- WK. & A. H. Jones Co. 
Black Vici 
O’Sullivan Rubber 
Heel 
‘oy Goodyear Welt 
B-EE. $4.50 


















Goodyear Welt 
AA-D 
$6.00 
















Af) women — restrained in 
Sas price and with real New 
York style apparent—what 
shoe merchant but can cash 
in on such an asset. 


We offer you immediate 
delivery which in these 
troublous times means 
much. 


A.J. BATES & 


176 DUANE STREET 






Style 89 
Made by 
Rickard Shoe Co. 
f Havana Brown Vici } 
Goodyear Welt 
AA-D 
$6.50 
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Style 66 
Made by 
Rickard Shoe Co. 

KoKo Calf 

Goodyear Welt 
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Why not get in touch with 
us, perhaps we can be of real 
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assistance to you in solving 






your shoe problems. 
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7 Style 130 \\ 
7] Made by Watson Shoe Co. YA\ 
y Black Vici ) 
Goodyear Welt ; 
AA-D 
$5.50 
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Write us---and when you do 
address Department <S> 
for prompt, personal service. 
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7 Made by Cotter Shoe Co.\\ 


Havana Brown Vici 
Goodyear Welt 
AA-D 
$6.00 
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[Style 41 < 
Madeyby Cotter Shoe Co. & 
Black Vici 
Goodyear Welt 
B-D 
$5.65 
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ROCHEST ER 


WITH the flags of the 

United States and the 
Allies triumphant, with 
peace and freedom assured 
to all peoples, commerce 
again takes its place in the 
minds of men. 
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We've been cussed and 
roasted awful 
For the past about a 





















“ ; p year, 
————_——— And they’ve called us —— 


$25.00 for a Name Children’s Turn Shoes 


But we've sunset ot each long ear. 
When our boys left in a hurry $ 
Here’s the thing that really hurts, Exclusively for Jobbers 
Send in your ideas for a box While we thought “Oh! Ich Ka The Shoes That Fit 

label. _ We will pay $25.00 Bibble, Desbrow Shoe Co., Inc. 
for the one we adopt 15 Caledonia Ave., Rochester, N.Y. 
BOSTON: 212 Essex Ss 2. = Daniels 
Desbrow Shoe Co. lls St. 
Rochester - - N. ¥. 








































There’s no scarcity in “‘Skirts,”’ 
We found out our corn was mouldy 
Though the kernels were of gold, 
And the chicks refused to nibble CHICA’ 0; 1950. ee 
When they found the boss was old! COAST: Frank W 
(More Soon) SOUTH: J. W. iF 





















NEWCOMB- 
ANDERSON SHOE CO. 
Rochester, N. Y. 









“Tiny Tots” 


For 


Holiday Sales 










**Hy man-Made Baby Shoes 
/ f, Ste, . Are L Leaders 
i} St Or N Quality is the distinguishing mark of 
Ock C . VY  Hyman-made Baby Soft Soles and 
f} Qtay . Moccasins. We have the largest fac- 
tory and are best able to fill large 













CARRIED IN STOCK 
For Christmas trading we have placed 
IN STOCK a select variety of EX- 
CLUSIVE NOVELTIES. Let usshow 
you SAMPLES early. You'll want 
your shoes immediately after Thanks- 
giving. Samples Express Prepaid. 


Hyman Bros., Mfrs. 
*® Rochester, N. Y. 























Levinson Shoe Mfg. Co. 


Infants’ and Children’s 
TURNS 
for Jobbers 


ROCHESTER 


F. S. Elam Shoe Co., 


Incorporated 


Manufacturers for 
Jobbers Only 


Infants’ First-Step Shoes 
Rochester a N. Y. 
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HOME-OF-INFANTS F INE: SHOE 
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NUBUCK 


Registered U. S. Patent Office 


What’s in a NAME? 


Everything or Nothing! 
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Originated by us in 1911, NU- 
BUCK has, by sheer merit of 
quality alone, through all these 
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years, maintained its hold on the 


favor of shoe manufacturer, re- 
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tailer and wearer alike. 
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A. C. Lawrence Leather Co. 


161 South Street, - Boston, Mass. 


New York, Chicago, St. Louis, Cincinnati, 
Rochester, Gloversville 


\} 


I ° 
i} ‘ 
' 7 . 
Te | " . 
‘ ’ 
; ‘ ' } 
F : ° ° .¥ 3 aon 
. : a7 
of . < . A ° * pi 
‘ o a Cue Cana eae se oe ; - Soa eae edb cates amc <5 | 
-¢ 2 Ait 
i‘ ad 
' 
; ' ‘ 
’ 
+1 Pr] 
s 
} 
iii i ; 
* ‘ 
re 7 - . ) 
i 


—3)°é 


























| | GALLUN’S 
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~ | QUALITY LEATHERS 


AZTEC CALF 


A Summer leather that holds a high place in the estimation of 

shoe manufacturers and retail merchants. A quality leather 
: so produced that it is cool on the foot, light, pliable and strong. 
Another excellent feature of this leather is its ability to take 
, and retain a brilliant polish. In short, it is an ideal leather for 


the careful merchant to specify. 


VIKING CALF 


A Winter leather, constructed to keep the cold and dampness 
from the foot and to give the purchaser a maximum amount 
of rough weather utility. ‘Tough and strong, Viking Calf, is 
not stiff but extremely pliable and comfortable on the foot. 


This leather also takes a bright, lasting polish. 
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A. F. GALLUN & SONS 


| 
! 
| 
| 
MILWAUKEE, WISCONSIN 
H. A. ELY, Manager 11 East St., Boston 
a 
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ANOTHER FACTORY. 


The EVER INCREASING DEMAND for 
PLANT BROS.' WOMEN'S SHOES has made it 
necessary to take over another factory 
building, whieh we designate as FACTORY G. 


A transfer of all textile work for 
the government from FACTORY A. to the 
NEW BUILDING, gives full scope to our 
MAIN FACTORY for the production of SHOES, 
whose VOLUME will continue to move forward 
with LEAPS and BOUNDS. 


It is a FACT, WELL KNOWN among USERS 
of PLANT BROS.' SHOES, that they EXCEL ALL 
OTHERS of their grade in TRIMNESS of FIT, 
COMFORTABLE FLEXIBILITY, and STRUCTURAL 
FIRMNESS. ' \ 


Have you received OUR NEW CATALOGUE? 
JUST OUT. 


Main Factory 
MANCHESTER, NEW HAMPSHIRE. 
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A RELIABLE LINE 
OF WOMEN’S SHOES 


and so known from coast to coast. ATTRACTIVE STYLES 
backed by good shoemaking that insures uniformity of quality, 
season after season is the reason why Johnson's Bros. Shoes 











are considered reliable. 


Style 469 
_ Last 109 


Style 451—Last 110, All Patent Lace Russia Calf ace Oxford, 13-8 Heel 
Oxford, Leather Louis Heel. Style 482, Last 109—Same in Gun Metal. 





























Style 459 Style 487 
« test Last 110 
Reignskin Lace Oxford 


— YW 
Y, ,7) | U} 
Kid Pump, Louis Heel, Welt Louis Heel, Enamel Sole and Heel. Vy x ; 
SY 
AY Al | 


HNSON BROS. SHOE MFG. Co 74k 
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Style Showing Men’s White Buck Oxford 
Featuring Vaughan’s Ivory Sole and Heel 


One of the principal reasons for the constantly 
increasingly popularity of white footwear is the 


dependability of VAUGHAN’S IVORY 
SOLES AND HEELS. 








While they cost no more than other good soles they add a » 
decided smartness and finish to the appearance of the shoe. 


Good to look at, light in weight and durable, VAUGHAN’S 
IVORY is the logical sole leather for Spring and Summer 
uses—for dress, for street, for sport. 


GEORGE C “VAUGHAN > 


TANNERIES 
96 koster Street 


“4 » *PEABODY‘MASS:; 
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MISSES’ SHOES 


Get ’em While They 


Last. Duplication 
of These Values Is Doubtful. 
Heavy, Early Purchases by 
Us Solely Responsible for 
Your Being Able to Buy 
Now! 








IN STOCK 


In Most Wanted 
Sizes and Widths 








ANY a business 0 p portunity 





714—Gun Metal But- 
Well made every 

. 11% to 2. 
Price $2.35 


. 715—Same style, 84% 
coves ss ee $2.16 








No. 1522—Vici Kid lace 
Bal. Substantially made 
throughout. 11% to 2. 

Price $2.50 


No. 1523—Same style, 
8% toll. ....Price $2.15 


No. 1524—Same style, 6 
to 8 Price $1.85 








in all respects. 
11% to 2.... 
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No. 1534—Button Vici. Like No. 714. A satisfying shoe 


wees. Price $2.50 
.....-. Price $2.15 
...... Price $1.85 








grasped when within reach has 

led to fortune. Postponement of 
action on this offer will have a damaging 
influence on the business of your store. 
It must be clear to you that this trade 
promises greater sales advantages and 
increased profits. The shoes will satisfy 
your customers so -prestige as well as 
financial rewards will follow every sale. 
We must ask that you help us in our 
effort to benefit you, by placing orders 
for not less than 24 pairs. To handle 
smaller quantities increases expenses 


which we have cut off in expectation of a willingness on your part to aid us in serving you 
to your advantage. When our present stock is exhausted, price elevation may be ex- 
pected, so buy freely and thereby cover yourself as far in advance of actual present-day 
requirements as possible. A chance like this does not occur often. Write or wire your 


order today. 


ELLET-KENDALL | xansasciry, mo. 
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—and 
Christmas is 
almost here ! 


The question is “What 
are we going to give the 
boys?” The Government 
has requested the giving of 
comfort-producing, practi- 
cal and inexpensive gifts. 


Dr Scholls 
Corrective Foot Appliances 
FOOT COMFORT KIT 


is the answer. It makes a strong appeal because its contents will give 


relief and comfort which is greatly appreciated for those over-exercised, 
tired, aching, blistered feet. Each kit consists of Dr.” Scholl's Pedico 
Foot Soap, Foot Balm and Antiseptic Foot Powder—all neatly packed 
in a genuine Khaki Kit with clasp fasteners and a separate compartment 
for each article. 

Retails at $1.25 per Kit. Wholesale $9.00 per dozen Kits. 


Beautiful Christmas 





Poster and Newspaper 





Electros Furnished Free 





Poster lithographed in 
five colors. Especially de- 
signed to increase the sale 
of Foot Comfort Kits. 
Send for this display; also 
effective newspaper electro, 
put in a window trim, do a 
little advertising and you 
will do an excellent Christ- 
mas business. 


The Scholl Mfg. Co. 


213 W. Schiller St., Chicago 
339 Broadway, New York 


Toronto - London 
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‘She Wears ‘Onyx’, Because ‘Onyx’ Wears’’ 


Reaping the Benefits of 
a Stabilized Product 


“Onyx” @ Hosiery 


HOSE many farsighted merchants who have protected them- 
selves for future Onyx Hosiery needs are now reaping the 
benefits of this nationally “stabilized” product. 


Peace time buying is pronounced everywhere, and a shortage of 
supply is imminent. 


Conservative buyers should prepare for sustaining their late season 
stocks by forming an ONYX connection, if possible. 


Emery & Beers Company Ine. 


Sole Owners of “Onyx” Hosiery 


BROADWAY AT 24th STREET: 
‘NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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IT’S FAMOU 


Shoe 
Merchants 
welcome 
this 




















REG. U.S. 
PAT. OFF. 


It simplifies the introduction of the shoe 
lace that wears as long as the shoe, stays 
tied, and never looks shabby. 


Surely the lace that perpetuates your trade and multiplies your profits 
is worth getting acquainted with. 





The Cordo-Hyde lace is totally unlike any 
other lace—a new found material capable of 
resisting wear. 


Cordo-Hyde has nothing in common with the 
ordinary fabric lace—it is in no sense a substi- 
tute for leather—it is a scientific answer of 
what a shoe lace should be. 


Cordo-Hyde will outwear many pairs of any 
other lace. 


Cordo-Hyde excels the leather lace, for asa 
manufactured product it has uniform strength 
and it positively stays tied. 


Cordo-Hyde has the look and feel of leather— 
blending with and looking a part of the shoe. 


Cordo-Hyde can be dressed with the shoe and 
“‘smartens”’ with polishing. 


The Special Display Box holds one gross of 
laces—18 pairs each of black, tan, mahogany 
and cocoa. 


The assortment will be packed to suit you 
and billed at gross prices—no charge for the 
special packing. 


We suggest that your order include both 
round and flat laces. 

PRICE LIST 
Lengths 27in. 28in. 30in. 36in. 38in. 40in. 


0216 Round $4.05 $4.20 $4.50 $5.40 $5.70 $5.00 
890 Flat 4.59 4.76 5.10 6.12 6.46 6.80 


Samples and complete price list if you prefer. 


PRICES SUBJECT TO CHANGE WITHOUT NOTICE 


O. A. MILLER TREEING MACHINE CO. 
BROCKTON, MASS. 
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Mobilization of Findings for Peace 


stores,—are in short supply. In the four years 
of our war depletion of materials, stocks of 
findings throughout the country are the shortest in 
the history of the trade. This applies more particu- 
larly to the findings sold accessory to the sale of a 
pair of shoes in the store than to the findings used in 


manufacture. To establish a base of the term findings 


“yee DINGS—the extra profit-makers for shoe 


let us take the definition from a recent issue of the 


Shoe and Leather Lexicon, as follows: 


Findings—a general term applied to articles 
which are incidental or accessory to the 
manufacture, the trimming or the care of 
- Shoes. The list includes practically every- 
thing in shoes, except leather in its skin and 
hide shape, for cut soles should be classed as 
findings. As applied to the shoe store, it 
includes such articles as laces, polishes, 
dressings, shoe trees, foot powders, rubber 
heels, arch supports, heel plates, shoe 


horns, shoe brushes, insoles, fancy 


buckles and numerous other incidental 


articles. 


An examination of the findings stocks of retail shoe 
stores shows display case after display case, minus 
the articles of easy salability. Too often it is the 


situation that the retail store salesman must tell the 


customer that such and such an article is out 


of stock because war work has limited its manufac- 


ture. 


With the return of peace, better service to the 
American public will be rendered by the shoe stores 
of the country and in no one department can it be 
better rendered than in the featuring and sale of 
articles which make shoe comfort for the public. The 
war has killed for all time the gift proposition as it 
applies to shoe findings. 


The era of peace should make the sale of shoe find- 
ings one of the most profitable divisions of the shoe 
store. With the return of world-wide sanity comes a 
return of real shoe service in shoe stores. There is no 
excuse for inefficiency, slack attention to fit and wear 
of footwear, for the American public will now look with 
more critical eye on the service offered by the individ- 


ual shoe store. 


Soldiers returning will need the services of expert 
fitting more than ever. Many of them will become 
accustomed to wider lasts, and will look for every 
article of comfort which can cgme out of a shoe store. 
Many soldiers will return with foot trouble, trench 
feet and the like and intelligent service will be de- 
manded. All in all, in shoe findings, both in profit 
and in service, there is opportunity for develep- 


ment. 
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Christmas Shoe Window Displays for 1918 


Some Helpful Suggestions by a Practical Window Trimming Expert 


By FRANK P. TAYLOR 
Display Manager, W. L. Douglas New England Stores 


NN order to reap 

a generous share of 

Christmas business 

considerable . time 

should be spent in 

planning and de- 

veloping display 

windows that will 

both attract the customer and 
sell merchandise. 

“Christmas comes but once 


FRANK P. TAYLOR a year,” as the old saying 





has it, and of all seasons it is the biggest one for the window 
display man. Live merchants who are wide awake to the 
possibilities of greater business secured through the medium 
of up-to-date window displays realize fully how important 
the early weeks of December are to them. 


Plan Early 


So start early and plan. It may be a bit difficult to hit 
upon something that is exactly new, but the subject is such 
a broad one that little difficulty should be experienced in 
producing a window display that will in the vernacular 
be a “hit.” 

This season artificial flower 
decoratives seem to be the vogue 
and this I believe is as it should 
be, for surely there is no season 
in the year, when well chosen 
flower motifs are more appro- 
priate than at Christmas. 


Cheerful Christmas Displays 


Shoes, gaiters, leggings, find- 
ings and other merchandise dis- 
. played for Christmas look best, 
of course, in bright and cheerful 
windows. A store front with a 
dark wood background can be 
made much brighter by the use 
of light-colored cardboard pan- 
els. Cover the ‘window base 
with cardboard, cut to fit, and 
be sure that the color chosen is 
a light, bright and attractive 
one. It is surprising how this 
will help to brighten up the 
merchandise and actually in- 
crease the candle power of the 
window lights. 


Color Schemes 


The color combinations that 
will be found best are pea green 
with dark green border, pink 
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with a dull red border, white with a red and green border, light 
blue with a dark blue border—in fact, any combination of 
two cheery, harmonious colors. Christmas scenes painted on 
panels in the background make a most appropriate touch. 


Artificial Flowers 


The artificial flower makers offer a large variety of center 
pieces for backgrounds. These center pieces serve to at- 
tract attention to the window without detracting from the 
selling value of the merchandise therein displayed. Large 
white bells covered with diamond dust and small poinsettias 
hung on fibre rope at each side of the window give a good 
Christmas effect. _This is well shown in illustration No. 1. 

The window trims from which the photos here shown were 
made, were especially built to show the “Recorder’’ readers 
the possibilities of using the units described in this article. 
The shoe stands were intentionally left bare, thus accentuat- 
ing the window trim. A good suggestion would be to run 
fibre roping in red and green strands, draped from the 
center background to the bells. The center piece could be 
a floral one with sprigs of holly and berries, or in another 
instance a large pine cone covered with diamond dust and 
trimmed with fibre roping in which smaller pine cones 
were gracefully caught. Then, there is the ever-reliable 
holly or evergreen wreath tied with wide red satin ribbon. 
This must not be forgotten, for what would a Christmas 
window trim be without a Christmas wreath. Large poin- 
settias placed with each shoe stand with stems of cherry 
blossoms in each corner give color to the display. 

As another suggestion which may start the clever window 
man to work, why not tuck a small sprig of holly or berries 
into each shoe or slipper or attach the same to price tickets. 

Speaking of center pieces, a good old-fashioned papier 
mache Santa Claus head has always met and always will 
meet with approval. Perhaps one important point that 
should be mentioned right here 
is, that of avoiding the tendency 
to massiveness. Do not— 
please do not—get your decora- 
tions too massive. It will surely 
detract from the merchandise. 
Merchants are still selling shoes 
not decorations, therefore, the 
shoe comes first and the trim 
secondary. : 

A list of decorations for 
Christmas display might include 
the following: 

Fibre roping in red and green, 
sprays of holly and_ berries. 
Large and small poinsettias, red 
poppies. 

Sprays of pine, with cones 
large and small. Sprays of 
maple leaves in red, light yellow 
and green. ss 

Natural evergreen wreaths, 

- natural evergreen roping. Arti- 
ficial evergreen wreaths, artifi- 
cial evergreen roping. 

Santa Claus head of papier 
mache, large bells of red, white 
and green; small bells of red, 
white and green; red satin rib- 
bon, wide and narrow. Red 
and green satin ribbon, wide and 
narrow. 





Christmas window cards price tickets, etc., with tones of 
red, white and green predominating. 

The illustrations shown with this article are merely sug- 
gestions intended to start the clever window trimmer going. 





Half Million for Advertising Supports 


It is said that $500,000 is spent annually in advertising 
arch supports. Flat feet are not among the least of the ills 
to which human flesh is heir. One would think that persons . 
would make haste to have their foot troubles fixed up. But 
to procrastinate is the common error, and it is necessary to 
keep up a constant advertising campaign that people may 
be led to have their foot troubles fixed up for their own 
good. Of course it pays the men who advertise. Ten years 
ago arch supports were.not among the merchandise of the 
average store. Today scarcely a store in the American shoe 
trade but what handles arch supports, and many foreign 
stores do likewise. Evidently, advertising is a power in 
building up business, and arch supports are among the 
essentials of modern life. 


Silent Tread Milkmen Again 


With milk selling at 15 or 16 cents a quart, it is time to 
revive the-campaign to put rubber heels on milkmen. An 
old story it is. But it isn’t quite as old as the clatter of the 
heavy leather, iron-nailed heels of the milkman at 4 a. m. 

Start.a campaign in your town to secure the enactment of 
an ordinance requiring milkmen to wear rubber heels on 
their shoes. It’s good publicity work. Besides, it is for the 
common welfare. People need their sleep these war weary 
days. Make the milkmen put rubber heels on their shoes, 
and, if need be, sell Big Ben alarm clocks to the fellows 
who have to get up in the morning. 














The Old Made New 


NCREASE the value of the faded 
shoes in your stock. Griffin RAPID 
BROWN DYE will restore full color 
to faded or light tan shoes and convert 


white and light colored leather to a 
rich brown. 


RAPID BLACK DYE 
is absolutely permanent 
—ideal for all smooth 
leather shoes. It will 
not rub off and is the 
only dye that does not 
leave a_ disagreeable 
odor. 











RAPID BROWN DYE 
25c. size, 3 oz. in folding carton 
$22.50 gross $1.95 doz. 
Quarts 1.25 each 
Gallons 4.50 each 


GRIFFIN MFG. CO. #22-3=" 
69 MURRAY ST. Fria. act 
NEW YORK, U.S.A. 
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The Christmas Spirit in Displays 


read some of Charles Dickens’ stories about Christmas— 

the Christmas Carol, for instance. The display man 
can do better work on his Christmas displays if he feels the 
spirit of Christmas within him, if he understands the symbol- 
ism of this great festival that everyone celebrates. 


i one wants to get into the Christmas spirit he should 


Significance 


How much eas- 
ier and lighter the 
work of making 
Christmas displays 
is to the man who 
knows the early 
history of our mod- 
ern Christmas fes- 
tival. If as heplaces 
a bell in place 
he has a picture 
of the peasants of 
early England, or as he introduces a candle he sees in his 
mind’s eye the earnestness of the early Christians in their cele- 
brations of the Savior’s nativity. The holly and mistletoe re- 
call pagan rites that have been merged with the Christian. 
Good Old Santa Claus was at one time a good bishop who 
distributed little gifts to the good boys and girls of his parish. 





Fig. 1 


Display Man’s Opportunity 


There is probably no event in the calendar of store hap- 
penings that calls for as much attention from the display man 
or one that can be as easily “‘gotten away with’’ as Christmas. 
There are so many symbols of the event that there is a very 
wide choice as to the decorations that shall be used. 


Live Merchants Get Business 


While a great many have been showing Christmas mer- 
chandise for two months and have been urging their purchase 
there is sure to be a great many purchases of gift merchandise 
in December. There is a good business to be done for the 
merchant who gets after it—who makes new window displays 
and advertises Christmas gifts as he has formerly been ac- 
customed to do. He should not put on extra help, or keep 
his store open longer hours—but those are the only restric- 
tions he need place on his December business. The live 
merchant gets the.Christmas business 
still to come. 


Symbols 


The symbols of Christmas are many. 
Perhaps the first that should be men- 
tioned, although the Jeast used, is the 
star. The star can be introduced in 
many ways into the decorations. The 
legend of the three wise men may be 
recalled by using a scenic painting depicting these wise men 
on camels travelling towards the star of the East. When 
this idea is used the star should be cut out and backed by 
yellow tissue paper and a light placed behind it. This adds 
materially to the attraction. This panel may be similar to 
Fig. 1 and can be introduced into the setting as a part of the 
background. 





Fig. 2 


Stars 


Stars cut out of cardboard in the Christmas colors—red 
and green—may be plentifully spread around among the 


merchandise or attached to the background as a part of the 
decorations. Silver stars may be used in a similar manner. 


Holly 


Holly is a symbol very much used. The sprays and 
wreaths of this evergreen, with the red berries intermingled 
with the green leaves, give to every display with which it is 
used a touch of the Christmas spirit so necessary to get atten- 
tion at this season. The sprays may be spread among the 
shoes, attached to them with red and green narrow ribbons, 
while with the wreaths they may be used as part of the decora- 
tion of the background. A dainty pair of baby’s shoes with 
a small spray of holly attached take on a different appearance. 
Fig. 2. 


Santa Claus 


Santa Claus may 
be introduced into 
the large window, but 
it is better to confine 
his appearance to 
masks and pictures 
in the smaller one. 
Where it is possible 
to use a full sized fig- 
ure of St. Nicholas it 
may be easily made. 
An old suit of clothes 
trimmed with cotton 
batting made intorolls 
may be used as a trim- 
ming io represent fur. 
Of course a red coat 
trimmed with the 
white will be better. 
His pack can be made 
of any kind of a sack, 
a burlap bag answer- 
ing the purpose very 
well. This should 
show toys among the 
merchandise at the 
opening. A mask or 
false face may be used 
with a toque or cap to form the face, canvas gloves answering 
for the hands. Rubber boots will.complete the figure. 











Christmas Tree 


The Christmas tree may be shown freely, either the real 
evergreen or a representation of it. There is nothing that 
will delight the eye of the youngsters more than the sight of 
a Christmas tree—filled with gaudy gifts. 

A very neat and attractive tub for a Christmas tree may 
be made out of slats as shown in Fig. 3. This is shown in half 
relief, the Christmas tree being cut out of heavy cardboard, 
wall paper or lumber and painted in poster colors. This 
could be further decorated with red flowers, poinsettias 
answering the purpose best of all. These cut-outs are placed 
in the half-round tubs and set at the back of the window 
against the background as decorations. 


Crepe Papers 


The manufacturers of crepe and tissue paper have made 
it possible for the display man to secure some very beauti- 
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WANTED 


Saleswomen In Shoe Stores 22x 


New Ladies’ Fitting Stool 


Everywhere women are taking the place of men for fitting shoes. We have 
received many requests to make a stool especially convenient for anton 
women and just as good for salesmen. 

















FHIS IS OUR DESIGN—JUST OUT 


No. 4270 No. 4270 
Front View Top View 





Description—Golden Oak, Mahogany, Walnut or any special finish to match other fixtures. 
Foot-rest inlaid with 1-4 inch Battleship Linoleum, will last a lifetime. Smooth metal 
heel rest. Wood or upholstered seat. Absolutely the best quality of material and work- 
manship. Two years’ guarantee. 








Price f. o. b. Cincinnati: Wood seats $4.00, Seats upholstered in Extra Heavy Imitation Leather, 
$5.25. 


WE OFFER to send by Express for 30 days’ trial two of these stools 
packed in one carton to any shoe dealer. If for any reason they are 


not satisfactory they may be returned to us at our expense of 
transportation. 


A More Liberal Offer We Cannot Make 
THE C. F. STREIT MFG. CO. 


1047 Kenner Street, Cincinnati, O. 


Manufacturers of Seating and Special Furniture for Shoe Stores covered by catalog containing 
120 half-tone reproductions. 
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ful effects at a minimum of expense. The red and green 

crepe papers especially made for Christmas have a silky 

appearance and bring brightness and cheer into the display 

where they are used. Many very pretty printed designs 
are offered by most 
stationers for dec- 
orative use. 


Papier Mache 


Papier mache 
manufacturers have 
evolved many dec- 
orations for Christ- 
mas windows. Chief 
among these are rep- 
resentations of Santa 
Claus and his reindeer 
steeds. Bright Christ- 
mas colors are usually 

used for the finish on these attractive decorations. 


Snow Man 


A snow man may easily be introduced into the Christmas 
display. It should be made to represent gigantic snow balls 
one for the head and one for the body as shown in Fig. 4. 
An old plug hat and a clay pipe are almost necessary ac- 
cessories with this kind of a setting. 


Panels 


Panels may be set off with a few sprays of holly or other 
evergreens as shown in Fig. 5. The branches are shown as 
coming from behind the panel. This is even better than 
when shown in front of the panel if there is a scenic painting 
of some Christmas scene on the panel. Winter scenes should 
be used as far as possible in all Winter decorations, snow 
scenes being especially appropriate for all Christmas displays. 


Packaging 


A merchant can attract attention to his display and gain 
custom for his wares if he will show that he can and does 
package his wares in an attractive manner. Why not place 
a. few packages in the window? These should be neatly 
wrapped in white paper and tied with red and green strings. 





A Christmas label and a spray of holly may also be used. 
See how attractive the packages look in Fig. 5. 


Show Cards 


Attention should be given to the manner in which the show 
cards are lettered for Christmas. Old English text is not at 
all desirable for use on show window cards at all times, 
but with initials in red and the other letters in green they 
add much to the -window’s attractiveness at Christmas 
time.....Note the Christmasy look of Cut No. 6. 


Merry Christmas 


Ordinary type cannot begin to convey the spirit of that 
message, ““A Merry Christmas.” A card bearing this in- 
scription is never out of place in the Christmas window. 


A Fireplace 


A fireplace with the usual hanging-up of the children’s 
stockings will never pall upon child or grown-up. A box will 
serve for the fireplace. Cover it with crepe paper printed 
in brick pattern. Have the opening filled with sticks and | 
bits of yellow and red tissue paper cut into ribbons to rep- 
resent flame. When possible a hole in the floor and an 
electric fan below the window. may be used to blow these 
flaming papers about, so as to give it a realistic effect. At 
night an electric light covered with a red material thin 
enough for the glow to show through, may be set in the center 
of the sticks composing the fire. This is a never-ending 
attraction at evening. 


Suggestions 


Red and green crepe paper streamers or festoons may be 
used 1o give color to the display. They form a splendid 
background and ceiling effect. 

A large bow of red or green crepe paper may be used 
in some way with the assurance that its introduction adds 
to the effectiveness of the setting. 


Tableaux in which Santa Claus appears will keep the side- 
walk crowded all the time. He might be shown in an ice 
grotto surrounded with toys. 

He may be shown on the roof of a house about to go down 
the chimney, or in the act of descending it. He may be 
shown driving his reindeer team, seated in a sleigh sur- 
rounded with toys. Other tableaux will easily come to the 
mind if these will not answer. 

Get the Christmas spirit into the windows now, a few days 
from now it will be too late. 


Findings for People Who Walk 


Did you ever think, Mr. Findings Manager, of the chances 
to sell findings to people who walk? Mr. Pedestrian who 
takes a brisk walk to get up an appetite for Thanksgiving 
dinner may require, besides good walking shoes, a bit of 
foot powder, the same as soldiers use, or some foot soap, or 
some knitted woolen stockings, so comfortable for the feet. 
Likewise it is with the man, or the woman, who walks 
habitually. Also, they will require good brushes and plenty 
of good blacking for cleaning their shoes, which may get 
miserably dirty, especially if one undertakes to tramp across 
country. 

Car fares are advancing and it is economy to walk more, 
and disease is Tampant, and it is healthful to walk more. 
Hence, Mr. Findings Manager, join in the game and make a 
special drive on your findings for people who walk. Make a 
special display of the articles in your stock which will make 
walking more comfortable. 


















A Century of Shoe Findings 


Industry of Boston Nearly at Hundred Year Mark 
Gives Hub Leadership Over Entire Country 


By FRANK W. WHITCHER 
President Massachusetts Chamber of Commerce 


“Boston and its surrounding cities and towns supply at 
the present time 65 per cent of all of the boot and shoe find- 
ings manufactured in the United States, furnish employment 
to 65 per cent of those engaged in the business, have approxi- 
mately 71 per cent of the capital employed and the value of 
their product is 67 per cent of the total output of shoe findings 
in the country. 

Findings—a Wide Field 

“To the average layman, unacquainted with the intricacies 
of the shoe business, the subject of shoe findings ordinarily 
suggests the thought of the small items supplied by the retail 
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FRANK W. WHITCHER 
President Massachusetts Chamber of 
Commerce and of Frank W. Whitcher 
Company 


shoe store to assist in shoe comfort, but to the man connected 
with the shoe industry, the question of shoe findings opens a 
very wide field of activity and one which accompanies the 
shoe from its very beginning until worn out by the consumer. 


Early Stages 
“In the early stages of the shoe business of this country, 
many of the articles, such as laces, blacking, dressings, but- 
tons and the like, were imported by leather and shoe findings 
dealers who supplied them to the retailers. 


1826—First Birthday 
“The earliest date of which there is any record of the find- 
ings business in this city is the year 1826, when John Tillson 
commenced business at No. 8 Hanover Street. That busi- 
ness has passed down through many changes in generations 
to the present owners: Frank W. Whitcher Company, 
10-18 Albany Street, Boston. 


Other Pioneers 


“There were other early pioneers whose business has con- 
tinued down to the present day, beside those who went out of 
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business: 1855—H. L. Daggett & Co., 152 Congress Street— 
Henry L. Daggett, L. M. Clark, A. G. Smith. 1857—Coch- 
rane & How, 11 Pearl Street. 1860—Charles J. Stoddard & 
J. S. Lovering, 33 Milk Street, now Dean, Chase Company, 
28 Lincoln Street; Brooks & Mecuen, 107 Milk Street—George 
Brooks, H. H. Mecuen, now represented by Brooks & Co., 
135 Essex Street, and John D. Young & Sons Co., 39 Lincoln 
Street; Isaac H. Sears, 4 Pearl Street; Dix & Co., 52 Milk 
Street—Joseph Dix, E. C. Chapin. 1860—Faxon, Elms & 
Co., 5 Pearl Street—William Faxon, J. C. Elms, Zenas Sears; 
Henry C. Rand & Co., 45 Merchants Row; C. L. Hauthaway, 
Shoe and Leather Exchange. 1861—Henry J. Holbrook, 67 
Kilby Street. 1863—Lemuel Baxter, 7 Union Street; Ben-- 
jamin F. Brown & Co., 11 Batterymarch Street. 1865— 
Nichols & Farnsworth, 63 Hanover Street—Nathan Nichols, ~ 
E. M. Farnsworth, now Farnsworth, Hoyt Company, 58 
Lincoln Street. 1867—Albert A. Pope & Co., 15 Pearl 
Street—Mr. Arthur W. Pope, one of the partners of this 
company, is now living, but has retired; the business is now 
conducted by W. H. Holbrook & Co., 207 South Street. 
1868—Charles H. Young, 4 Pearl Street; Haven & Wright, 
26 Pearl Street—C. C. Haven, C. H. Wright. 1869—Hen- 
shaw Bros. & Co., High Street—Isaac M. Henshaw, Edward 
Henshaw; Isaac Colburn & Co., High Street, now Charles F. 
Baker, 48 Lincoln Street. Sears & Warner, High Street; 
Cragin, Page & Co., High Street. 1870—Myles S. Cahill, 
118 Congress Street. 1871—Rousmaniere & Kimball, 99 
Pearl Street—J. L. Rousmaniere; Williams & Co., 87 Lincoln 
Street. 1872—Charles H. Dunham & Co., 67 Milk Street. 
1873—Whittemore Bros. & Co., 100 Lincoln Street—W. 
Augustus Paine, J. Q. A. Whittemore, Charles Whittemore. 


: The Shoe Repairers 

“Active operations have been in progress for about ten 
months and fully ten thousand repairers have become inter- 
ested in improving their condition. There are four hundred 
jobbers and manufacturers, also nine hundred salesmen who 
come in direct daily contact with the shoe repairers through- 
out the country. 
Impetus from War 


“Shoe repairing has received such an impetus by the war 
that many retailers are installing repair departments, as 
they have found that repairing has increased to such an ex- 
tent that it has materially curtailed the sales of new shoes.” 





Sport stockings of wool, priced at $3 a pair and up, are 
among the seasonable specialties for the findings department. 
They are of knitted wool. 

Some stores call them Liberty stockings, and sell them to 
be worn with oxfords. Young women wear them as a fash- 
ion. Men wear them for golf, skating and country club 
sports. 

It is worth while for a shoe merchant to test them out, if he 
has not already done so. More than one style of the sports 
because the style of staple dress. 

Incidentally, sport stockings, sometimes called Liberty 
stockings, are good articles to feature for useful Christmas 
gifts. 





Spraying for Floors 


To keep the dust down and off the display shoes, when 
sweeping the floor, first spray the floor with a dust-laying 
compound, using one of the small sprayers, of which there 
are several types on the market. It helps to kill disease 
germs as well as to make the store more attractive. 
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Get More Shoes Repaired Right 


Great Opportunities Immediately Ahead for Modern Repair Men 


asked the ‘‘Recorder’’ representative. 
“It will grow fast, most certainly,’ 
the shoe repair pioneer. 
‘How do you figure it?” 


“ 7 HAT of the shoe repairing business after the war?” 


’ 


answered 


A $200,000,000 Repair Business 


“If you wish figures, then consider that 300,000,000 pairs 
of shoes are made in this country each year. One-half of 
them are resoled, at an average price of $1.50 a pair. Some 
are resoled twice, of course. Say that the resoling business 
amounts to $150,000,000 annually. Add to it $50,000,000 
for putting new lifts on heels, mending rips and making other 


small repairs, and we have a shoe repairing business of 
$200,000,000 a year. Good sized business, isn’t it?”’ 


After the War 


“Yes, but I asked about business after the war.” 

“‘We must find out where we stand, if we would foresee 
where we wish to go,”’ replied the pioneer. ‘Having a shoe 
repairing business of $200,000,000 we will make it $300,000,- 
000 after the war, perhaps the first year after the war.’ 

“*How so?” E 

“Circumstances favor it, and everybody in the trade 
will work to develop it.” 


Favorable Circumstances 


“What are the favorable circumstances?” 

“People have just waked up to the economy of having 
their shoes repaired. The last two years were the greatest 
business years in history of shoe repairing. People got 


into the habit of having their shoes repaired. It was{true 
economy. They will keepit up. Besides, there are the boys 
coming back. Every one of the 2,000,000 of them has learned 


Have your worn shoes 


REPAIRED. 














from experience the value of repaired shoes, because Uncle 
Sam has repaired their shoes.” 


Effect on Manufacture 


“But if people wear old shoes, won’t the shoemaking 
business slump?” e 

“No. Shoe manufacturers will go after foreign trade. 
American people, being thrifty, will realize that if they make 
their old shoes wear longer, by having them repaired, they 
will have more shoes to send to customers abroad. The 
more goods we sell abroad, of course, the more money we 
will gain for paying the debt of the war.” 


A Boom 


“Then you feel confident that shoe repairing business 
will boom from now on?” 


People have just 
waked up to 
the Economy 


























s E s sa pho \ : ; 
of having their Shoes Repaired 
“Size it up for yourself. People have the habit of having 


shoes repaired. Shoe repairing is done better than ever. 
Old shoes are made new. A person does not hide resoled 
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QUALITY VARIETY 


Sold in the Market Places of the World 


Dealers who cash in to good ad- ust GLOSS’’ 
vantage on shoe findings feature Ageneroussized packer Qnued **GILT 
Whittemore’s Shoe Polishes strong- that solteag provervey and ‘x 
ly. Trade that calls for Whitte- ims"buetwater'ss EDGE’’ the two old 


more’s is the kind that clings to a | time favorites are 
good article and is inclined to . 
buy freely, of the dealer who has 
its confidence. Selling a good 
article like Whittemore’s is to 
court confidence and win it. 
¢ Ss et. A big 

Whittemore Bros. Corp. ,qPZSiiay issia.tecse of 

BOSTON, MASS. [*< Seopa which it is used. 
Ask your jobber’s salesman or write for complete catalog 


aL AU eS 


This Kawneer Store Front Put New 
ag ry “y Sales Life 


intoan Old 
Building. 


More than 60,000 
merchants have 
proven the value of 
the KAWNEER 
WAY of Moderniz- 


ing their stores. 


iq 


IAUNVUSSHUULAU ULLAL 





KAWNEER MBG. CO. 
2213 FRONT ST. 
NILES, MICH. 
Send me a copy of 

for YOUR STORE. FORGING AHEAD 
Do not overlook this coupon. Send it at once. HR your new booklet for 


| KAWNEER MEG. CO., 3i2s"OSRETSES | Meet csochoat 
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shoes these days, as he often did when taps were nailed on, 
for even an observing person cannot tell if the shoes are new 
or resoled, when the resoling is done in the modern repair 
shop. Furthermore, the repair business is at higher standards 
than ever. Repairing is done more quickly, efficiently and 
economically by the new machinery. Repair shops are so 
well established that managers can afford to spend money 
in improving equipment, systematizing methods, and 














il 
Thoed REPATAED 
and save other 
pty for the 
‘XYPORT These 


Fé & al lig 


developing their business as other -siactaaal business is 
developed. 




















Prices High 


“Prices of shoes will continue high, and wages will drop 
as the country changes from a war to a peace basis, and these 
conditions will be a double reason that will drive people to 
send their shoes to the modern repair shop. The compelling 
power of thrift, or getting full value in service from all shoes 
purchased, as well as the improvement in shoe repairing 
methods, will bring about a remarkable increase in the shoe 
repairing business in peace times.’ 

“That sounds logical. How would you make it prac- 
ticable>” 


Nation-Wide Campaign 


“I would start a nation-wide campaign to develop the 
shoe repairing industry. I would put publicity into papers, 
in cars and along the highways, until it became as natural 
for a man to have his old shoes repaired as it is for him to 
put his shoes on his feet each morning. I would brace up 
the National Association of Shoe Repairers. There are, you 
know, 150,000,000 pairs of shoes in this country that are 
not repaired as much as they might be. It is a national waste, 
which must be corrected. So manufacturers might well 
join in the campaign, too. The more people have their shoes 
repaired, the more of the better grades of shoes they will 
require. It is the cheaply made shoes, you know, that are 
the curse of the shoe trade, both the manufacturing and 
the selling, and the more they are reduced to the minimum, 
the better for the trade all around.” P 





Philosophy and Shoe Fixing 
Philosophy and shoe fixing go together, for Max Sandler, 
the “shoe-fix”” man, 16 years from Russia, where he learned 
to make shoes by hand, now mends shoes for people of Salem, 
Mass., and posts in his window these little verses: 


“It is the sole of the people I keep in view 
For I am a doctor of boot and shoe, 
And I serve the living and not the dead 
With the best of leather, wax, nails and thread. 


“T can sew on a sole, or nail it fast, 
And do a good job, and do it to last. 
There’s nothing snide about what I can do— 
Doubt not my statement; my work proves it true. 


“TI can give you a lift, too, throughout this life, 
Not only for you, but your family and wife. 
A great many patients come to my door, 
Worn out—run down—feeling sore, 
Though I use neither poultice, plaster nor pill, 
I cure every sick shoe, no matter how ill.” 





Did It Ever Happen to You? 


AND YOU COULDN'T RAISE| AND SIGHT DRAFTS WERE | AND YOUR BIGGEST 
A DOLLAR THICKER'N AUTUMN CREDITOR'S REPRESENTATIVE 
LEAVES DROPPED IN, SUDDEN LIKE 


WAEN YOUR STOCK WAS 
WAY DOWN 


IvED wow! ~- 
POSITIVELY NO MORE - Tas EADS IT. 
ARE INTO US Too 
DEEP NOw~ You've 
os CHECKS ANO You 
= 


rR 


AND HE TOLD YOU TO 
GO TO !:T. 


WITA A LINE OF STAPLES 
THAT WOULD KNOCK 
YOuR EYE out 


R 
WANTED ANO tay rene TF CEE 


IT WHEN YOU GOT GOOD 
| AND READY 


HAPPEN TO YOU 


IT 
RT'NLY 


NOT! 
In 








Boot and Shoe Recorder FINDINGS, EQUIPMENT and REPAIR DIVISION, Nov. 30, 1918 































Nu-Shu 


Products Co. 


Manufacturers of 


NU-SHU PRODUCTS 


Nu-Heel 
Nu-Tan 
Nu-Swade 
Nu-Shu 


has been taken over by 
Everett & Barron Co., Providence, R. I. | 


who will continue making these high grade. preparations exactly as 
heretofore. 


Mr. Henry D. Robles is now connected with’ this concern and assures 
his trade that greater facilities will ensure prompt shipments. 


FOR 


No Acids -- Gasoline or Turpentine 
to injure the leather 








A Make Buyers 
Out of Passersby 


Attractive display fixtures 
will help you to boost your 
sales and increase your 
profits. 


Hugh Lyons fixtures are 
built to make window dis- 
plays distinctive—to make 
‘buyers out of passersby. 





Selection of the right fix- 
tures and forms is made 
easy with Hugh Lyons cata- 
logs which will be sent you 
7 upon request. 




















HUGH LYONS & COMPANY 
MAKE BUYERS OUT OF PASSERSBY 





LANSING -— MICHIGAN 
NEW YORK SALESROOM CHICACO SALESROOM 
35 WwW. 32nd STREET 234 S. FRANKLIN ST. 




































NORWICH FIXTURES 


Nothing Better Made for Selling Shoes by Window, Show Case 
or Interior Display 


All Catalogs and Details by Return of Mail 





No. 7—DOUBLE PALM SHOE STAND 


Shows a pair of shoes to the best advantage. Non extension standard 
8-inch to top of bar; base 34-inch diameter. 


J. R. PALMENBERG’S SONS, Inc. 


A Consolidation of Palmenberg, Norwich, Kindlimann 
SALESROOMS 


63-65 W. 36th St., New York 


26 Kington St., Boston 








THE ADVANTAGES OF 
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P erfection 






Circlettes 


With the Sharp Shoulder and Broad Wear- 
ing Surface 


They don’t scratch floors They do protect 

They don’t wear slippery They do stop uneven wear 

They don’t drop out The do prevent runover heel |. 

PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., &2. 
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New Office Opened 


The Moorhead Knitting Co., which formerly had an office 
in the Provident Life Bldg., Chicago, have opened a new 
office in the Republic Bldg. Mr. G. M. Grissman has charge 
of the office and has assisting him Mr. A. E. Frank and Mr. 
Chas. Weidenhofer. Mr. Grissman and his partner, Mr 
H. L. Frost, formerly had about 'thirty accounts for the 
Moorhead Company in Philadelphia. Mr. Frost has been 
given charge of the New York office in the Fifth Avenue 
Bldg. He has several assistants and he and Mr. Grissman 
will alternate between Chicago and New York City. 

Mr. S. M. Partnow is opening an office in Indianapolis 
for the Moorhead Knitting Co. Mr. L. A. Michaels who 
has long covered New York State for the Moorhead Company 
is opening an office in Buffalo. He has for his assistant 
Mr. Simon. Mr. J. M. Fleming has been given the New 
Orleans office, replacing Mr. L. F. Canter, who has moved 
to the Kansas City office. 

Mr. Dan F. Breen of St. Louis, former representative 
of the Holeproof Hosiery Co., has charge of the St. Louis 
office. Mr. Breen has associated with him Mr. R. A. Fisher 
and also Mrs. Breen. The Moorhead Company has one 
other lady representative, Miss Helen Wintermute of the 
R. D. Haines staff in San Francisco: In addition to Miss 
Wintermute Mr. Haines has Mr. E. P. Frink, H. W. Minor 
and F. F. Furman. 





Home Repair Kits 
No. 1 Will Sell Them, No. 2 Will Not 


“Sure, I am going to sell home repair kits,’ said shoe 
merchant No. 1. ‘“‘When the boys come back home they will 
want them, for they know how to use them. 

“Positively, I will not sell home repair kits,’’ said shoe 
merchant No. 2. “I’m not encouraging home industry. 
People who want shoes repaired may bring them to my repair 
department and get them repaired right.” 

“Do you think I am going to let the hardware dealer 
across the street sell repair kits, while I sell none,” said shoe 
merchant No. 1. 

“Do you think I am going to sell repair kits when I might 
sell new shoes,’’ asked shoe merchant No. 2. 

‘‘Whatever will serve my customers I shall sell to them,” 
declared shoe merchant No. 1. ‘‘Satisfied customers are my 
best asset, a certain source of my income.” 

‘‘Whatever is for the best interest of my customers I will 
sell to them,” declared merchant No. 2. “And I am not 
going to lower their standards of footwear by tempting them 
to repair their own shoes and bungle them.” 

And so on the argument ran. The verdict was a disagree- 
ment. 





Repairing White Shoes 


There is such a thing as style in repairing shoes, and the 
case of white shoes proves.it. A woman brought a pair of 
white buck shoes to a modern repair shop the other day. She 
insisted that they be resoled with white sole leather. She 
said that the last pair of white shoes she had repaired were 
resoled with red leather soles. It made her mad to wear 
them, and she blamed the cobbler. She declared she would 
rather throw the shoes away than to have them resoled with 
anything but white leather. The enterprising repair man had 
the white leather on hand, and she went away happy. 

As white shoes are going to be big sellers next summer, 
repair men will do well to look for a big business in resoling 
white shoes. 


A Shoe Cleaner 


Some Lynn experts of an inventive turn of mind are won- 
dering if they can build a little machine that will clean shoes 
of people before they go into the house, store, factory, 
theatre or church. It would keep shoes cleaner and make 
floors wear longer. It would be one of those old-fashioned 
shoe scrapers that stood by the door with a motor attach- 
ment to make it work automatically. 

Any storekeeper will realize there is need of something 
like this when he takes a look at his store after a crowd of 
customers have come in and have scraped the mud off their 
shoes on the floor. 





Send Shoes to Be Shined 


Hanging in a modern shine parlor is this sign: “‘Please send 
your shoes early to be shined. It will save time.” 

Its purpose is to get patrons to send in their shoes early in 
the morning to be shined. A man going to his office may lea ve 
bis best pair of shoes, or his wife’s shoes, at the shine shop, 
and get them, all shined fine, when he goes home at night. 
The shine man fills in the dull time between customers shin- 
ing the shoes sent in. Service like this profits both the shine 
man and his customers. . 





Shoe Hospital Sold 


Leach’s Shoe Hospital, in Depot Yard, Lynn, has been sold 
to Eben Elwell, who has another repair shop in Gloucester. 
Mr. Leach is to retire to his farm. He has been running a 
repair shop since 1901. He has invented a number of ma- 
chines for repair work. Mr. Elwell was for 25 years foreman 
in the Fuller shoe factory at Gloucester, and he knows the 
making of shoes, as well as the repairing. He will have the 
hospital fixed up fine, with new paint, new machinery and 
new equipment. 





New Support for Metatarsal Arch 


A new support for the metatarsal arch of the foot is some- 
thing like an insole of leather cut off across the ball. It has 
a slot in the forepart into which may be thrust a pad of 
cotton in quantity sufficient to make an elevation on the 
surface of the insole that will rest right under the metatarsal 
arch, and restore it to its natural position and hold it there. 

The rest of the support, including the heel seat and the 
shank, is as flexible as an insole. This new support provides 
a means for supporting the metatarsal arch, and at the same 
time leaving the transverse arch free and clear of any in- 
cumbrances. 

This new arch was designed by Everett Dunbar. 





Call for Overgaiters Heavy 


Speaking of general matters and stocks, Mr. Laing of 
Laing, Harrar & Chamberlin, Philadelphia, said that the 
call for overgaiters is very much heavier than last year and 
the principal problem is that of keeping sufficient run of 
sizes to take care of orders as they arrive. So far as Spring 
business goes they have not planned very much ahead thus 
far, but orders have been placed with them for sandals and 
low shoes in children’s lines, and they are looking forward 
to an active season in these goods. The buying is heavier, 
particularly through the Southern territory, and the trade 
is looking for quality rather than price. 
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can be made where one was made 
before in the store that carries arch 
supports of the right sort and devotes 
reasonable attention toward introducing 
them to customers who have need of 
such. 

Here is one—The Spiral Spring— 
so named because of the spiral spring 
between the upper and lower plate. 
This gives automatic adjustment with 
just the right pressure to correct the 
fallen arch and to give the proper 
degree of flexibility. 


Price, $18.00 per Dozen Pairs 


The E-Z Walk Mfg. Co. 


62-70 West 14th Street 
NEW YORK CITY 

























New York, N. Y., Nov. 16, 1917 
Today we have at last succeeded in making DARK 

BROWN “JAPANOLE” as good as our “JAPANOLE” 

BLACK STAIN (that ought to be good enough). 


Very Dark Brown “Japanole” 


Makes COLORED Leather BROWN 
Makes BROWN Leather} BROWNER 
Makes OLD Leather like NEW 
@ Olirccccesss $2.00 a dozen; $23.00 a gross 
Pints. ...$1.00 each Quarts. .'.$2.00 each 


:“ JAPANOLE” Black Stain 


The Wonderful Instantaneous Black Dye 
Makes COLORED Leather BLACK 
Makes BLACK Leather BLACKER 

BO Qlne 60 cab dinsia node secdes $2.00 a dozen; $22.00 a gross 
Pints...... $0.50 each Quarts...... 90 


For Sale Everywhere and by Us 
Most jobbers sell Black, Brown and Ox-Blood “‘Japanole,” if yours 


does not, write us and we will sell you direct. 
RESTORFF & BETTMANN, Mfrs. Established 1874 
79 Mercer Street, New York 



































For Better Looking Shoes in Your 
Window Use Mayhew’s Invisible 


Top-Trees ee ee ee ee ee ee 














This Top-Tree fits inside 
of the shoe—smoothens out 
rough lines and is also en- 
tirely invisible. 





Sold by 
Jobbers or 
Direct 






Write 
For 
Samples 





No. 8—For Open Form or No Form 
No. 6—For Closed Form 
No. 4—For Men’s Shoes Only 





























Manufacturers 


James N. Mayhew Company 


Minneapolis, Minnesota, U.S. A. 



















STUDY THIS PICTURE 













> construc- 
tion of this foot necessity 
makes for instant sales. 
Merchants who, carry the 
NATHAN foot arch make 
money. You can do the same. 
Write us today for details of 
our 10-day free demonstra- 
tion plan. 
A post card will start things 
going. io} . 
Write that card. 
NATHAN ANKLET 
SUPPORT CO. 


88 Reade Se, Ni. Y. c. 


Raised 


















Shoe Knowledge That You Need 


You'll find it all in “The 
Shoe and Leather Lexicon”’ 
“The Shoe and Leather Lexicon” detines and illustrates 
every trade and technical term used in the shoe and 
leather business, from the raw product of the tannery 
and mill through all processes to the finished shoe. It 
contains correct anatomical drawings of the foot, tables 
of foot and last measurements, standard carton sizes, 
classifications of leather, and standard size lengths of last 
measurements. i a 
— neuer pT Cpa mene for only 40 cents a copy. 
3 copies for $1.00. 
Boot and Shoe Recorder Publishing Company 
207 South Street, Boston . 


























18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


$300,000,000 


A YEAR 


is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE OF IT? — 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 





United Shoe Repairing Machine maoncssale 


BOSTON, MASSACHUSETTS 
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Shoe clerks increase their shoe 
sales by means of Wizard 
Foot Service 


Almost every mail brings us some expression of appreciation from students 
who have made themselves foot experts through our course in orthopraxy of 
the foot. This course, not only equips shoe salesmen to correct foot ailments 
by means of 


Wizard Foot Appliances 


but it so trains the student that he is made a better SHOE FITTER. The universal 
experience of those who complete the course is, that as the sale of Wizard Foot Appliances 
increases the sale of shoes more than keeps pace. Read what Mr. Palter says. 

Write for full information describing the Wizard exclusive overlapping jacket 
principle, patents for which have been supported in the courts 
Wizard Foot Appliance Co. 

1653 Locust St., St. Louis, Mo. 

Look for our half-page ads in Saturday Evening Post, and full column in Ladies’ Home 

Journal—put them in your window—they will help Wizard Business. 


HARRY PALTER 


“T am very much pleased to 
have taken up your course of 
study. I have satisfied my 
customers whom I fitted with 
Wizard Foot Appliances; I 
have satisfied my empl oyers 
by increasing sales and 
profits; and I have satisfied 
myself because my em- 
ployers have increased my 
salary. Moreover, I have 
the satisfaction of knowing 
that I have been giving com- 
fort to those who have been 
suffering from foot trouble.” 


Harry Palter is with 
Glucksman, 
No. 80 Fifth Avenue, 
Brooklyn, N. Y. 
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Immense Stock of House Slippers 


All the Season’s Novelties for Immediate Delivery 


Your big sales will come within the next few weeks. Have the fast 
sellers in stock when you need them and increase your profits 


504 


922 oa 5 ts 
Women’s Moccasin Comfy" eerless 


Chrome Sole Moccasin, Seal Sole 

Colors: Lavender, Light Colors: Black, Ecru, 
Blue, Pink, Orchid, Lavender, Light Blue, 
Old Rose, Taupe Orchid, Pink, Taupe 


$1.35 ’ $1.60 


554 

Mens “Peerless Comfy” 
Everett, Chrome Sole 
Colors: Mil. Blue 


$1.60 


3145 3134 


Brown Kid Brown Kid Eoerett 
ree Mc Kay 


Mc Kay $1.55 
$1.60 


JAMES CLARK COMPANY 


Distributors 
NOVELTY SHOES HOOD RUBBERS “KEWPIE TWINS” DANIEL GREEN FELT SLIPPERS 


ST. LOUIS, MO. 
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has come. Now for real busi- But classy shoes will always be 
ness. wanted. Such is 

There never was a time when THE 

good, thoroughly honest shoes 

were in such demand as at 

present. 


The Government has abolished SHOE 
all shoe classifications. 
FOR MEN 


M. A. PACKARD COMPANY, Brockton, Mass. 


Boston Salesrooms, 60 South Street New York City, 127 Duane Street 




















The Handy 
Profit and Price Tables 


AVE time and give accuracy to your buying and price marking 
methods. 
Eliminate guess work, errors and careless buying. 


The tables range from a cost of 50c. to $10.00, advancing 
5c. each. 


The per cent of profit at advancing selling _— is given, based 

. , P both on the selling price and the cost price. fit on selling price 

guarantees that your credit will be judged fairly. ranges from 10 to 50 per cent and the profit on cost price ranges 
from 10 to 100 per cent. 


Your credit no longer depends upon an estimate Tells you what Lp cent profit you make on an article bought at a 
of your assets and liabilities. ; certain price and sold at another price. 

. . Tells what you should mark an article which cost a certain amount 
By our method YOU make your own credit standing. and on which you wish to make a certain per cent profit. 


If you will show us that you pay your bills promptly bpm : b meet mart oh ey ae Row re a to oall i 


and trade fairly and honestly you can get mer- 
s In short, this book will put busi. ccurate business 
chandise from the best concerns. ae _ a pipet nmeciee ne 


Pocket size, about 100 pages. 
Price $1.00 postpaid. 


The Credit Clearing House 


*“‘Builder of Better Credits”’ 
Offices in all important cities American Shoemaking Publishing Co. 


Executive Offices: 440 Fourth Ave., New York, N. Y. 683 Atlantic Ave. ‘2 Boston, Mass. 
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A prominent, high-grade shoe manufacturer 
ordered 6 tons of Loxsol last week 
by wire for immediate delivery! 








He says that he.‘‘has been using Loxsol 
. .. for three years with the best of 
success.” 


He must know its value by this time 
and his act shows his confidence. It 
also shows what his trade thinks. 


Loxsol is not a moulded sole. It is not 
rubbery. It is superior to either rubber 
or leather. 


It does not change the looks of the shoe. 


Buy some and proveit. Don’t let your experience 
with anything else prejudice you. 





H. E. LOCKE & CO., Ine. 


99 Chauncy St., Boston, Mass. 


Cincinnati New York 


St. Louis Philadelphia 
Milwaukee St. Paul 


























ONE OF THE MANY GOOD LOOKING 
GOOD WEARING SHOES 


For Boys and Little Men 


No. 105 


No. 105—Boys’ Tan Bal, Goodyear Welt, 
Leather Sole, West Point Toe, Sizes 1 to 6. 


PRATT 


SHOES 


NY shoe retailer who ap- 

preciates the necessity of style 
and quality in shoes will not be 
without 


BEALS-PRATT SHOES 


His customers will find in 
B-P shoes both style and quality 
plus value, comfort and service 
that will make them a friend of 
his store. 


“HONEST WEAR IN EVERY PAIR” 


MARSTON & BROOKS CO. 
HALLOWELL, MAINE 
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To serve the greatest number 
of shoe customers in the most sat- 
isfactory and profitable way means . 
to sell 


BEALS-PRATT SHOES 


BEALS - PRATT SHOE 
MFG. CO. 
Milwaukee, Wis. 


and 


Watertown, Wis. 
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we 


OU can less afford now, more 
than ever before, to take 
chances with a line of shoes 
the quality of which is uncertain. 
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High Price Times create a bigger 
demand for shoes of acknowledged 
value. This is why MAYER 
HONORBILT SHOES are easy 
for you to sell; their quality is 
' well and favorably known. 


F. Mayer Boot & Shoe Co. 
Milwaukee, Wis. 
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ODIO” PSTYLES 


Ml LG 
TELS, 0) ZL ED, CCl On 






No. 055. Correct Oxford 
Wingfoot Heel. 
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FAC C.S. MARS Uf cee COMPANT 


__BROCKTON. MASS. 


















Thanksgiving Day! 


Give Thanks every day for Peace, Prosperity and Plenty. 


Ask your Congressman to vote for the proper shipping 
laws, that Our Country may retain its share of World 
Trade. 





Hagerstown Shoe & Legging Co. 


HAGERSTOWN, MARYLAND, U. S. A. 
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Competition is ever present in all mechandising fields. What | 
cannot be cured must be endured. Whether or not its influ- 
ence is strongly or lightly felt by you, depends largely on two 


things—the line of shoes you sell and the effort made to focus 
public attention on your line. 


Keith’s Konqueror Shoes | 


For Men and Women 


| 
| 
t 
| 


Are ina class by themselves. You will be in a strong position 

to command trade{with this line in your store. You will be j 
able to retain trade. Competition need not be feared. The 
satisfaction received from’a purchase will influence the cus- 

tomer to stand by you and Keith’s Konquerors. Our stock 

styles are catalogued. Send for catalogue. 


BROCKTON (Campello Sta.) MASS. 


New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street | 


The Preston B. Keith Shoe Co. | 


N. B.—Interest Yourself in Unlocked Process Shoes 
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The Cloth 


of Beauty 
and Strength! 


—that is what we term our newest 
product 


TROJAN 
SHOE CLOTH 


The pure white surface of this cloth makes for attractive 


appearance. 
The firm, tenacious fabric-strength of every inch of TROJAN 


CLOTH means WEAR! 


W. A. LIPPINCOTT COMPANY 
| PHILADELPHIA, PA. 


es SS) SS ss SSS SS 
SS SS DSSS SSSS_ S| SS SHS SHH] SS] 





Nov. 30, 1918 BOOT AND SHOE RECORDER | 75 
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TSrrect Dodg' e 


For All Occasions 


‘Let Joy Be Unconfined " 


da cach ca dada jack cach cach Aaa moa 
NERA NAAL 


Gold and 
Silver Slippers 
Warranted EACE and prosperity are with us. 


Against ira ‘ 
Tarnishing Rejoicing is everywhere. 


BGA 





WAAEAGR 


The coming months will be filled with 
occasions of joy and pleasure. 
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with a zest even we do not fully realize. 


RENARENEN KA RAGA 


94.00 ; 
Now 216 Gold Cloth Opera, Full Louis Te Costumes will reflect the joyful mood. 
mg V 


The girls are tired of war-time plainness 
Pumps of 


Patent and in dress. 
Black or 
White Satin 


The boys returning will want to see them 
in fluff and ruffles. 


pcan aa a cen aa cn a in ca ach ca cn cha cA ce cn 


& 


Slippers of gold and silver cloth, black 
and white satin, beaded and ornamented 
—party shoes distinctly will be wanted. 


Ca ch daca ca cach 
NENEN AGAR 


cach ca ca cach 


See that you have them when they are 
No. aye Opera; Low Louis Heel, Long wanted. 


Our stock department is for your accom- 


modation. 


Nathan D. Dodge 
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EAR BABA BASASAS KERM) 


Newburyport, Mass. 


Boston New York Philadelphi Chi 
183 Essex St. 130 W. 42d St. 600 Done B Bldg. 20 W. Jackson Blvd. 
No. 235—Patent Opera, Full Louis Heel. .$3.60 Bush Terminal Bldg. Great Northern Bldg. 


No. 236—Gun Metal Calf Opera, Full Louis San Francisco Montgomery Kansas City, Mo. 
He $4.00 417 Pacific Bldg. 20 Galena Ave. 205 Ridge Bldg. 
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The Trenches Are Empty 


Now that the trenches are empty, there is no 
need for trench boots, so our Government is al- 
lowing us to provide heavy service, double-duty 
U.S. “Protected” rubber footwear for outdoor 


workers at home. 


Uncle Sam has furnished “our boys” with the 
best rubber boots that money can buy, and in 
both the Army and Navy, there probably are 


as many U. S. “Protected” rubber boots as all 
other brands combined. 


When the boys come back they will tell how U.S. “Pro- 
tected”’ rubber boots outwear ordinary kinds. They will send 
many a new customer to the dealer who sells U. S. “Pro- 
tected”’ Rubber Footwear. 


Every pair is identified turer in the world. It 
by the“ U. S. Seal”’--- is the gold standard 
trade mark of the larg- NS. of value in Rubber 


est rubber manufac- ‘Qe footwear. 


United States Rubber Company 


New York 
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Weekly 


|-SPAUPMARALALAAODA SAAR A ADO ROAR EULEALLY: 


FOOTWEAR MANUFACTURERS 


Released from War Contracts, Can 
Better Serve Customers 


While the rubber footwear industry is 
far from being on a peace basis, it is 
somewhat removed from the war footing 
of a fortnight ago. The Government 
has given out contracts for hundreds of 
thousands of pairs of knee boots and 
hip boots for soldiers and overshoes or 
arctics for soldiers and sailors. Prac- 
tically évery factory in the country ca- 
pable of producing these goods has been 
pushing its production to capacity, and 
all these boots have gone to the quarter- 
master department. Now that the 
boys are coming home, the need of such 
footwear, if not practically terminated, 
is very greatly lessened, and the policy 
of the Government is to cancel all such 
orders as it can without working a 
hardship on the contracting manufac- 
turers. Doubtless some, possibly near- 
fy all the manufacturers will accept en- 
tire or partial cancellations of such 
goods as are not in process of making, 
and some of them will be glad to turn 
their boot-makers over to civilian styles 
of boots and arctics, of which there is an 
urgent need in the trade. Such can- 
cellations will in no wise affect the pro- 
duction of overshoes and rubbers, most 
of which are made by women, who, as a 
rule are not strong enough to handle 
the large and heavy trees necessary for 
boot-making. Manufacturers and job- 
bers have orders for boots which they 
had no hopes of filling, had the war con- 
tinued, while now they will bend their 
energies to make as quickly as possible 
such goods as are urgently needed. 


TENNIS LINES 


Large Orders Placed with Makers 
Will Be Ready for Spring 


But besides these necessary Winter 
specialties, the factories continue busy 
on tennis lines for the Spring jobbing 
demand and the subsequent Summer 
retail call. The mills will also, to a 
certain extent recommence the manu- 
facture of some of the specialties which 
they discontinued at the request of the 





The Rubber Realm 
Market Review of Rubber 


Footwear, Supplies and Prices 


2 
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Governmental boards some time ago. 
That there is destined to be a larger sale 
than ever for tennis lines next year is 
inevitable with leather prices soaring, 
and leather shoes correspondingly ad- 
vanced in price. 


Crude Rubber 


Notice has been sent out to the trade 
that the amount of crude rubber to be 
allocated the present period will be 
increased by 7500 tons. This is of in- 
terest to the trade, and will cause 
considerable satisfaction, but this 
amount will hardly be sufficient for the 
extra tire production allowed by the 
partial removal of restrictions in tire 
manufacture. The footwear manufac- 
turers have had allocations of crude 
rubber sufficient to cover the amounts 
needed for their boot contracts, and 
with the cancellation of these contracts, 
will have on hand sufficient for present 
footwear needs. 

Current 
Quota- 
tions 


Maxi- 

mum 

Prices 
Upriver fine para ..$0.68 
Island fine para .59 
Upriver coarse para. .40 
Islands coarse para... .27 
Caucho ball upper... .40 
Caucho ball lower... .36 

.28 

First latex pale crepe .63 
Brown crepe .60 
Smoked sheet 
Mexicans and Centrals 39 
Guayule wet 
Guayutle washed and 


Scrap Rubber 

The scrap rubber market is firm, with 
a tendency upward. Already dealers 
are asking reclaimers higher prices 
when they sell, though not all of them 
are raising their offers to collectors. 
Therefore the prices given last week 
show few changes and these not impor- 
tant enough to alter collectors’ offers 
for such lots as retail shoe merchants 
may have on hand. Prices are as 
follows:} 2 
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Boots and shoes are quoted $7.80 to 
$8.00 per hundred in Boston; $8.00 to 
$8.25 in New York; $7.75 to $7.90 in 
Philadelphia and $7.50 to $7.75 in 
Chicago. 

For trimmed arctics, Boston’s quota- 
tions are $6.30 to $6.60; New York, 
$6.25 to $6.50; Philadelphia, $6.15 to 
$6.40 and Chicago, $6.00 to $6.40. 

Untrimmed arctics bring $5.10 to 
$5.50 in Boston and New York and $5.00 
to $5.25 in Philadelphia. 


A Rubber Statistician 
Irving B. Ferguson, New York City, 
who has become prominently known in 
the rubber industry through his statisti- 


IRVING B. FERGUSON 


cal work for the Government, has re- 
ceived an important commission from 
the War Trade Board, taking over de- 
partments of that body’s auditing, and 
is now maintaining twenty-five or 
thirty men in Washington, who are 
engaged exclusively in this important 
work, which is also being extended to 
the branches of the War Trade Board, 
in various important commercial centers. 

A native New Yorker and graduate of 
Yale, he received his early schooling 
abroad in aPris, Switzerland and Italy. 
He is a member of the New York State 
Society of Certified Public Accountants 
and the American Institute of Account- 
ants. 
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Made by 


“Those Sterling New England 
Shoemakers, theCharlesA.EatonCo. 


f Brockton”’ 


is the way a store whose shoe business this year is 
$600,000.00 advertised the Fall shoes they bought 


from us. 


Our Ideal has always been to build Dependable 
shoes and to distribute them through merchants 
of high calibre to whom we could give real service. 








The great demand for Crawford Shoes today is the 
result of over 30 years’ reputation for square 
dealing! 
CHARLES A. EATON COMPANY 
BROCKTON, MASS 


% 























Take on more 
War Savings 
Stamps. It is 
a Patriotic 
Duty; it is 
good business! 
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New York City 


Men’s Business Big 


The men’s shoe business has taken a 
decided turn for the better. The season 
has been very late in starting but at 
last it is here.. Last Saturday, retail 
merchants report, has been the biggest 
in many weeks. The outlook at the 
present time is that the business hereto- 
fore done inside of three or four months 
will this year be done inside of three or 
four weeks. And preparations should 
be made to take care of the big rush. 


Women’s Shoes Strong 


Women’s shoes are also going strong 
in department stores as well as in 
specialty shops. Several of the shops 
report a business for the last. week that 
exceeds by 100 per cent the business 
done in the same week last year. The 
month’s business for November will also 
go ahead of the business done last year. 
All lines have been selling. In some 
sections of the town the big demand has 
been for the colored fabric top boots, 
while in other sections, the demand has 
been for the staples such as blacks and 
browns. 

Grays Moving Well 


The gray shoe situation has very 
much improved. During the big busi- 
ness rush of last week the gray lines 
have been going along with the others. 
Indeed in many of the stores they have 
been going so well that there is no longer 
any talk of a gray shoe “bear panic.” 
This is particularly true of the stores 
selling the medium grade lines. 

Several retail merchants have re- 
ported a decided demand for cut steel 
ornaments. This may be only a flurry 
but it is worth noting. 

The window displays all over town 
have assumed a holiday appearance and 
include a wide range of styles running 
the full gamut of the season’s output. 
The decorations are simple in effects 
and all seem to run toward the decora- 
tive panelling with small fixtures. 


Attractive Advertisements 


The current advertising of the differ- 
ent shops is quite interesting and re- 
flects the character of the stocks being 
exploited. 

One store advertised 500 pairs of 
evening slippers for women and misses. 
These were put out at a special figure of 
$4.95, and were described somewhat like 
this:—‘‘Dainty evening slippers in im- 
ported cloth of silver and gold; rich 
domestic brocades; black or bronze kid- 
skin with beaded vamps, and black, 
white, pink, silver or gold satin.” 

Another store advertised a _pre- 
Thanksgiving sale of $5 evening slippers, 
and the ads read in part somewhat like 
this: ““The offering embraces a compre- 
hensive selection of rich models in black 
and white satins as well as in silver and 
gold cloth. They have hand-turned 
soles and high Louis XV heels.” 

Still another store ran special Mon- 
day sales of evening slippers, and the 
leader used was a woman’s black satin 
pump. These were advertised as bench 
made of superior black satin hand-turned 
soles and Louis XV heels, and were 
priced at $5.50. 

A fourth store advertised the sale of 
500 women’s smart boots at $7.85 and 
included patent leathers, gray cloth 
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tops, cuban heels, tan calf-skin lace and 
brown cloth tops and military heels. 

Many of the other stores in town were 
equally as active in their advertising. 
The general inclination was to push all 
lines. 

Shoe Merchants Meet 

New York Retail Shoe Dealers held 
a regular semi-monthly meeting last 
week at the Bush Terminal Sales Build- 
ing. John Slater, president of the Em- 
pire State Association presided. The 
invited speakers were A. Garside, Frank 
Flagg and John Merritt. The meeting 
was called for the purpose of discussing 
the Spring shoe regulations, but subse- 
quent to the call, the War Industries 
Board had materially modified the regu- 
lations so much of the time was devoted 
to the discussion of general topics, the 
outstanding feature being a talk by 
Frank Flagg on credits and discounts. 

The New York Association is making 
a concerted drive for membership. It 
is also the intention of the association to 
be adequately represented at the coming 
National convention. 


New Headquarters 


The new headquarters of the Novelty 
Slipper Co., formerly of 397 Bedford 
Avenue, Brooklyn, and at present lo- 
cated at 473 Broadway, New York City, 
have almost double the output 
of their Brooklyn factory. They intend 
carrying an extensive line of felt goods, 
satin novelties and bathing shoes. 


Philadelphia 


General Retail Sentiment 

There is no material change in the 
retail situation so far as this city is 
concerned from those conditions pre- 
viously reported. Continued mild 
weather has had the effect of holding 
down any pronounced demand for 
heavy Fall shoes, and therefore the 
volume of business in the stores is 
not as great as would be true had the 
past week shown November weather 
more in keeping with the month of 


November. However, the retail trade 
is not complaining regarding business 
conditions, since there is a very fair 
amount of business being done in the 
stores. 

The goods wanted are practically 
all that are offered, and this means @ 
quite extensive range, including grays, 
combinations, browns as well as the 
more staple black stocks. 

With the removal by the War 
Service Board of the classification and 





























P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
OMEN’S Boston Office 
ELTS 183 Essex Street 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 

ing Shades 
Write for Samples 

1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 








1508 WASHINGTON AVE. 
St. Louis.Ma 


Novelties in Stock 
For At Once Shipment 











The Easiest Selling House Shoes 


Large Wel 
Variety and. 


Turns 
Lane Brothers Co. acienn® Ave. Boston 








W. C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, 127 Duane St., Room 32 








he Line of 100 Styl 
Ther Comfort Shoes 


Women's Flexible 
and M and 
Lined — Men's Slippers. 


TIMSON BROS,, Inc, 
Bo. » Mass. 








SYSTEMS IN SHOE 
STORES 


Equipment, accessories, specialties ; 
what to use and where to get it, 
is a part of “Recorder” to 
merchants. 
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price fixing rules, the trade is not called 
upon to adjust themselves to the new 
conditions as fully as they expected, 
even for the remainder of the present 
season and for the Spring business. 


Retail Merchants Happy 


Retail men generally feel very 
happy in the action taken by the 
War Service Board in this connection, 
not alone in the removal of the classi- 
fications and price fixing, but in the 
retention of the style regulations, 
since it will give opportunity through 
the Spring selling season for the sale 
of shoes already arranged for and will 
not bring into competition with these 
goods, others of possibly more attractive 
appearance. So altogether the retail 
trade is looking forward to the future 
with a great deal of optimism. Stock 
on hand for immediate use is in very 
good shape with most stores and they 
are able to meet all of the demands 
made upon them by their customers in 
both style and size. 


Manufacturers’ Notes 


FV George Grieb of the Grieb Mfg. Co. 
in speaking of conditions as he finds 
them, said that while present business is 
rather quiet, they are being kept busy 
both in the shipment of goods on orders 
previously placed, and in their factories 
in making up stocks for both the 
present and coming Spring season. 
There will probably be a sharp increase 
in immediate business, he thought 
with the first cold snap. As to pro- 
duction, Mr. Grieb said that they are 
now making more shoes than ever 
in their Palmyra plant and in their 


Nov. 30, 1918 


other factories: production is increasing 
quite satisfactorily. 

W. L. Pike Shoe Mfg. Co., formerly 
the Hummelstown Shoe Mfg. Co. of 
Hummelstown, Pa., has discontinued 
business, and the machines have been 
returned. This closes an industry in 
Hummelstown that has existed for more 
than twenty years, and in that time 
has passed through several changes. 

The Saunders Shoe Co. of Hughes- 
ville, Pa., who manufactured McKays 
in women’s, misses’ and children’s 
lines, has also discontinued business. 

There are rumors prevalent that 
many Government orders for trench 
shoes will be cancelled and converted 
where possible to marching shoes. 
This of course is incident to the close 
of actual hostilities, but the continued 
need for the lighter types of military 
goods. 

The Southland factory of Craddock- 
Terry Co. of Lynchburg will discon- 
tinue the manufacture of all McKay 
lines around the first of the year, and 
the entire output will be confined 
to welts. This output will reach ap- 
proximately 2,000 pairs per day. 


Early Christmas Shopping 


Thanks to the encouragement of 
early Christmas shopping, there is 
already beginning to be noticed a 
considerable sale of holiday merchan- 
dise. The impulse given by publicity 
to the suggestion from Washington 
that Christmas gifts be confined to 
articles of utility, is expected to in- 
crease the percentage of holiday sales 
in the retail stores most materially, 
since there is no question of the utility 
of shoes and shoe accessories. 


Rochester 


Rochester Calm 


Rochester is very calm over the aboli- 
tion of price limitations, class letters 
and serial numbers, and the possibility 
of no restrictions whatsoever after 
June 1. Inasmuch as the most rigid 
restrictions affected high boots, and the 
sale of these does not usually commence 
until months later than June 1, the re- 
tailers are not anticipating any change 
in their business until next Fall, “‘and 
even then,” E. J. Wesp, of Wright 
Peters Company, claims, “‘since the pub- 
lic has been trained to conserve in every- 
thing, we expect that people will go 
about these changes consistently and 
radically, and that there will be no mad 
rush back to fancy colors and extreme 
styles.” 


No Decided Changes 


Neither are the manufacturers plan- 
ning any break in their regular routine. 
According to Mr. Everton, the Leach 
Shoe Company factory is filled to its 
capacity now, and samples will not be 
made earlier than in previous years, nor 
will any business be solicited until the 
salesmen go out in March on the cus- 
tomary Fall selling trip. C. P. Ford & 
Co., Williams, Hoyt & Co., Dugan & 
Hudson expect to follow the same prin- 
ciples; so as far as the Rochester market 
is concerned, there will be no decided 
changes in the shoe business at present. 


A Boom 
Since the armistice has been signed, 
the theatres, places of amusement, 
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churches and schools, the retail business 
has takenabigjump. There has been an 
extensive sale of dress footwear, es- 
pecially for evening wear or with spats 
for semi-dress wear. Gould, Lee & 
Webster is showing a Queen Quality in 
this style at $6. 

This city has had the first snow of the 
season this week, and consequently 
there is much purchasing of rubbers and 
arctics, especially as the public appre- 
ciates the scarcity of these articles. 


Shoe Style Show 


Chairman Mercerau C. Smith, of the 
executive committee of the Rochester 
Shoe Style show, to be held at the 
Powers Hotel, on January 9 to 15 inclu- 
sive, has appointed the following com- 
mittee to work with him. 

H. M. Joy, treasurer, Harry A. Chase, 
secretary, and S. A. Schaub, F. J. Le- 
Line, J. P. Byrne, A. J. Peck, J. E. 
Blythe, Fred S. Brill and C. D. Rowley. 
The committee announces that even 
though the smiling faces and general 
atmosphere of the living models had 
heretofore added much to the success of 
these annual shows, it was decided that 
these will be eliminated and in their 
places will be other features of attrac- 
tion and entertainment. These will not 
be revealed until the final hour. 


Traveling Salesmen’s Meeting 


Fred S. Brill, secretary of the Roches- 
ter Association of Traveling Shoe Sales-. 
men, announces that the first meeting 
of the association for the season will be 
held on Tuesday noon, November 26, at 
the Powers Hotel. Election of officers 
will take place on Tuesday, January 7, 
1919, and all members are urgently re- 
quested to be present. 


Retailers Nominating Committees 


At the weekly meeting of the Roch- 
ester Retail Shoe Dealers’ Association 
on Friday, November 21, at the Cham- 
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ber of Commerce, the following nominat- 
ing committee was appointed by Presi- 
dent Harry H. Phelan; Fred L. Myers, 
chairman, Wm. Pidgeon, Jr., Mr. Hall 
of Duffy-Powers Co., and Bertram 
Smith of the Long shoe stores. The 
annual election will take place on Friday 
December 6. 


A Shoe Sale 


The Duffy-Powers Co. has just re- 
ceived from Samuel Cohen of Boston a 
large assignment of shoes from the Na- 
tional Cloak & Suit Co. stock. These 
have been placed on sale in the Self- 
serve Basement at $1.99 per pair, start- 
ing Saturday at 9:00 A.M. They are 
all high Winter shoes for women and as 
they are of unusual value, a gigantic 
sale is expected. 


Victory Celebrations 


Industrial Rochester will formally 
celebrate the end of the war. Plans 
have been completed for holding a vic- 
tory ball at Convention Hall on Friday 
evening, December 13, under the direc- 
tion of the representatives from prac- 
tically all theindustrial plants. Amongst 
the manufacturing concerns represented 
in the Industrial Athletic & Recreation 
Association which is sponsoring the 
dance is the Sherwood Shoe Co. Judg- 
ing from the enthusiasm of the workers 
for it, the affair will attract a great 
crowd. 

Notes 


E. J. Bubel, formerly manufacturer of 
infants’ soft soles, and now conducting a 
cutting shop for several other manu- 
facturers in town, advises that he is 
planning to resume operations in his 
previous line very shortly. 

J. L. Weiss of the Shumaker Shoe Co. 
of Akron, Ohio, was visiting the trade 
here this week. 

W. B. Coon has just returned from a 
trip to Boston and the Eastern market. 


Lynn 


Lynn’s New Pace 

Lynn achieved its ambition of ‘The 
$100,000,000 Lynn” during the war. 
Now it is going after ““The $200,000,000 
Lynn.” To double its shoe business is 
the chief item on its program. Shoes, 
more of them, and better made than 
ever, is the basis of its new policy. 


Lynn, a Shoe Style Center 

To make Lynn the style center for 
America for women’s footwear is the 
dream of Lynners. It is aroused by the 
report of a plan to make New York City, 





the fashion center for America. Lynn 
co-operates very closely with New York 
these days. Styles are created in New 
York one day, and are adapted to foot- 
wear made in Lynn the next. Lynn 
sells more women’s shoes in New York 
than does any other shoe city. Certain- 
ly, if New York becomes the fashion 
center of America, Lynn will become the 
fashion center for women’s footwear. 


Will Nine-Inch Tops Return? 
“Boots with nine-inch tops we will 
pick up again for Fall,” remarked a 
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Lynn manufacturer. ‘‘We will start on 
them after we finish our run on oxfords, 
for Spring and Summer. We liked to 
make nine-inch boots, and didn’t like 
to make eight-inch boots. It seemed 


‘to us that the nine-inch boots gave 


more satisfaction to us and to our cus- 
tomers. That is why we expected to 
see them return next Fall.” 


Button Boots for Fall 


Women who choose fine apparel will 
put on button boots this Fall, so pre- 
dicts a Lynn designer. 

Button boots have been out of fashion 
for several seasons. The whirligig of 
fashion will bring them back soon or 
late. 

Button boots were forbidden by the 
War Industries Board. The ban will 
come off June 1, and women will be 
eager for the forbidden boots as Eve 
for the forbidden fruit. So the de- 
signers foretell. 


New Lasts Are Coming 


“Tmproved lasts, better fitting, and 
new in style are coming soon,”’ says 
Henry Wood, of Thomas W. Gardiner 
& Sons, last makers of Lynn. 

“‘While the ban has been on the last 
industry during the war,’”’ continued 
Mr. Wood,” the designers have spent 
much time studying the science of last 
making. They have solved some of 
the puzzles of the making of lasts to 
fit. The shoe trade will get the benefit 
of their increased knowledge.” 


Stopped at 3.15—Resumed at 3.30 


Making jerkin leather was stopped 
at 3.15 the other afternoon in a big 
Peabody tannery. The making of 
civilian leather was begun at 3.30. So 
the story goes. It shows how swift 
was the change from war work to civi- 
lian work in the tanneries. 


Fifty feet of sheep leather was used 
in making a jerkin, and as hundreds of 
thousands of jerkins were made, about 
all the good sheep leather in the country 
was required. Hence very little sheep 
leather for civilian use. 

Now the trade has changed. It looks 
as if there would be an abundance of 
sheep leather for civilian shoes, and 
footwear will be changed accordingly. 


Wounded Shoe Man 


Lieut. Lawrence Brown, of J. Brown 
& Son, Salem shoe manufacturers, who 
was wounded in France, returned home 
last week. His father, E. T. Brown, 
went to Newport News, to meet 
him. 
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Balks at School 


Lynn city council has balked at the 
proposed shoe trade school, and has 
refused to appropriate $10,000 for start- 
ing it. 

As the State of Massachusetts has an 
agreement with Lynn to establish and 
maintain a shoe trade school the at- 
torney general will bring suit against the 
city to compel it to perform its part of 
the contract. 


Lynn Exhibitors 


Among Lynn firms who will show 
shoes at the style show in Boston are: 
Allen, Foster, Bridgeo Co.; P.J. Harney 
Shoe Company; Hoag & Walden; Mit- 
chell Caunt Company; Lynch Shoe 
Company; Bartlett & Somers; T. J. 
Kiely & Co.; Hennessey, Maxwell & 
Hennessey; and George E. Coffin Shoe 
Company. 


Store Hours and Factory Hours 


Merchandising managers (in the 
North Shore District) are trying to 
figure out the relation of store hours to 
the new hours in factories. Most of 
the factories have gone on to a basis of 
eight hours a day, with Saturday after- 
noon half holidays. That throws the 
load of the factory trade on to the late 
hours of each afternoon, and, also upon 
Saturday afternoons. 

Clerks in stores, following the example 
of workers in factories, seek shorter 
hours. Their present demand is for a 
Wednesday afternoon half holiday all 
the year around, instead of in the 
Summer time only. 


Notes 


“Forty cases we are making. Make 
it sixty.”” So runs the new bulletin in 
the Lynch Shoe Company factory, ap- 
pealing to employees to boost the 
production. 


Mr.Goller of Allen, Foster, Bridgeo Co. 
has discarded all his 1918 samples, and 
is getting out a brand new line of shoes 
for the 1919 trade. 


Boots, white ones, are strong in the 
Spring and Summer line of Donn D. 
Sargent Company, 60 per cent of the 
present run being made up of boots. 
The remainder, 40 per cent, are chiefly 
oxfords. 


E. W. Burt, Lynn shoe manufacturer, 
concludes an article on after the war 
trade conditions with this: 


“Factories of America need not have 
an idle hour making goods the world 
needs in the many years of prosperity 
that are before us.” 
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Peace, coupled with rumors relative 
to the Government dismantling Camp 
Taylor, at Louisville, has already caused 
some of the concerns handling military 
equipment to get cold feet. Although 
construction is going right ahead at 
Camp Knox, thirty odd miles from 
‘Louisville—and it is announced that 
the latter camp will be permanent 
whether Camp Taylor continues so or 
not—a number of retailers have gotten 
scared of stocks on hand, and have 
begun to lighten ship. This hasn’t been 
so true of shoe and boot stocks as it has 
in stocks of clothing, hats, etc. Some 
retail merchants have been carrying 
rather heavy stocks, and have been a 
little afraid since peace was announced, 
and rumors given out that Camp Taylor 
would demobilize. However, it is 
claimed by the large houses handling 
the best and largest stocks of military 
footwear that they are not worrying in 
the slightest concerning their stocks of 
military goods, and feel certain that 
they will have no trouble in disposing of 
them. It is claimed that regulation 
Munson last shoes will be largely worn 
by soldiers for years after peace is de- 
clared, and the men have been mus- 
tered out, but on officers’ boots, leggings, 
and special equipment the situation is 
slightly different. 

As a rule very few houses are at all 
overloaded on military footwear, as the 
demand has been very heavy and de- 
liveries slow, with the result that very 
few houses have been able to get enough 
high class stock to need to worry any 
over such stock as is on hand. 


Death of A. J. Wittig 

November marked the passage of 
A. J. Wittig, formerly one of the best 
known shoe men of Louisville, who died 
at St. Louis, death slowly following an 
attack of paralysis. Mr. Witt: five 
years ago was active manager of the big 
shoe department of Herman-Straus & 
Sons Co. He left that concern and for 
a time was manager of the Shoe Depart- 
ments of Levy Brothers, just after that 
store was remodeled. He was a charter 
member of the Louisville Retail Shoe As- 
sociation, and a hard worker in that 
organization. Mr. Wittig was a native 
of Ashland, Ky., and a son of John 
Wittig, who today operates a shoe and 
general store in that city. He is sur- 
vived by his wife and one son, Harold 
Wittig, connected with the Louisville 
& Nashville R. R., at Louisville. 


Fifth Annual Meeting 
The Louisville Retail Shoe Associa- 
tion is making plans for its fifth annual 
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& oOuth 


meeting which will be held either during 
the last of November or early in De- 
cember. This organization was launched 
in the Fall of 1913, and has been meet- 
ing almost every month during the full 
five years. Today it has a membership 
of something more than thirty, and has 
done nicely in a city where several 
organizations in the early days flivvered. 
Roger Dougherty, who has been secre- 
tary for the past four years, reports that 
the association has plans for a real blow- 
out this season. 


Business Good 


The shoe business has been uniformly 
good with the local retailers during the 
past two or three weeks. Since the 
influenza regulations were lifted sales 
have been attracting nicely, and regular 
lines of merchandise are selling readily. 
The highest priced lines of women’s 
shoes are selling with ease and price ap- 
pears to cut little figure with the people 
who really want high class merchandise. 
A slightly better call for button shoes is 
being noted than for some time past in 
the high-grade stuff. . Men’s shoes have 
also been good, with the demand largely 
for the better grades. Boys and chil- 
dren’s are about on the usual basis for 
this time of year. 


Wonderful Volume 

“T’ve been handling a simply wonder- 
ful volume of Fall business, and prices 
appear to be no object where the con- 
sumer can get what she is looking for,”’ 
said E. F. Potter, manager of the shoe 
department of the DuRand-Perry Co. 
The best merchandise obtainable is the 
stuff that is selling most easily, and I’m 
only sorry that I’ve not a larger stock 
on hand or coming. 


Notes 

J. T. Jacobs has been made active 
manager of the Louisville Dan Cohen 
Company, succeeding the late Max 
Fleck, who died in late October. Mr. 
Jacobs came to Louisville about five 
years ago from the Covington, Ky., 
Dan Cohen store, and has pom going 
right ahead. 

M. J. Dougherty, shoe dealer at 622 
West Market Street, was one of the 
members of the November grand jury in 
Judge Harry Robinson’s Court. How- 
ever, the court wasn’t busy during the 
early part of the month, sessions being 
held up on account of influenza. 

A number of Louisville shoe men were 
present at a meeting of the retail mer- 
chants on Thursday, Nov. 21, for the 
purpose of discussing plans for getting 
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the Government to maintain Camp 
Taylor as a permanent Army post after 
the war. An effort will be made to get 
Kentucky Congressmen to use their 
influence in this direction as the camp 
has been a big thing to the retail shoe 
merchants, and they are anxious to 
keep it. 


Henry Michael, Jr., of Volz & Mi- 
chael, in commenting on business at the 
present time said: ‘‘We have been uni- 
formly busy in every department for the 
past few weeks, and are more than 
pleased with the showing in high-grade 
women’s shoes. Business has been very 
steady, and the demand has steadily 
been for an ever better and higher 
priced class of merchandise.” 


* The Boston Shoe Company, has 
closed its branch store on Jefferson 
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Street, which for several years was op- 
erated as the Shu Fit Company, and 
is now handling its entire business 
through the main house on Fourth 
Avenue. The company announced sev- 
eral months ago that it expected to con- 
solidate the business under one roof, 
and bring Fred Fedler over from the 
Jefferson Street store. 

News was recently received in Louis- 
ville from G.S. Renick, formerly man- 
ager of the women’s shoe department at. 
Crutcher & Starks, and vice-president 
of the local shoe men’s association. 
Mr. Renick is now a lieutenant in the 
Quartermaster’s Department, at Ft. 
Snelling, Minn., having enlisted and 
received a commission some time ago. 
After leaving Louisville he was for a 
time connected with one of the Detroit 
Walk Over stores. 


Cincinnati 


Cincinnati shoe factories have been 
so busy making shoes lately that even 
the end of the war did not cause them 
much loss of attention. The manufac- 
turers were as glad as their employees 
at the end of the war. The action of 
the War Industries Board in taking off 
part of the restrictions for Spring came 
very acceptably to the trade. Many 
of the manufacturers had been puzzled 
over how to comply with the instruc- 
tions about serial numbers, and about 
how to classify their shoes. The trouble 
in classifying shoes was that several of 
the factories made shoes in nearly all 
of the classes, and the discount question 
had not been settled up to the time the 
War Board’s announcement came. 


Irwin Krohn’s Return 


The resignation of Irwin Krohn, of 
the Krohn-Fechheimer Co., as a member 
of the War Service Committee in Wash- 
ington, was followed by his return home. 
Mr. Krohn has been in Washington for 
many months in this work, and when the 
end of the war put an end to the emer- 
gency he felt that his services were 
needed at home. He also gave his serv- 
ices to the Quartermaster General’s 
office in connection with Army shoes, 
and it is understood that he was ten- 
dered a commission as Major for this 
work, but he preferred to act as a 
civilian. Mr. Krohn was warmly wel- 
comed home by his friends in the trade, 
and also by his associates on the Park 
Commission and other civic work in 
which he is interested. 


In the Retail Trade 


Shoe retailers are wondering whether 
they will be offered soon many new 


styles for Summer delivery after all re- 
strictions are taken off. They are now 
able to clean up stocks of colored and 
other novelty shoes which they have, and 
the chance came as a welcome to them. 
Everybody wants to have what his 
competitors have, but there is no sign 
that the trade wants a lot of fancy goods 
for next Summer delivery. Most of the 
retailers would rather wait for Fall for 
whatever new things the manufacturers 
may have in mind. 


War Trophies Exhibit 


The merchants of Cincinnati will 
give their full support to the big War 
Trophies Exhibit, which has been held 
in Chicago and other cities, and will be 
in Cincinnati at Music Hall from De- 
cember 14 to 22. A meeting of the 
Retail Shoe Dealers and the Retail 
Stores’ Association was held on Friday 
and arrangements for the sale of tickets 
in advance of the exhibit were made. 
H. C. McLaughlin, of the Potter Shoe 
Co., was named as chairman in charge 
of the work. All branches of retail trade 
will be organized for the sale of tickets. 


Lieutenant Serkowich 


Lieut. H. Serkowich, U. S. N., form- 
erly secretary of the retail organizations 
of the Chamber of Commerce, may be 
sent to sea soon. Lieut. Serkowich has 
been working with the Cincinnati office 
of the Navy, helping in the production 
of munitions. This work is now about 
over, and he may be sent to one of the 
vessels on active service, especially as 
the large number of new vessels planned 
will need many more officers and men. 
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Export Business 


Export business is drawing the atten- 
tion of President Wm. S. McKenzie, of 
the Helming-McKenzie Shoe Co. Many 
leading shoe manufacturers believe that 
there will be a fine market for American 
shoes abroad now that the war is over, 
and Mr. McKenzie is one of them. He 
is considering plans to enter the foreign 
market in a big way, but detailed ar- 
rangements have not been made yet by 
the company. 


Major Herbert N. Lape 


Major Herbert N. Lape, sales man- 
ager and secretary of The Julian & 
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Kokenge Co., writes from Atlanta, Ga., 
where he is Division Head of the Ameri- 
can Red Cross, that he is happy in his 
new work. Major Lape enlisted re- 
cently for a period of six months, with- 
out pay, agreeing to pay all of his own 
expenses. He is first assistant to the 
General Director, Bureau of Camp 
Service at Washington, and as such is in 
charge of Red Cross work at nine big 
camps and cantonments in the South. 
Under his personal direction a staff of 
more than 1500 assistants is at work. 
Before enlisting in Red Cross work, 
Major Lape—as well as Mrs. Lape— 
was most active in patriotic services of 
various kinds in Cincinnati. 


North West 


Business is reported good at the shoe 
stores of this city at this time. Since 
the lifting of the ban placed on Denver 
because of the influenza, shoe store pro- 
prietors have noticed a very marked in- 
crease in their business. All places of 
public gathering, such as_ schools, 
churches, theaters and the like, were 
closed here for five weeks and during 
that period people stayed at home as 
much as possible, and as a result busi- 
ness in all lines was affected to some de- 
gree and the shoe dealers were no excep- 
tion. The sale of shoes here is getting 
back to normal now and the dealers are 
looking forward to busy months ahead. 


Mountain States Dealers to Go to St. 
Louis Convention 

A large per cent of the members of 
the Mountain States Shoe Retailers’ 
Association, which embraces the states 
of Wyoming, Colorado, Utah, New 
Mexico and Arizona, are planning on 
attending the National Shoe Retailers’ 
Association Convention which is to be 
held in St. Louisin January. The mem- 
bers will go to St. Louis in a special car, 
and it may be necessary to have two 
cars—it all depends on the number that 
decides to attend. Fifteen Denver 
dealers have already made known their 
intentions of going, while each day 
brings in word from retail merchants 
outside of Denver. Every merchant 
who expects to attend is urged to make 
known his intentions as soon as possible 
as those in charge of the arrangements 
plan to secure rooms for the party at one 
hotel in St. Louis, and it is desired to 
have all the rooms on the same floor. 
It is expected that at least 75 shoe mer- 
chants will go to the convention from 
the Mountain States Association, and it 
is hoped that more will attend. Already 
much interest in the coming convention 
is making itself manifested here as the 


dealers realize that such a convention 
at this time will be of importance to 
them as it will give some idea as to 
where they stand now that the war is 
over and a good start toward the big 
after-the-war trade will be received. 


Shoe Stores Give to War Fund 


The shoe stores in this city aided in 
raising Denver’s quota of the United 
War Work fund. Following were some 
of the contributors and the amounts 
they gave: The Joseph P. Dunn Shoe, & 
Leather Company, $400; the Fontius 
Shoe Company, $250; the Broadhurst- 
Young Shoe Company, $100; the Regal 
Shoe Store, $100; and the Walk-Over 
Boot Shop, $75. 


Fontius Notices Big Business 
Increase 


‘“‘We are enjoying a very good busi- 
ness at this time,” last week remarked 
H. E. Fontius, of the Fontius Shoe Com- 
pany of this city. 
the Spanish influenza raged here busi- 
ness fell off, but even then it was better 
than during the same period last year. 
Now that the flu ban has been lifted our 
business is getting back to where it was 
before the disease made its appearance.” 
The Fontius people report a very good 
sale at this time in their shoe lines of 
grays and field mouse. 


Idaho May Be Taken into 
Association 


There seems every possibility at this 
time that the state of Idaho will soon be 
admitted to the Mountain States Shoe 
Retailers’ Association.. At present the 
association has two members from that 
state, and the organization is anxious 
to embrace the state in-the association 


: and so it is up to the shoe merchants of 


Idaho whether it will be taken in or not. 
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It is understood that the shoe men in 
that state favor entering the organiza- 
tion. The Mountain States Associa- 
tion is growing rapidly, and at this time 
has 171 members increasing 10 in the 
past week. By the first of the year it 
is expected that 250 members will be 
enrolled. 


Stores Feature Sales 

The Henning’s Family Shoe Store, 
this city, has been featuring a sale of 
late. The shoe department of the Den- 
ver Dry Goods which is under the 
management of Roy Fleming, also held 
a sale recently which met with marked 
results. The Fontius enlivened busi- 
ness to a considerable extent lately by 
holding a clearance sale of short lines. 


Nov. 30, 1918 


Shoe Man’s Son Wounded in 
France 


Word has reached this city to the 
effect that Edward Dunn, son of Joseph 
P. Dunn, head of the Joseph P. Dunn 
Shoe & Leather Company of this city, 
was wounded in the fighting in France 
just before peace was declared. He will 
recover, however. 


Receive Large Shoe Shipment 


The Tober’s Shoe Store, of this city, 
report that it has just received a ship- 
ment of Crossett’s shoes for women. 
The shoes are in Russia Calf, Tony 
Red and African Brown Vici and the 
window display of them at the store is 
drawing much attention. 


Chicago 


Retail Business Improved 

Towards the end of the week the sell- 
ing of. shoes took on a more roseate hue. 
The stores were crowded and the public 
bought liberally. This is not a tempo- 
rary spurt, but in the opinion of ail mer- 
chants, business from now on will con- 
tinue to be improved. 


All Styles Moving 

“Shoes of every description are being 
called for. Brown kid, as previously, 
has been in the lead, with black kid a 
close follower. Two-tones are moving 
well, and gray kids are having an unex- 
pectedly large demand. In contrast 
with the period of “‘war days,” it is in- 
teresting to note that better quality 
shoes are being called for and the public 
is insisting upon paying higher prices 
for this merchandise. The past week 
has been a significant one in this respect. 


The Trade Is Confident 


The attitude of the trade toward the 
future is confident and most optimistic. 
There is no indication of the relinquish- 
ment of merchandise that has been pre- 
viously bought; there is no disposition 
to withhold orders in expectations of a 
downward revision of prices. On the 
contrary, it would be quoting practically 
every shoe merchant in Chicago to say 
that the present prices will not have a 
downward tendency for at least a year, 
or until labor conditions and _ recon- 
struction arrangements are adjusted to 
the point where the factories will again 
operate on the normal basis that ex- 
isted a year and a half ago, before the 
entry into the war of the United States. 
Because of the impending demand of a 
great export business and the enormous 
outlet that will be created by foreign 


conditions, a number of reliable men in 
the trade believe that shoe prices may 
go up. 

Death of Henry Hassel 


Henry Hassel, pioneer shoe dealer of 
Chicago, died on Friday, November 22, 
at the age of seventy-nine years. Mr. 
Hassel began as a bootmaker long before 
the Chicago fire, specializing in making 
shoes for a high class clientele, number- 
ing among his customers many prom- 
inent judges, public officials, bankers, 
etc. He later started what is the pres- 
ent Hassel Shoe Store at Dearborn and 
Van Buren Streets and was actively 
connected with the operation of this 
store until five years ago, when old age 
necessitated retirement. 


A Holiday Business Booster 


The Scholl Manufacturing Company, 
Chicago, Ill., are sending to the trade in 
order to help boost Christmas business, 
a beautiful window card lithographed in 
five colors. This features Dr. Scholl’s 
Foot Comfort Kit which should make a 
wonderful hit with the public as an at- 
tractive and practical holiday gift. 


Wholesalers’ Meeting 


The Western Association of Shoe 
Wholesalers held their twenty-first 
annual meeting on November 21 and 
22, at the Hotel La Salle. Many im- 
portant subjects were discussed and 
plans for the future were outlined. In 
supporting a proposed recommendation 
for increasing the ten cents charge for 
postage and guaranteed delivery on 
single pair orders, it was shown that a 
parcel post or express shipment goes 
through the following twenty-one rami- 

(Continued on page 93) 
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No., 952. BOULEVARD LAST 
Men’s Government Brown upper leather Bal 
on the Boulevard Last. Single Leather Sole. 
Leather counters. Full sized tongues, fleeced 
lined. Leather top facings. In stock A, B,-C. 
D, widths. Price $4.85 less discount, 




































































An English Type of Shoe Strongly Appealing 
to Two Distinct Fields of Trade 


On the contrary your sales opportunities are in- 
creased, for you can serve both the man who has wanted 
an English style and had to pass it up because he could 


Possesses every stylish mark of an English last but 
has such modifications in modelling as will adapt it to 
the requirements of men who cannot be fitted in the 





more extreme English patterns. 


We do not wish you to form the conclusion that its — 


sale is limited by the changes which have been effected 
in last design to secure this shoe. 


not get fitted, and the man who can wear English styles 
and prefers them to all others. 


Taking its moderate cost into .consideration,~you 
are afforded the chance to retail it at a price which alone 
should widen your market, with favorable profits to you. 









































































































































































































































J. W. CARTER CHICAGO COMPANY 


Chicago Avenue and Green Street 
CHICAGO, ILLINOIS 
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The Distinguished Service Cross is given to those 
individuals in the Service who by meritorious con- 
duct have distinguished themselves among their 


fellows. 
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= 
™~\ 











a iia SRM A alee Ni ih : , 
CBIR EEN ARE ts 


‘““WYCLO,”’’ the shoe cloth of many merits, that 


resembles kid, has likewise distinguished itself 
from other cloths in the shoe world. 


Meritorious service and universal satisfaction 
have given it a position of prominence. 


& Company 


NEW YORK 


Boston St. Louis Rochester Haverhill Philadelphia 
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ST. LOUIS JANUARY 6, 7, 8 


You can’t afford to miss 


The National Shoe 





Retailers’ Convention 





q SAINT LOUIS 


q January 6, 7 and 8 


@ HOTEL STATLER 





Do not wait until the last minute with making your reserva- 
tion. Write today for accommodations to the Hotel Committee, 
St. Louis Shoe Retailers’ Association, Sixth and St. Charles Streets, 


Saint Louis. 
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ST. LOUIS JANUARY 6, 7, 8 


will be a notable one indeed. Mr. C. F. C. Stout (chief 
of the Hide and Leather Section of the War Industries 
Board) will explain the status of the Government’s regu- 
lations at the time of the convention. Mr. Charles M. 
Schwab and many other speakers of prominence, will 
bring- messages of great interest and importance. 


Educational Features — 
One hundred and fifty leading shoe manufacturers will have 
exhibits—the first display of authoritative styles under the 
new regulations. Post yourself on “what’s what.” 


Entertainment — 
The hospitality of Saint Louis is proverbial. There will 
be no dull moments at this convention—everyone will 
have the “time of their lives.” Nor have the ladies been 
overlooked. Suitable arrangements have been made for 
their comfort and pleasure. 
* 





Jobbers ! Manufacturers ! 


A limited amount of space for exhibition purposes is still available. 
If you want to keep before fully 3000 wide-awake retail merchants 
write for blue print of space and full information to Charles E. 
Williams, Chairman Display and Booths Committee, Sixth and St. 
Charles Streets, Saint Louis. 
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75 NEVER BEFORE BOUGHT 
— SHOES LIKE THESE :: :: 


They are made over new lasts, of selected 
leathers, and finished most attractively. 


Outer soles, heels, innersoles, trimmings, 
everything about these shoes is intended to 
give satisfaction. 


So low a price is only made possible by our 
policy of volume production. Then, too, the 
general manufacturing and selling policy of 
our organization tends to keep prices at 
levels which promise better profits to dealers. 


You will find upon trial that it will be to your 
advantage to buy of us regularly. 

Make a beginning in the styles shown here 
and see what good shoes can be made and 
sold at $5.75. 






NO. 981 
Park last. No. 27 Russia 
Calf, Bal, A 6 to 11, B 6 
to 11, C and D 5. to ll. 
PRICE, $5.75 


Forty Other Styles Embracing Broad, Medium and 
Narrow Toe Models, in Popular Leathers, In Stock 





All “Fiske”’ 
shoesare packed 
unbranded in 


plain cartons 















NO. 588 ' : NO. 589 E 
*ROYAL”—A “Ruby” Red Calf Bal, with **K9"°—A Trim Aluta Calf Shoe. Beautiful 
Classy Lines. Reverse Throat. AA, 7 to 11; in Coloring. P. lar Reverse Throat. A, 6 
A, 6 to 11; B, C, D, 5 to 11. toll; B,C, D, 5 toll. 
PRICE, $5.75 PRICE, $5.75 


Fiske Shoe & Leather Co. 


717-719 Atlantic Avenue - - Boston 
301-303 W. Monroe St. - - Chicago 





NO. 980 
New York last. No. 27 
Russia Calf, Bal, A 6 to 11, 
B 6 to 11, C and D5 toll. 
PRICE, $5.75 
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fications, many of which require the 
service of a different person: 


Order opened 

Recording order 

Referred to Credit Men 

Distribution to proper depart- 
ment 

5. To Stock Clerk 

6. To Checker 

7. To Packer 

8 

9 


Ph NY 


To Shipping Clerk 
. Look up Zone 

10. Look up Zone Rate 

11. To Post Office 

12. To Bill Clerk 

13. To Bill Checker 

14. Bill to mail 

15. Bookkeeper 

16. Monthly Statement 

17. Remittance opened by Mail 
Clerk 

18. Remittance to Cashier 

19. Remittance to Bookkeeper for 
Credit 

20. Check to Bank 

21. Exchange on the check 


Feltman & Curme’s Second Anni- 
versary 


Two years ago Feltman & Curme, 
who operate a chain of shoe stores lo- 
cated in Muncie, Richmond, Cincinnati 
and Indianapolis, opened their first 
Chicago store at 238 S. State Street. 
Within this period two additional stores 
were opened on the same street, one at 
118 South and the other at 134 North. 
In celebration of this anniversary event 
a newspaper advertisement occupying 
almost a half page announced the giving 
away free a pair of 85c “Onyx Silk” 
hosiery with each purchase of ladies’ 
shoes and a pair of 60c “Interwoven 
Silk” hosiery with each purchase of 
men’s shoes. The standard $4.00 and 
$5.00 prices, to which are confined the 
entire stock of shoes in which this com- 
pany specializes, remained. The re- 
sponse to this offering was overwhelm- 
ing. Both Friday and Saturday, to 
which days the silk hosiery offer were 
confined, all the stores were crowded 
almost to capacity. 


St Louis 


The sharp weather which has been 
prevailing the past week or more has had 
a very appreciable effect on the retail 


shoe business, which has been increasing. 


steadily in volume. The call is well 
within the lines of the Governmental 
restrictions and there is no evidence of 
the antagonism which has been shown 


to gray boots in the outlying sections of : 


the St. Louis trade area through a mis- 
taken idea as to the loyalty evidenced 
in wearing such footwear. The manu- 
facturers also report a decrease in the 
tendency of retailers to return gray 
footwear on threadbare excuses since 
the trade has learned of the firm stand 
taken by the St. Louis houses, which 
put returns entirely on the basis of the 


original order. 


Salesmen Return 


The return of many of the salesmen 
now on the road for the various shoe 
houses is expected to begin shortly, the 
selling of their quotas for their districts 
having, in the light of factory capacity, 
making it inadvisable for them to re- 
main longer on the road. * The buying 
was slowed up some by the signing of the 
European armistice and by the “flu” 


epidemic, but the aggregates allotted to 


the men were reached fully as early as 


was anticipated by the sales managers 
when the men went out. 


Designing Departments Busy 

Considerable advance preparation is 
being made by the designing depart- 
ments for the lines of Spring samples 
which will be given to the men in Janu- 
ary and February and these are expected 
to show the effect of the War Industries 
Board’s order cancelling all restrictions 
on shoes delivered to the retailer after 
June 1 next and the permission granted 
to put samples into the traveling men’s 
lines at any time elected provided ship- 
ments on present forbidden types was 
not made ahead of the time set. 


Convention Advertising 

The preparation of the third of the 
series of advertising folders for the N. S. 
R. A. convention is under way and it 
will be put into the mail early in Decem- 
ber. The final of the series will go out 
just before the convention date in time 
to reach the retailer and give him time 
to pack his grip and make the start. 


This work is under the direction of . 


William Graham, manager of Hanan’s 
retail store in St. Louis, and the folders so 
far sent out have had a decided effect in 


- arousing interest in the convention. 


Death of George Griffin Knapp 


George G. Knapp, secretary of the 
National Shoe and Leather Findings 
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Association, has received news from 
France of the death of his son, George 
Griffin Knapp, in action prior to the 
signing of the armistice. Young Knapp 
was an officer, having been commis- 
sioned early in the year and sent abroad 
very shortly after receiving his training. 


A. G. White to Return 


The release of A. G. White, adver- 
tising manager for the Brown Shoe Co., 
from the Officers’ Training Camp at 
Little Rock, Ark., where he went early 
in October, is expected shortly, the mat- 
ter having been taken up by President 
John A. Bush in support of Mr. White’s 
application. Mr. Bush, in asking for 
Mr. White’s release, has stated to the 


War Department that had it teen 


known that the war was to.end so soon 
Mr. White’s retenton in his position 
would have been sought on industrial 
grounds, but that he was allowed.to go 
without application for deferred classi- 
fication in order that every available 
man might be utilized to end the war 
quickly. -It is anticipated that the need 
for more officers having ended with the 
armistice Mr. White’s release will follow 


’ almost as a matter of course. 


Re-election of Jackson Johnson 


The re-election of Jackson Johnson, 
chairman of the Board of the Interna- 
tional Shoe Co., as president of the St. 
Louis Chamber of Commerce for a 
second term, will enable Mr. Johnson 
to carry further toward completion the 
plans which he has inaugurated during 
his first administration for the advance- 
ment of the commercial and other inter- 
ests of St. Louis. Mr. Johnson’s re- 
election was without opposition. 


Brown Shoe Co. Report 


The report of the Brown Shoe Co. 
for the fiscal year ending November 1 
has been issued and shows that the 
balance available for dividends is $1,- 
338,384. The report states that the 
new fiscal year is being started with 
very large orders for the Winter opera- 
tions from the Government and also 
from domestic sources, while foreign 
Governments have asked for reserva- 
tions of.a portion of the company’s 


capacity. The balance sheet shows © 
total assets of $20,635,854. The com- 


pany is operating about 65 per cent of 
factory capacity, being handicapped 


- by shortage of labor which it is hoped 


will be relieved somewhat at least by the 
return of employees from munition 
plants to which they have been drawn 
by high pay rates. 
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Here is what the shoe industry can do. 
The below statement is official. 


B. M. Baruch, Chairman of the War Indus- 


tries Board issues the following: 


All finished stocks of leather and fabrics 
- of colors restricted in the Recommenda- 
tions, Amendments and Additions refer- 
red to, such as light grey, pearl, smoke, 
natural chrome, etc., in the hands of the 
tanners, fabric manufacturers, shoe man- 
ufacturers, or in process of manufacture, 
may be cut for shoes, and such shoes sold 
and shipped to the wholesalers and re- 
tailers at any time after the date of this 
Supplement. 


What does this mean? - 

An opportunity for distinctive footwear now. 
Anticipation is the first rule of a successful 
retail industry. 


Cloth tops are the Victory boots. 
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: J. BENS TB. FN eS 
x * 9 e % 
x 9 Spruce Street - - - - New York 3 
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% 32 SOUTH STREET, BOSTON LEATHER TRADES’ BUILDING, ST. LOUIS % 
¥ 152 NOTRE DAME STREET, W. MONTREAL BUENOS AIRES, ARGENTINE x 
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x x 
Features of the Victory Shoe Style Show 
Symphony Hall, January 6, 7, 8, 9, 1919 
Display of Authentic Shoe Styles for Summer and Fall, 1919. 
Models to be gowned in latest fashion to conform with shoes—length of skirts an important feature in 
advance styles having an effect on height of heels and height of tops. 
Eighty leading shoe manufacturers, leather manufacturers, and allied trades will exhibit. 
x x 





Brockton 


CATCHING UP ON SHIPMENTS 


Local Concerns Will Reach Normal 
Conditions 


Brockton factories, like those else- 
where, have been handicapped by war 
and labor conditions as regards ship- 
ment of Fall shoes. Many goods 
scheduled for September shipment are 
yet in the works. Letters and tele- 
grams daily received urging shipments, 
indicate the needs of dealers for Fall 
goods and their desire to obtain these 
delayed shipments as soon as _ possible. 
Normal conditions are, however, rapidly 


approaching as regards production and’ 


in the near future the manufacturing 
establishments will be on an even keel 
in this regard. 


Prices Will Be Stabilized 


With peace in sight and the business 
future somewhat unsettled as yet, manu- 
facturers note some slowing up as re- 
gards buying for another season. This 
condition is to be expected and, to some 
extent, is welcomed, owing to the oppor- 
tunity which it gives the manufacturers 
to catch up with their delayed output. 
’ As regards prices, the trade here is of 
the opinion that there will be no letting 
down for a considerable time to come in 
the cost of production and the resultant 
prices of shoes. The great demand 
which will come, and, in fact, is already 
here from foreign buyers will tend to 
stabilize prices, maintaining them at 
least at their present level As one 
manufacturer puts it; “Just as soon as 
ships are available for carrying goods 
across the water, the demand for Ameri- 
can shoes and leather will be enormous. 
I believe that the foreign buyers would 
today, if they had the opportunity of 
shipment, clean out practically all the 
supplies of leather in the United States. 
Merchants need not worry that their 


stocks will be worth less. Rather they 
will be worth more during the next few 
months than at present.” 


MANUFACTURERS’ TRIP TO 
EUROPE 


Arrangements Made for this Visit 


Brockton shoe manufacturers are in- 
tensely interested in the forthcoming 
business trip in European countries, 
planned by the “Boot and Shoe. Re- 
corder,”’ starting about the middle of 
January, and including the countries of 
England, Scotland, Belgium, Holland, 
France and Italy. Several.members of 
the local trade are considering making 
this trip and it is certain that Brockton 
will be represented on this business- 
informing journey. 


EPIDEMIC HAMPERED BUSINESS 


Report of Brockton Shoe 
Salesman 


John J., better known as “Jake” 
Whelan, salesman for Condon Bros. & 
Co., who was recently called home by 
the serious illness of his mother, re- 
mained in Brockton over the Thanks- 
giving holiday. ‘“‘Jake’’ said, in refer- 
ence to the influenza epidemic in Penn- 
sylvania, in which state he travels: “It 
was far worse than anything that Brock- 
ton experienced. Business of all kinds 
was suspended in many towns which I 
visited. In one small place with a popu- 
lation of less than 300 there were 69 
deaths in one week.” 


INCREASING ITS OUTPUT 
Concern to Make More Welts 


The Superior Shoe Company, manu- 
facturing a line of men’s medium grade 
welts, is planning to increase its output 
from present 65 dozen daily to 100 dozen 
per day. New machinery is now being 


installed for that purpose, and additional 
floor space in the present factory plant 
has been secured, making available four 
floors in the building occupied by the 
concern on East Railroad Avenue. 
Jacob L. Smith, manager of the com- 
pany, says: “We are selling the jobbing 
trade exclusively. Starting in a small 
way we have built up a steadily growing 
business. We have adopted the word 
and design ‘Pilot’ as a trade mark for 
our line and marking the goods under 
this name. Business prospects are ex- 
cellent. Orders on hand are sufficient 
to procure production capacity of our 
plant for several months to come.” 


STOP CUTTING SHOES 


Manufacturers Notified by 
Government 


The cutting of Army shoes has been, 
by orders from Washington, stopped in 
Brockton factories and those in nearby 
towns. Cutters have been laid off at 
several local factories. Army work on 
other departments will continue for 
several weeks, the cutting of uppers 
being from three to four weeks ahead of 
the fitting and bottoming rooms. Hob 
nailing, and toe plating was stopped last 
week, indicating a shift from the heavy 
Pershing shoe to the lighter marching 
footwear. 


SHOE COBBLERS’ UNION 


Shorter Day and Higher Wages 
Asked 


The shoe cobblers of Brockton have 
organized a union and elected officers. 
The men will demand a $25 weekly wage 
and a nine-hour day. At present they 
work 10 hours a day with pay ranging 
from $25 to $30 weekly. 


Foreign Civilian Orders 


Several Brockton shoe manufac- 
turers interested in Army work went to 
Washington this week for a conference 
with Government officials. It is ex- 
pected that this conference will result 
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KESCOT RETAIL OUTFIT 


OF POPULAR 


SHOE ORNAMENTS 


An Original and Attractive Method of Displaying and 
Selling This Most Profitable Line of Merchandise 


THE KESCOT COUNTER DISPLAY STAND 


Actual Size 16144 Inches Wide, 174% Inches High 


Sample ornaments are mounted on purple velvet pad with handsome green gold background. 
Outfit consists of excellent assortment of up-to-date shoe ornaments finished in ‘Popular colors. 


All packed in individual boxes. 
Write at Once for Full Description 
Originated and Manufactured By 


KESCOT MANUFACTURING CO. 


86 PAGE ST., PROVIDENCE, R. I. 


Manufacturers of absolutely and without question the largest and most complete line of shoe ornaments in the world 
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in an agreement on specifications for a 
new marching shoe. Also, through 
Government channels, there will prob- 
ably be extensive orders received in the 
near future for civilian shoes for Euro- 


pean countries. This latter business 
will be of great importance to Brockton, 
as-it will go far toward filling the place 
left vacant by the reduction in Army 
footwear orders. 


Haverhill 


MILLINERY SHOES AGAIN 


Normal Style Conditions Will Soon 
Return 


A Haverhill manufacturer of women’s 
boot and low cuts said, in regard to 
prospects for next season: “It is a great 
relief to us to know that for next Fall 
all style restrictions are removed and 
that we can go ahead on our own initia- 
tive and develop styles as heretofore. 
Millinery footwear will be wanted by 
women, as in the past. Pretty shoes of 
all kinds will have a big sale next year. 
Haverhill will be prepared to supply 
its share of these goods and to bring 
before the buyers, shoes which are pleas- 
ing to the eye as well as the foot. We 
have ample evidence of this fact through 
many inquiries from our customers and 
the trade generally, regarding. next sea- 
son’s styles. Pattern makers of this 


city are busy on style ideas along lines’ 


which have made Haverhill famous in 
the past. Merchants who purchase 
Haverhill-made goods will have the 
same opportunities for sales and profit- 
making which they enjoyed before the 
war time period. Ivory boots, gray 
boots and combinations of colors and 
leathers are indispensable to the pros- 
perity of merchants of this country. 
These will be available in ample measure 
during the year to come.” 


A TIME FOR CLEANING UP 


Merchants Should Sell What They 
Have 


“Real shoe merchants are not and 
will not be overstocked,” said a Haver- 
hill manufacturer of women’s shoes, 
who recently returned from a Western 
trip. “I found,” i 
healthy condition prevailing among rep- 
resentative merchants on whom I called. 
- They realize the importance of selling 
what they have in stock, and cleaning 
up, as it were, by next June.” 


Style Changes to Come 


“Styles will change for the Fall sea- 
son. The far-sighted merchant is al- 
ready preparing for such changes. For 
instance, any retailer who has women’s 
eight-inch boots in stock next Fall will 
find them a drug in the market. Boots 
with nine-inch tops on new lasts and 


he continued; “a - 


patterns will be the sellers. With style 
alterations and probably price changes, 
merchants will see the wisdom of 
not being overstocked next Summer. 
Every ‘clean-up’ merchant is a help, 
not only to himself, but to the manu- 
facturer who sells him goods.” 


Color Changes in Footwear 


“No doubt, with new lasts and fancy 
patterns, will come changes in colors 
of leathers and other materials from 
which women’s shoes are made. The 
lighter shades will undoubtedly be in 
favor as a relief from the dark colors in 
use during war time. ‘This will be true, 
not only of boots for the Fall of 1919, 
but oxfords and other low cuts for the 
Spring of 1920. Women will readily ac- 
cept the pastel and other delicate shades 
in boots and oxfords. Combinations 
in colors will be used freely, no doubt, 
and footwear will be gay instead of 
sombre. Radical style changes will 
begin with next year’s samples and will 
continue their development for the fol- 
lowing Spring. Therefore, it behooves 
merchants to make their business plans 
accordingly.” 


**RECORDER’S”’ TRIP TO EUROPE 
Endorsed by the Local Trade 


Several of Haverhill’s shoe manu- 
facturers have made reservations for 
the European trip to be made under 
the auspices of the “‘Boot and Shoe 
Recorder,”’ leaving New York about 
the middle of January, and visiting 
England, «Scotland, Belgium, France 
and Italy. The opportunity of meeting 
European business men under excep- 
tional conditions of introduction is 
highly appreciated by the Haverhill 
trade. The following have thus far 
made reservations: 


George W. Dobbins of Witherell & 
Dobbins Company and president of 
Haverhill Shoe Manufacturers’ Asso- 
ciation; Harland P. Hussey of Ellis & 
Hussey, cut sole dealers; Bernard L. 
Durgin of Liberty-Durgin Inc. Other 
Haverhill manufacturers are consider- 
ing this important proposition and the 
city will be well represented on the 
forthcoming trip. 
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WANTED TO PURCHASE 


CASH PAID 








Max Kalter Mercantile Co. 
100-102-104 Grand St. New York City 
hone Spring 9418 








WANTED FOR EXPORT 
Slow Sellers 
YOUR pence my wet Numbers 
Stocks 
FOR CASH 


NEW YORK EXPORT 
PURCHASING CORPORATION 
515-517 Broadway, New York City, N. Y. 








no object. 

Bank and Stoney adie. 
BROOKLYN PURCHASING SYNDICATE 
vn beeen Proprietor 
*Phone, 2328 Williamsburg 














MISCELLANEOUS 




















In rough, wet work, last twice as long 
as all-leather shoes. Cost half as much. 
Absolutely water-proof, light, surprisingly 
comfortable, warm in winter. adver- 
tising is rapidly increasing the demand 
everywhere among Farmers, Florists 
Dairy and Creamery Workers, Factory 
Workers, etc. We back 
your sales with our 
money-back guaranty 
to users. Advertising 
matter furnished 





Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden Sole 
Footwear 
Full Ball 
Perfect 
Fi 






Oll Grain 
Guaran' 


Shoes, as above.............+ $1.45 to $1.80 

High Lace Shoes ............ 2.10to 3.00 

Boots, fourteen Ln beacon 2.85to 3.75 
or 





REECE SHOE CO. - - COLUMBUS, NEB. 
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This Business Mar NEVER 
knows how he star 


See this man. He is “all at sea.” Bookkeeping in his 


This Gusiness Man 
DOES know how he stands 


Now see this man. EVERY EVE NI NG he knows every 


establishment is a long, tedious, complicated process. 
He does not know whether he is making money or not. 
Perhaps he gets a statement once a month—perhaps he 
doesn’t. He only guesses at the condition of his business. 
He cannot see at a glance every detail EVERY day. 
Ask him the simplest questions and it will take hours to 
get the information. HY.—His system of Book- 
keeping is wrong, although he may employ a number of 
experienced bookkeepers. Every day he makes some 


detail of the day’s business. He keeps books the NEW 
simplified Goldman way. He can tell you EVERY 
EVE NI NG what was sold, cost of goods sold, his daily 
a. the clerk who made the sale, how much collected, 

ow much paid out, how much is owing to him, how much 
he owes others, his overhead, payroll and ail other records 
of his business, including comparative showing of various 
departments. He sees these figures EVERY DAY, in 
so condensed a form; that he knows to the penny where 
he stands;—and instead of a number of experienced 





costly mistake because of ignorance of his affairs. 


A NEW, SIMPLIFIED SHORT-CUT SYSTEM OF BOOKKEEPING 


Here is a new BOOKKEEPING System endorsed by United 
States Government officials; by banks, and big business insti- 
tutions everywhere. Thousands large and small, now use it. 
It has enabled one bookkeeper to do the work of 4. Originated 
and copyrighted by H. Goldman, Cincinnati, a man who has 
been paid as high as $2,000 a week as expert accountant and 
who was 16 years perfecting this Short-Cut, easy way system. 
Not a monthly record, but a compact DAILY record of every 
transaction, so simplified as to be instantly readable, enabling 
you to know immediately what are your sales, expenses, receipts 
and finances. It works automatically, is self-balancing, is so 
simple any clerk can operate it and it detects errors as soon as 
made. Books are loose leaf. So condensed and complete you 
have everything before you at once, figured down to the penny. 
Many dollars may be lost every day through errors, leaks, 
losses and waste, which the ‘Goldman System’ makes im- 
possible. It even prevents you from paying a bill twice and 
cuts payrolls to the extent of hundreds of dollars. All say ‘The 
GOLDMAN ‘Short-Cut’ Bookkeeping System is priceless.”” Now 
what happens? The Goldman System has been made to fit 
ANY business and put in BOOK form. Every detail is made 
so clear that any clerk can understand it. or $50 you get 
the book—you get R. H. Goldman’s personal counsel for a 
year—you get the same charts, ledger sheets, etc., for which 
others have paid thousands of dollars. $50—is the entire cost. 
Money refunded if you do not say—*‘ Never dreamed it possible.” 


Think! What is now “all Greek” to you, becomes as easy to 
read as a child’s primer. YOU SEE AT THE END OF EVERY 
DAY—EVERY DAY’S TRANSACTIONS. What a SATIS- 
FACTION!! You will have at your finger ends a thousand and 
one personal details vitally important for you to know. What is 
$50 compared to benefits such as these? Tear off and tell your 
stenographer to sign and mail coupon today, enclosing check. 
At any rate, write for further particulars. Do it today. Get 
your books in better condition for the new year. 

SPECIAL DEPARTMENT FOR FIGURING TAXES 
The most complicated Federal, Income and Excess Profits tar 
returns can be made accurately in a short time and the GOLDMA N 
System prevents any possible over or under payment. 


bookkeepers—a $9 a week girl does all the work. 








WHAT THE GOLDMAN SHORT-CUT, 
EASY WAY BOOKKEEPING SYS- 
TEM GIVES YOU FOR $50.00 


A complete, condensed, concise diagram and 
ee of your business; showing how 
much money on hand and in bank; how 
much stock sold and remaining. Money 
owed by customers. Money owed to credi- 
tors. Daily oss profits. Cash discounts 
earned and allowed. Daily expenses. Cash 
register balance, showing to what extent it 
is over or short, also all errors and refunds. 
An individual record of sales of each depart- 
ment and of each clerk. A record showing 
the best and slowest selling numbers, styles 
and sizes. Departments going “over the 
— and falling behind. Comparison of 
sales with same day last year. Detection of 


_ leaks, losses and waste immediately. Monthly 


comparative balance sheet showing financial 

condition. Comparison of payroll record, 

etc., etc. Consultation privilege with R. H. 

Goldman personally, for one year. _ All 

yy answered and problems solved. 
ll for $50.00. 











COUPON 
H. GOLDMAN & CO. 


Dept. C., Provident Bank Bldg. 


CINCINNATI, OHIO. 
Send me your Book Charts, Ledger Sheets, 
etc., explaining your new short-cut, easy way 
of bookkeeping. Check for $50 is enclosed. 








Name 





Address 
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HOLIDAY WEEK 


And Future Uncertainty Impede 
Trade | 

The week with a holiday in the middle 
of it is always a poor week in the leather 
market, and perhaps no such week has 
shown so great an uncertainty, because 
of the discontinuance of the war. With 
the Government seeking to cancel Army 
shoe contracts, where the same can be 
done without entailing too great loss 
to the manufacturers, and with Wash- 
ington instructing tanners to discontinue 
the manufacture of leather for Army 
shoes, there is an uncertainty in the 
trade which tends toward special cau- 
tion, which, taken with the mid-week 
holiday made trade so trivial as to nearly 
paralyze it. 

Maximum prices will remain in force 
until January 31. After that date it is 
difficult to tell what will happen. There 
is no surplus of leather, except in the 
lowest grades. Many tanners are sold 
ahead on fine and medium grades,. and 
some of these making Army leather 
predict that the Government will either 
continue without canccllations present 
contracts, or in some way transfer to 
these contractors the prospective order 
of the Italian Mission for 3,000,000 
pairs of civilian shoes. These of course 
will call for other qualities and kinds of 
leather, but if secured, the contractors 
can keep their factory organizations 
together, thus continuing to shoe towns 
their present working forces. 


SOLE LEATHER 


Suppressed Activity Likely to Re- 
appear at Once 

The sole leather market is expected 
to continue, after this week, the activity 
foreshadowed last week. For the pres- 
ent week, the holiday interfered with 
the placing of new business, but the 
regular receipts and deliveries continued 
on contracts as before. Manufacturers 
of Army shoes are continuing their 
production, and are receiving sole leath- 
er as usual, for they can use any surplus 
of such leather in civilian shoes if their 
contracts are cancelled. Most of them 


The Le 
Weekly 
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expect that they will be allowed to fulfill 
their contracts, for they reason that the 


‘country will need a large Army for 


many months, and that the soldiers will 
need shoes, though perhaps some modi- 
fications may be made, if no more fight- 
ing is anticipated. 

No. 1 dry hide hemlock is selling at 
46c to 50c a pound, and receipts well 
sold up. No. 2 in same demand at 
44c to 48c. The lower grades not selling 
as well and prices somewhat weak. 
Sole cutters are taking good lots of union 
sole, with a larger demand for women’s 
than for men’s weights. Some heavy 
packer backs have sold at 75c, but ruling 
prices on lighter weights and lower qual- 
ities are somewhat urfsettled. Oak sole 
still going out in heavy weights and high 
qualities for Army work. A marked 
call for export to France is noted. 
Some choice 9 and 10 iron packer bends 
have sold at 94c. Best backs. 82c to 
84c. Belting butts have sold at maxi- 
mum 96c for No. 1 and 93c for No. 2. 
No cancellations are reported, though 
some are expected. 

Offal has not moved very extensively 
the past week, and prices are somewhat 
irregular. Bellies are quoted at 13c to 
14c for hemlock, 18c to 21c for union 
cows, 21c to 25c for union steers, 34c to 
35c for oak steers. Shoulders quoted 
24c to’ 30c for hemlock, 50c to 54c for 
union, 63c to 65c for double oak shoul- 
ders. Heads are in small demand with 
prices uncertain. 


UPPER LEATHER 
No Price Fixing Decided Upon 


Chairman Stout has advised tanners 
to discontinue the production of upper 
leather for Army shoes. But all leather 
now in process will, of course, be deliv- 
ered according to contract. The tan- 
ners are wondering if the Government 
will recoup them for any losses in case 
the leather unfit for civilian shoes is left 
on their hands. There are reports that 
manufacturers of Army shoes have been 
instructed not to cut any more uppers 
for such shoes. The meeting in Wash- 
ington, the middle of the week served to 
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show that the Army shoe contractors 
would be protected from loss in case of 
cancellations. The production of Navy 
shoes, however, would probably be con- 
tinued, although the department now 
has on hand a full year’s supply. Con- 
siderable satisfaction is shown in the 
trade that the committee having the 
matter in charge has decided not to fix 
prices on upper leathers. 


Business has shown more than usual 
the quietness incidental to Thanksgiving 
week, because of the general uncertainty 
inspired by the armistice situation. 
Some calf leathers are moving, with 
more demand for fine than other grades. 
Army shoe side leather is at a complete 
standstill. Chrome sides show some 
animation, with more interest shown in 
lower priced grades. Black waxed 
splits are selling fairly well. Some for- 
eign call noted. Flexibles are selling 
well, particularly the heavier weights. 
Patent leather quiet this week, but 
foreign and home demand expected to 
materialize in a week or two. Glazed 
kid not going well this week, but demand 
expected soon which will drain the mar- 
ket. With sheep jerkin leather orders 
cancelled a large amount will have to 
be refinished for shoe manufacture, and 
tamners are endeavoring to have the 
Government pay the extra cost of such 
transformation. 


HIDES 


Trade Uneven, But Light in Most 
Kinds 


Receipts of hides have been light this 
week, but so have purchases. Tanners 
are awaiting developments. About the 
only activity has been in the purchase 
of extremes, for which there is a notice- 
able demand, and easily bring 2lc to 
21%c for both New England and Ohios. 
Buffs range from 19%c to 2l1c for 
Ohios and 19c to 2014c for New Eng- 
lands. Southerns are quoted 16c to 17c 
for middles and far south, and 17c to 
19c for best northerns. 

The maximum prices of hides will re- 
main as now fixed, foreign until Janu- 
ary 1 and domestic till February 1. 
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Levours All White ; rh = Patent Leather, 
Washable Cabar- a Mat Top, Flexible 
etta. Chrome 
No slock i is a. 


| x9—Sie'T5, ve FIRST STEP SHOES--IN STOCK \e- ae 
\ , $0.85. 


pair $1.05. 
a ee Big Values in Small Shoes 


\ Calf, $1.10 
A FEW OF OUR 27 STYLES 


_ Our First Step Shoes Have Felt 
Sock Linings 





Patent Leather 
White Wyclo 
Cloth Top 
339—Sizes 1-5, per 
pair, $0.85. 
353—Gray Cloth Patent Leather 
” ‘op, $0.85. Vamp, Red Kid 
% 358—Cham. Cloth : Top, Milo But- 
All Black Kid mm Top, 90.85. 
Turn Leather z 
Soles, Footform 
Sines i-s ’ ; Cham; 
344—Sizes 1-5, per 2 = oh pagn 
pair $0.85. ils. Neg Oz Kid Top, $1.00. 


HENRY KLEINE & CO. 
CHICAGO, ILL. 
Where Your Money Goes the Farthest 








POLLY ANNA 


The Pollyanna Shoe 


i) Simplify Y our oe Problem This new process welt “THE SHOE FOR 
CHILDREN,” is the. latest addition to the 


Make it HELTHY-FUT, for your Children’s ie Be addit 
Dept. for Spring. Samples ready. Kreider lines. Sturdy and flexible, it not only 
TURNS, McKAYS, WELTS, OXFORDS conforms to the growing foot, but is also built 
’ PUMPS, BOOTS, ETC. for service. soars 
INFANTS TO YOUNG LADIES n Stock Department 
Chicago 


Write for salesman or samples or catalog 


211-13-15 West 
Factory sINBAc 
“THelthy-Fat” Monroe Steet, 
CHICAGO Chicago, IIl. 




















Nov. 30, 1918 BOOT AND SHOE. RECORDER 


MOUSAM 


“Horn Fibre” Counters 


The reason for their reputation 


“HORN FIBRE” counters in competing with leather counters 
not only had: to be better but had to stay better. 


No chances could be taken which would lead to inferior quality— 
the claim of superiority once made for “Horn Fibre” counters 
had to be maintained. | 

This maintenance of quality could only be made permanent by 
controlling the source of the product from which “Horn Fibre” 
counters are made. This product is fibre board. 


Ninety per cent of the companies selling fibre counters buy their 
board in the open market from different board manufacturers and 
by sorting the board endeavor to secure some sort of uniformity. 


The Rogers Fibre Co. own and operate their own fibre board 
mills and the board is made to a standard quality and kept there. 
In this way they are able to standardize the quality of fibre 
from which “Horn Fibre” counters are made. 


This is the reason “Horn Fibre’ counters have made and 
maintained their reputation for 

First with the Idea 

First in Quality 

First in Guaranteed Service 


ROGERS FIBRE COMPANY 


Sole Manufacturers of Mousam ‘‘Horn Fibre”? Counters 
121 BEACH STREET, BOSTON, MASS. 


PHILADELPHIA CINCINNATI ST. LOUIS 
WILKINSON & REGER JOHN C. RUPP CO. DENNETT & PRINCE 
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Prevention Is Better than Cure 





HE arches of the feet are the foundations upon which the body rests. 


Increasing years bring increasing weight 


r the arches to carry. When the 


arches are weakened or broken down, they are no longer giving efficient service; 
pain of body comes and peace of mind goes; and unless remedies are applied, health 


and happiness vanish. 

Prevention is better than cure. Build 
your bridges to bear their burdens. 
Good shoes are the secret of good feet 
under modern conditions of life and liv- 
ing. Weakened and broken-down arches 
can be prevented, and, when existent, 
made normal by shoes which are so 
equipped that contours are preserved, 
soles made firm and rigid, and the pres- 
sure of weight on the feet distributed and 
the bony arch structures given a chance 
to strengthen and normalize. 

Shoes equipped with the CRAWFORD 
ARCH-SUPPORTING SHANK are the 
cure of the evil of weakened and broken- 
down arches. It is a rigid, unbreakable 
arch of steel, locked to the insole, im- 
movable, devoid of friction; it preserves 


SPLIT 


the line and shape of the shoe, prevents 
breakdowns in sole and structure and re- 
moves the defects that bring on arch 
injuries. 

The CRAWFORD ARCH-SUPPORT-— 
ING SHANK is not an experiment; it 
is a practical accomplishment; a triumph 
of trial and test, which has given an 
added value, a smarter appearance, and 
a longer life to the shoe; and comfort, 
peace of mind and arch security to the 
wearer. 

Manufacturers use them; retailers call 
for shoes equipped with them, and cus- 
tomers who have used them once, repeat. 
The bridge that. bears us over safely we 


.trust and use again. 


SHANK 


RIVET 
LOCKING SHANK TO INSOLE 


United Shoe Machinery Corporation 
BOSTON 





BRANCH OFFICES 


Auburn, Me oe City, N. Y.....124 Main 


93 Centre 

18 South Market 
708 Broadway 
145 Essex 


ynn, 
Marlboro, 
Milwaukee 
New Orleans 


Brockton, Mass 
Chicago 
Cincinnati 


3 
221 North 13th 


Philadelphia 
130 Mill 


306 Broad 
Rochester, N 


11 Florence 
286 Third 
216 Chartres 
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WOMEN’S 
KNITTED 
SLIPPERS 











* 62; per pair 


Packed in single boxes _ Sizes: 6 to 8 


The greatest value in slippers on the market! 
Just the thing for big Christmas and holiday 
selling. Assorted colors. Combination cuffs. 
Fleece wool insoles. Fabrikoid leatherette soles. 
Silk ribbon bows. Price only 621/2 cents a pair. 
In stock. Immediate delivery. Terms 2°/o 10 
days, 30 days net. ORDER TODAY. 


HENRY KLEINE & CO. 


208 W. Lake St. CHICAGO, ILL. 
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Holiday Sellex 


No. 525. Satin D’Orsay—Snappy and 
well-fitting D’Orsay slipper, with a 
counter back ; wood covered heel; leather 
sole; satin sock lining; straight last. 
Black, pink, blue, copen, rose, lavender. 
Ladies’ half sizes, 2 1-2 to 8. 


IN STOCK, $3.50 


Send for our complete catalog of boudoir and 
oriental footwear. 


K. M. STONE 
IMPORTING CO. 


12 East 22nd Street 
New York 
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HOTEL FLANDERS, New York City 


133-137 West 47th St., 
JUST OFF BROADWAY 


The right kind of a hotel in the right locality. 
In the heart of the theatre district and adjacent 
to ‘the shopping centres. Positively fireproof. 
Excellent cuisine and an exceptional orchestra. A 
large addition just completed, containing library, 
grill and billiard hall. 

Handsomely Furnished Rooms, Private Bath 

$2.00 PER DAY UPWARD 

From Grand Central Station, cars marked 


“Broadway,” without transfer. Pennsylvania Stg- 
tion, 7th Ave., cars without transfer. Booklet 


upon request. 











ae 
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H. R SHARES, Prop. 








Trade Marks in Foreign 
Countries 


Do you Realize the Importance of Protecting your Forvign 
Trade in Cuba, Mexico, the South American Countries and also 
Europe, Asia and Africa? 

. Certain Foreign Countries award exclusive trade-mark- rights 
name or mark to the first applicant, irrespective of 
another. This allows the piracy of valuable trade- 


Recorder maintains a Patent and Trade- 
handle 


LOUIS HEEL BOOTS 


012 Black Kid Lace Belle last 6.50 
512 Brown Kid Lace Belle 7.50 


E 


In Stock Early Shipment 
UPHAM BROS. SHOE CoO. 


STOUGHTON, MASS. 
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$9.75 


per dozen 


No. 987 


on strong split 
Also has split Gara a 


All Sizes 


Moccasin ii 7 gi past kin pieces pasted 
sewed together 


Full Stock 
on Hand 


Immediate 
Shipments 


No, 


958 
Moccasin is made from S! 


Send your orders in NOW for the above SPECIAL VALUES. We are the oldest and largest 


manufacturers of Sheepskin Footwear in America. 
Boots and Moccasins shown in new catalog. 


ATHLETIC 


1425-1441 Carroll Ave. 


MISCELLANEOUS 


Complete line of other high grade Sheepskin 
WRITE TODAY. 


SHOE CO. 


‘“‘Whatever the Sport We Make the S 


MISCELLANEOUS 


CHICAGO, ILL. 


MISCELLANEOUS 











Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘‘Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. : 

Be sure and specify 
“MANCHESTER” 


curve jaw when order- 
ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 


Price, $4.50 
Frank W. Whitcher Co. 
Patentees and spp ana oe 


Branch 
Boston, Mass. 325308 W rane St. 





Milbradt Rolling 
Step Ladders 


are made in a great many 
styles to suit all kinds of 
stores and shelving. They 
will enable you to get 
along with less help, save 
the wear and tear on your 
shelving and help the ap- 
emery of your store. 

ipped subject to ap- 
proval and satisfaction 
guaranteed. 


Write for our latest catalog 
showing 18 styles of lad- 
ders as well as other store 
fixtures. 


Milbradt 
Manufacturing Co. 
2410 N 10th St, 

St. Louis, Me. 














Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken 
GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 











Ma (bes 
HEEL and 
COUNTER 
SUPPORT 


Without With A Help to 
Weak ‘Ankles 
Prevents the Counters of Boots and 
Shoes from Running Over. Easily =F 

lied. No Repair Department should 
Ge without them. 


The New Improved 


“E, W. ” 
SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes without 
damagin —, , oy Ran of 
sizes: to men’s 12. 
Shoes can “a A pee either 
across the base end or of tip to 
ive greater height or widt 
x. $2.00 each. 


F. W. WHITCHER CO. 











on 
Request 


THE OSCAR ONKEN Co. 
1141 W. 4th See Cincinnati, Ohio, U. S. A. 
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Classified and Opportunities Department 











“Recorder” rates for space less than one- OSITIONS WANTED: Three cents per word for each insertion 
eighth page per issue: ee Ss ee St ie aa en. eee 
1 time 13 times 26 times 52 times omeuap comaees se ~ i be netyed nar gr 
Z — aoe <2 $5.00 ir a $2.00 pe then pind of hi fig, twelve words meat be allowed ; din each adver. 
inch. . 8.00 ‘ * bs 4.00 Gone - +. 
3 inch..... 12.00 9.00 7.75 7.00 6.00 siverisement aud pald peek Fug A og 
4inch.....15.00 12.00 10.00 9.00 8.00 a 


Payment in advance is required, except when regular advertisers, as amounts 


are too small to open accounts 








SALESMEN WANTED 


SALESMEN WANTED 


POSITION WANTED 





SALESMAN wanted on medium priced line of 
men’s McKays me ol Welts for retail trade in 
Pennsylvania. ust be familiar with this terri- 
tory. Address B118, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


SEVERAL LINE SALESMEN w wanted. Side 
line. Liberal commission. Pocket sample. 
B91, care Boot and Shoe Recorder, 207 South 
Boston, Mass. 


WANTED IMMEDIATELY—Shoe Salesmen 

—Montana, $30 week; Colorado, $25; Idaho, 

$30; Arizona, $125; Oregon, $ $125; New Mexico, 

$100; Arizona, $150; New Mexico, $150; Idaho, 

$150. We are continually having ene — 

a for experien 
pply Business-Men’s Clearing Seen, Denver, 
clesaile. 


GALESMEN to carry a Misses’ and Child’s Ma- 
hogany Blucher also an Oxford Welt Stitched- 
down; good value, popular prices. Five per cent 
commission. Give experience, references, and 
territory. Address B124, care a and Shoe 
Recorder, 207 South St., Boston, Mass. 


J7ANTED—Salesmen to cover Rhode Island 
and Connecticut with a medium grade 
women’s welts, McKays, and infant's, children’s, 
misses’ McKays and turns. M. Block & Co., 207 

Essex St., Boston, Mass. 


GALESMEN WANTED! Experienced. For 
Iowa, Minn.; N. & S. Dak.; eb.; Kan.; and 
Ind. Specialty jine with “In Stock” Men’s Fine 
elts. Great Koo for hustlers. OGDEN 

aa CO., 1015 Cold Spring Ave., Milwaukee, 























WANTED—Expert ye Bag pn = a 


ment, er with aj 
5 per wan Address B: Bis, 
Boston, 


open Janu 
gee! wast sad Sh Shoe Reocbiee, 207 South St., 








Waren wire 1 
with shoe and Finding Trade, to sell 4 
« Pads, either straight or side line. Cotero 


rer jon Mfg. Co., Burr Bldg., Scranton, Pa. 





A WESTERN Manufacturer of Men’s 

Dress Welts is desirous of securing first 
class salesmen to carry its line beginning 
about March Ist next. The product is al- 
ready established in man bo eda and it 
is now i to dding the 
following territories: 








Ist—Kentucky & Tennessee. 
2d—Indiana & Michigan. 
3d—Missouri & Arkansas. 
4th—Kansas & Oklahoma. 
5th—Iowa & Nebraska. 
6th—Colorado, Wyoming, Mont 
Idaho & Utah. 
7th—Washington & Oregon. 
8th—California & Nevada. 





A straight commission on very liberal 
terms wilteeen the basis of remuneration. 
None except shoe men of experience and 
proved ability will be considered. This is 
a proposition a ripe knowledge 
of shoe selling and sufficient funds to 
finance the initial trip. Please do not 
‘ ply unless prepared to talk business on 
terms. 


Address Welits, in care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 











WorRK SHOE SALESMEN—We will probably 
poo Eastern, Southern and Western terri- 
ory, co" next season on commission basis for 
REAL am Bnd High Grade —_ of men’s, A 8 
and gent’s work and semi-dress sh + Ay N 
MILWAUKEE. Gain in business ea cent 
over last year. Luedke-Schaefer- Batt Co., 
Milwaukee. 

ALESMEN w wanted to carry side line. Com- 

mission basis. State reference and line carried. 
Communications strictly confidential. Address 
K92, care Boot and Shoe Recorder, 127 Duane St., 
New York. 








RUBBER SALESMEN 
WANTED —Several traveling salesmen to 
sell to retailer well known line of rubber 
footwear. Territories open January 1, 
1919 in middle western and southwestern 
states. Salary and commission. Good 
opportunity for experienced rubber sales- 
men or inexperienced men who can make 


-1 SHOE SALESMAN, window trimmer and 
orthopedic man making a change, would like 
— as manager, assistant or salesman. Twelve 
sl experience — E. Snyder, 359 
lower City Pk., Roches N. Y. 








HELP WANTED 


be emg experienced aiertining man 
who so thoroughly understands the 
and shoe findings business as to be able to get up 
ucing catalogs, booklets ai letters. 
Address B109, care Boot ‘and Shoe Recorder, 207 
South St., Boston, Mass. 


GeoP opportunity for first class shoe man as 
buyer and to take charge of wholesale shoe 
oe. Must fi good references. State 

nT ad dase be haa Ween arx & 
Son, 92 Jefferson Ave., Detroit, Mich. 











good. State age, experience, 
salary. Applications treated confidenti- 
ally. Address B125, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 








‘LINE WANTED 





Shoe Trade Salesmen 
$30 TO $60 A WEEK EXTRA 


This is what two men traveling down 
South are making every Week sell- 
ing our complete iine of leggings and 
overgaiters as a side line to the shoe 
trade. Plenty of business ahead. We 
want a few more first-class men to 
completely cover country. If you are 
a top-notcher, here is a bona fide 
opportunity to increase your income. 
Send us all details in confidence. 


GOODWEAR LEATHER MFG. CO., 
Makers of Leggings and Overgaiters 


for more than ten years 
65 WEST HOUSTON ST. NEW YORK 











we good line of Ladies’ McKays for 

this territory by salesman working Georgia, 
Florida and a five years same line. Com- 
mission basis. Address Salesman, 137 W. 8th St., 
Jacksonville, Florida. 


Wye line women’s welts, turns and Mc- 





= important shoe buyers, will be in 

market d December, if interested address 

B121, care Boot and Shoe Recorder, 207 South 

St., Boston, Mass. 

SALESMAN with many years’ established trade 
wants good line work shoes. Commission basis, 

Georgia and Florida. Salesman, 137 W. 8th St.. 








YOUNG man, married, for past seven years 
general line, desires specialty line of 
shoes, t season sales aggrega- 
ousand. A-1 references. 
Shoe Recorder, 207 

St., Boston, Mass. 





POSITION WANTED 


EXPERIENCED wholesale shoeman (23) de- 

sires position. Selling ability. Address K94, 

= ape and Shoe Recorder, 127 Duane St., New 
or 


AN all around t business man of 38 years, 20 years 
actual experience as salesman, ad writer, 
window trimmer, praxic specialist, buyer 
and manager. Wide haveitdes of store system 
and management and handling of employees. Ina 
confidential capacity, could supplement = 
principal in a most unusual way. 

responsibility—practical knowledge of firms pe 
merchandise. Open January 1, 1919. Write 
B122, care Boot and Shoe Recorder, 207 South St., 

ton, ass. 


Biter = | manager of = ’s, ~—_ oe chil- 
ren’s shoes, desires to cha’ nt 
firm six years as buyer, age 29. "Ean Yonuick ern 
reference. Address B120, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


UCCESSFUL shoe buyer, at present « employed, 
open for position January first, married, several 
Poa 8 experience, best references. ‘Address 


























119, care Boot and Shoe Recorder, 189 West 
Madison St., Chicago. 


OUNG man of large acquaintance, covering 
Y large —_ s Pennsylvania, New Jersey, 
Delaware aryland, with auto regularly, 
from Philadelphia for Boston jobber 
basis, desires to make connections wi 
facturer or jobber who is in a position to handle a 
minimum of one hundred thousand dollars an- 
nually for this territory. Do you wish to introduce 
your line or build up a better business in this 
territory? If so act immediately. 





+> 


Can 
excellent references from the pony ‘trade. 
B105, one Boot and Shoe Recorder, 207 South St., 
. Mass. 





SALESMAN working Southern territory, estab- 
lished business be time, wants Eastern line 
turned slippers and boots, commission contract. 
Would also like line of children’s McKays and 
turns. Address, Mr. Butler, 2134 Laura St., 
Jacksonville, Fla. 


Job Lots of Shoes & Leather 


-Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 


























Nov. 30, 1918 
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‘Recorder’? Correspondence Bureau for Returning Soldiers and Sailors 


It is a trifle early for the “Recorder” to receive any requests 
for soldiers and sailors for opportunity advertisments, which 
we are publishing free of cost. . If you know of a soldier or 
sailor who is looking for a place tell him of the service we can 
give in this department. 


It is to be hoped that many manufacturers can reinstate 
the young men who so valiantly fought “overseas,” but 
there is the big problem of many a plant with hundreds of 
former workers now in khaki, a proportion of whom cannot 
be reassimilated in the original shops and stores. 


We anticipate that the returning soldier or sailor, physically ~ 


fit and clear brained, will be called by industry to the best 
places possible—and we hope to facilitate that process. 


WELCOME HOME! 
Re-employment for Workers Returned from Service 
With the announcement of plans for the early return to 


industry of at least a million men in service at home and 
abroad, President Wm. J. McGaffee of the Thomas G. Plant 


Company has notified the superintendents and foremen that 
he wants every man who went away from the company into 
service to have as good a job, if not better, when he comes 
back as when he left. 

“Tf,”’ said President McGaffee, “‘you cannot see your way 
clear to make changes in your department to take care of 
these people, I do not want any of them turned-down until 
you have my O. K. on it. 

“T hope that every one will return with two legs and two 
arms, but in case they do not, and are not fit for the kind of 
work they did when they left us, I know they can all be taught 
something, so that they can make as good a living, or better, 
than when they went away. This is not a case of charity—it 
is simply what we owe to each one of these men for what they 
have done for you and me who have stayed at home. 

“A man may have lost both legs, but there is no reason why 
he could not be taught how to trim or vamp shoes, and there 
are many things which may have happened to a man which 
would not prevent us, if we took a little interest in him, from 
enabling him to earn a living and make the remainder of his 
days as happy as it is possible for them to be.”’ 





FOR RENT 


WANTED TO PURCHASE 


WANTED TO PURCHASE 








Ladies’ Shoe Department 





WANTED TO BUY 





FOR RENT 


AN established Ladies’ Specialty 
Shop situated in one of Ala- 
bama’s leading cities, doing $100,000 
business in Ready-to-Wear & Milli- 
nery has a desirable floor space 
with show window for rent to con- 
cern interested in opening a high 
class Ladies’ Shoe Department. Ad- 
dress K96, care Boot and Shoe 
> gaa 127 Duane St., New York = Closeouts 

ity. 








No matter what policy you may 
pursue in selling to the shoe trade, 
nevertheless, you need the 


Boot and Shoe Recorder 





We Buy for Cash 
Jobbers’ and 
Stocks, Jobs, 

NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or manufactur- 
d us particulars of 

ve for sale. 

Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Broadway, New York, N. Y. 
Telephone 


Manufacturers’, 


Retailers’ Surplus 


ers. Sen 
what you ha 
Short Term 


Stock of shoes from $5,000 to $10,000 by 
Jan. 1,:1919. Heavy on men’s, boys’ and 
youths’. Will pay good price for the right 
kind of stock. 

G. L. HAMILTON, 


562 So. Salina St., 
Syracuse, N. 


Highest Cash Prices Paid 
for entire shoe stocks. We also 
buy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 

ire or Phone us 

Comer Confidential 
tablished 1890 


GLAUBERG & CO. 
401 Broadway, New York 


Phone 2438 Franklin 
We also purchase clothing, 














All the Time 











2248-2249 Spring 











hats, furnishing goods, etc. 
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Papers, Ine. 


Each issue copyrighted by the Bool and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 


BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only “more” but “right”; sold for the right purpose, to the right 
wearer, in the right fitting, for the right price, at the ri 
shoe merchants. The chief purpose of t 
basic problem upon which de 
leather; their production and 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 


istribution 


‘Member of the Roa 


ht profit. This is the great problem of the retail 
e “Boot and Shoe Recorder”’is to help solve it; for this is the 
nds the phrenic of the entire allied industries relating to shoes and 


Newspaper Ass'n 


Member of Audit Bureau of Circulations 
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Dec. 7, 1918 BOOT AND SHOE 


THANKSGIVING DAY—WE ARE THANKFUL BE- 
CAUSE WE CAN STILL SATISFY THAT FEMI- 
NINE LONGING FOR STYLE AND VARIETY IN 
FOOTWEAR WITHOUT EXTRAVAGANCE. AND 
WE MAKE OUR CUSTOMERS THANKFUL, TOO 
—THEY ARE SELLING MORE EOX FOOTERY, 





FOX OXFORDS AND SLIPPERS ARE POWER- 
FUL STIMULANTS FOR BIGGER BUSINESS IN 
THE SHOE DEPARTMENT—THEIR ATTRACTIVE 
LASTS AND PATTERNS—THEIR SPECIAL HAND 
BOTTOM FINISHING PLUS THEIR POPULAR 
PRICES—TURN “JUST LOOKING” SHOPPERS 
AND “WINDOW GAZERS” INTO REAL CUS- 
TOMERS. 


DISTINCTIVENESS IN LASTS AND PATTERNS 
MAKES FOX FOOTERY IDEAL FOR TAKING 
THE PLACE OF THE ENDLESS NUMBER OF 
STYLES AND COLORS YOU HAVE BEEN 
FORCED TO STOCK HERETOFORE. 





FOX SLIPPERS, PUMPS AND OXFORDS ARE 
YEAR ROUND SELLERS. THEY ARE GOOD 
LOOKING WHETHER WORN WITH OR WITHOUT 
GAITERS. 


CHARLES K. FOX, Inc. 
Haverhill, - Mass., U.S. A. 


Chicago: Great Northern Bidg. 
Boston: 54 Lincoln Street 


New York: 
Marbridge Bidg., Broadway and 34th St. 
Room 632 bi 
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At this Christmas season, with Peace at hand and_ business prospects 


brightening, we extend to all trade friends our sincere wishes for their 


prosperity the coming year. 


We thank our customers for their endorsements of our efforts to produce 


men’s high grade welts of real selling quality. 


‘HONEST VALUES’? will be continued as the slogan of the Dalton Shoe. 


Of its past you are best judges. With your co-operation its future is secure. 


THE DALTON COMPANY INC. 
BROCKTON, MASS. 


BQSTON NEW YORK CHICAGO 
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TANDARDKID 


TRUE TO ITS NAME 
<» IT'S STANDARDIZED. 








) STANDARD | 
KID. 














Heartily and Thankfully 
We Wish You and Yours 
A Merriest Christmas 
and Unbounded Prosperity 
Throughout 1919. 








a Ce ene ae ee 





STANDARD KID MFG. CO. 


Manufacturers of 


Black and Colored Glazed Kid and Patent Kid 
207 South Street .°.: .°. Boston, Mass., U.S. A. 


Factories at Wilmington, Del. . 


Charles A. Brady F. W. Bailey & Co. Geo. A. McGaw 
Rochester, N. Y. St. Louis, Mo. Chicago, Ill. 





























OW the Red Cross calis! The annual 

Christmas Roll Call of members will 
echo throughout the land the week of December 
16th to 23rd. 

Membership in the Red Cross now is more 
than duty —it is an honored privilege, and an 
evidence of loyalty. When that Roll is called, 
your conscience, your sense of right and jus- 
tice, your love of country and your devotion 
to the highest ideals of unselfish service all 
suggest that you answer “HERE!” 


All you need is a heart and a dollar 


These entitle you to membership for one year. 


Contributed through 
Division of Advertising 











* This space contributed for the Winning of the War by 
UNITED SHOE MACHINERY CORPORATION, BOSTON, MASS. 











Wear Your Button 











When Distress Calls 
the Red Cross Answers “HERE!” 


When you wear your button, signifying 
that you are a member, you will not be asked 
to join again this year—it means that you 
have answered the Roll Call. 


Join — be a Christmas member — but just 
join once. 


Our soldiers and sailors look to the Red 
Cross for comforts. They have never been 
disappointed. 


The Red Cross looks to you for the moral 
support of your membership. Answer 


“HERE!” when the Roll is called. 


Join theRed Cross 


United States Gov’t Comm. 
on Public Information 















































Dec. 7, 1918 BOOT AND SHOE RECORDER 


of. finish that satisfies 
os and knows also that 
anal 




















BOOT AND 


. ome OO OO OO a OO 


Dec. 7, 1918 








_— 


~~ 
oo 
. 


ee 


2:  - e  oe - C 


Rae 
~~. by oe 
Js\i SL} ce 


| 24 
LAJLS LOUL- SL 


Tv 


= 


?— 


. 
‘ 


7 o 


‘ 


—— Be SP 


eo TT eae) 


C] aa 


> J 





NUBUCK 


Registered U. S. Patent Office 


E were turning over the pages of 

a retail trade paper and were 
very much impressed by the large 
number of manufacturers who talked 
of absolutely nothing else in their ads. 
but the quality of their particular 
products. 


These sentiments are wholly in keep- 
ing with the spirit of the times. 


Shrewd dealers discounting the future, 
will insist on shoes made from genuine 
NUBUCK, tanned only by 


A. C. Lawrence Leather Co. 


161_South Street, - Boston, Mass. 


St. Louis, Cincinnati, 
Gloversville 


New York, Chicago, 
Rochester, 
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WHITE KID OR BUCK OXFORD 


MILITARY HEEL 
VAUGHAN’S IVORY SOLES 


REFLECTING A HEAVY DEMAND FOR WHITE STYLES 
FOR SPRING, 1919 


DONN D. SARGENT Co. 


SALEM, MASSACHUSETTS 


FACTORY BOSTON OFFICE 
407 BRIDGE STREET 195 ESSEX STREET 
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NEVER BEFORE BOUGHT 
$575 SHOES LIKE THESE :: :: 


They are made over new lasts, of selected 
leathers, and finished most attractively. 


Outer soles, heels, innersoles, trimmings, 
everything about these shoes is intended to 
give satisfaction. 


So low a price is only made possible by our 
policy of volume production. Then, too, the 
general manufacturing and selling policy of 
our organization tends to. keep prices at 
levels which promise better profits to dealers. 


You will find upon trial that it will be to your 
advantage to buy of us regularly. 


NO. 981 Make a beginning in the styles shown here 
pa ete No 2s } = and see what good shoes can be made and 
to 11, C and D 5 to ll. sold at $5.75. 


PRICE, $5.75 





Forty Other Styles Embracing Broad, Medium and 
Narrow Toe Models, in Popular Leathers, In Stock 





All “Fiske’”’ 
shoesare packed 
unbranded in 
plain cartons 


















NO. 588 NO. 589 
*“ROYAL”—A _ “Ruby” Red Calf Bal, with ““K9”""—A Trim Aluta Calf Shoe. Beautiful 
Classy Lines. Reverse Throat. AA, 7 to 11; in Coloring. Popular Reverse Throat. A, 6 
A, 6 to 11; B, C, D, 5 to 11. to 11; B, C, D, 5 to 1l. 
PRICE, $5.75 PRICE, $5.75 







NO. 980 


Fiske Shoe & Leather Co. 


New York iat No. 2 mmm 717-719 Atlantic Avenue - - Boston 
ie le 301-303 W. Monroe St. - - Chicago 
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‘Lynn, Mass. 


BOSTON OFFIC 12 ESSEX ST. 
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In the Spotlight! 


Stands the Rays of 
Investigation 


Ask Your Neighbors 
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THE WAR IS OVER 


Shoe merchants, now is the time to 
talk quality in your goods. Malbon 
shoes represent quality as well as profit 
making for dealers. We make women’s 
turn oxfords, pumps and colonials and 
make them right. 


Try Malbon on your next order 


MALBON SHOE CO., Inc. 
HAVERHILL, MASS. 


Boston Office - - - _ 117 Lincoln St. 


CULDLORODGGUCOCCCCERGURUSOOGOUDGGROOREEORROROOORR 











Duane Guoe G. 


143 Duane St., NEW YORK 
Factory, Brooklyn, N. Y. 
Manufacturers of the celebrated 


Duane Shoe De Luxe 


The ultimate in Women’s Turned Footwear 


IN STOCK 


Sample Pairs gladly sent*on request 














tI 


Coburn 
Trolley Ladders 


are simple, efficient, inexpen- 
sive, saving time in sales effort. 
Get estimates—send us a rough 
sketch of your store interior, 
showing shelves to be reached 
and let us tell you the cost. 
Catalogue on request. 
Coburn Trolley Track Mfg. Co. 
HOLYOKE, MASS. 




















HOTEL FLANDERS, New York City 


133-137 West 47th St., 
JUST OFF BROADWAY 


The right kind of a hotel in the right locality. 
In the heart of the theatre district and adjacent 
to the shopping centres. Positively fireproof. 
Excellent cuisine and an exceptional orchestra. A 
large. addition just completed, containing library, 
grill and billiard hall. 

Handsomely Furnished Rooms, Private Bath 


$2.00 PER DAY UPWARD 


From Grand Central Station, cars marked 
“Broadway,” without transfer. Pennsylvania Sta- 
tion, 7th Ave., cars without transfer. Booklet 


upon request. 
i H. R. SHARES, Prop. 
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Original 
Chippewa 
Shoes 


Snappy Lasts 


Black and Chocolate 
In Stock 


Case Lots. All Sizes 


650S—6-inch oak sole, 
e Goodyear Welt $4.75 


ORDER A CASE TODAY 


CHIPPEWA SHOE MFG. CO. ritts'wis. 
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ELIAS BERLOW 


New York Selling Agent 
Tweedie “‘Hylo” Boot Tops 


110 Duane St. 
New York 














q Bancroft Walker 








Company 


Famous for CLEAN shoes. 











The Narrow Fabric Co., 
Reading, Pa. 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 








The illustrations above show but a few of the big range of mae 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 


- They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed to 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 
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A Popular Style 


Men’s Brown Kid, Skin 
Nullifier, Heavy Flexible 
Turn, Hub Gore. 
M, F and FF, 5 to 12 


$2.85 


IN STOCK 








gil Radium A. B. C. 


A Brown Cleaner 
PRODUCTS and 


REGISTERED Color Restorer 


A. B. C. cleans the shoe and at the same time restores 
the color without streaking. 

Light unsalable tans easily converted into a rich 
brown. 

A. B. C. is not a filler but alasting color restorer. A 
pure liquid wash containing no powder. 


Radium'Dye Co. _ Kansas City, Mo. 


Style 1916 


122-124 Duane S 
thn ten mate a 
MITT iit) it iity CROGGGRRRERRGORREEED’- PITTI 


WINTER 
FITCHBURG MUTUAL 
FIRE INSURANCE CO. MAHOGANY 


OF FITCHBURG, MASS. TAN SIDE LACE 


Believing that the welfare of individual members : 81% inch Flexible McKay, 
of the shoe trade is materially advanced by : B, Cand D 
united discussion of business problems, hereby No. 545 
volunteers to urgently recommend large attend- = 4 

ance at the : Price $4.50 


National Shoe Retailers’ Asso. Convention = W. T. Holmes Co. 


St. Louis, Jan. 6, 7, 8 15 No, 4th St. 
PHILADELPHIA 
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OGERERGROGROGRRREEE 


We have ie 
IMMEDIATE DELIVERY 


Subject to previous call 


OVERGAITERS 


Felt and Cloth. 8, 9 and 10 Button. 
- In Black and Certain Shades 


Also a special line of 


FELT BOUDOIR SLIPPERS 
AT INTERESTING PRICES 
Write Us Your Requirements 


one Harrar & Chamberlin 
43 N. Third Street Philadelphia 


Children’s Shoes of 
Quality 





In-Stock 
Welt Scuffers 


5-8 8-11. 


Patent or 
Gun Metal 











Prices on request 


Kalt-Zimmers Mfg. Co. 
MILWAUKEE, WIS. 


; 
PUTT 
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Au sizes. $9.75 per doz. Pro 2 
fandard Felt Company pir Dee img aatecar me i | 
New York, Chicago, San Francisco U.S. Wool Sheep Moccasin Co, “igs Harrison St. 3 
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Come Back a Better Man! 


Uncle Sam is giving him a newer and better equipment, 
in mind and body—fitting him for a bigger, finer life 





\ HEN that boy of yours comes 

marching home a Victorious 
Crusader he will be a very different 
person from the lad you bravely sent 
away with a kiss, a tear and a smile. 


He will be strong in body, quick 
and sure in action, alert and keen in 
mind, firm and resolute in character, 
calm and even-tempered. 


Self-control and self-reliance — 
ability to think and act in emergen- 
cies—coolness and courage in time 
of stress and danger—such will be 
the product of his training and 
experience. 

Neatness, precision in detail with- 
out fuss and worry, promptness, reli- 


ability, scrupulousintegrity, thought- 
fulness and courtesy —these things 
come from army comradeship and 
discipline. 

A broad-shouldered, deep- 
chested, square-jawed YOUNG 
MAN with flashing eyes and a happy 
smile —that’s who will throw himself 
into your arms when “Johnny Comes 
Marching Home Again.” 

That’s who is coming back to live 
his life in happiness with you. 

And in his hands—and yours lies 
the future of America. 

Help him, keep him happy NOW 
—by cheerful, newsy letters—for 
your sake—and for Uncle Sam. 


COMMITTEE ON PUBLIC INFORMATION, 8 Jackson Place, Washington, D.C. 


Grorcr CreeL, Chairman 


Tue Secretary or STATE 














Tue Secretary or War 
Tre Secretary oF THE Navy 











WICTORY _ 
This space is contributed for the Winning of the War by 


BOOT AND SHOE RECORDER PUBLISHING CO., BOSTON, MASS. 
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Che Corporate Name of 


A. &. Ginzherg-Gordon Cs., 3 Jur. 


has been changed to 


A. Hl. Gaines-Gordon Co., Inc. 


eitertine Berember 3d, 1918 











Che change is in name only and does not affect the 
personnel and management of the company, 
or ita business relations 


We request our friends to make their records correspond 


A. &. Gaines-Gordon Co., Jur. 
A. &. Gaines, Pres. and Treas. 
L. W. Gordon, Vice-Pres. and Serc’y. 















The Condition of the Hosiery Market as Seen 
by the Manufacturers and 
Owners of 
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“Onyx” Hosiery 






PREBUB OR rece 
FACTORY HOSIERY, has during the last few years, made more direct 
TO progress from the distributor to the consumer than any other 









CONSUMERS article in the textile world. 






PAST Mills have been from three months to a year behind in making 
DELIVERIES deliveries, not on account of war contracts, but because of the big 
NO SURPLUS demand of the civilian consumers. For that reason it has been 
STOCK impossible for the Wholesaler or Retailer to collect a surplus 
stock of any standard make, such as the ‘‘ONYX.’’ 








FUTURE It will be impossible for the mills to speed up the produc— 
DELIVERIES tion for many months to come to meet the ordinary demands, on 
account of shortage of labor and machinery, even if we take for 
granted that there will be a good supply of raw material. We 
accepted orders from our customers for only one-half to two-third’s 
of the quantity they demanded for delivery between now and April 
lst; even with this reduction, we believe that. we will be able to 
deliver not over seventy-five per cent. of the reduced quantity. 














CURRENT The advance during the last few years in the price of 
PRICES hosiery has been less than circumstances warranted. 










FUTURE We can see no reason why the present prices should not 
PRICES prevail for the next six months, unless in some instances the 

retailer is obliged to charge a slight advance. Certainly, there 
is no reason in sight for lower prices. 












WORLD- England, France, Italy and the Scandinavian countries, as 
WIDE well as South Africa and Australia are almost bare of merchandise 
SHORTACE ——thousands of dozens of hosiery are needed in those countries-— 
in addition, the demand that will be made upon us by South 
America, Mexico and the Oriental countries will be enormous, all of 
which tends to keep prices at the present level, and in some 
instances raise then. 












STABILITY It should be remembered by every firm and buyer that hosiery 
is a staple article, one that is used the entire year, and not 
subject to the fluctuations of seasons, or demands of style. A 
standard line of hosiery is just as salable in one month as in 


another. 



















DON: T GET Misleading statements appearing in Trade Papers of recent 

PANICKY— date, while not affecting the big concerns, have a tendency to 

BE GUIDED create a false impression among the smaller dealers. We ask all of 

BY FACTS our customers not to be misled. The war is over, thank God, but 
business in America will continue as prosperous we believe as in 
the past. 





We present the foregoing for your earnest consideration, 
highly appreciating the confidence shown by our friends who have 
placed contracts with us, and we firmly believe they will have no 
reason to regret their action. 







Yours truly, 


Emery & Beers Company Inc. 


New York 
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“ALL STOCK STYLES ARE CATALOGUED 
Mal 8 Panama “Toe. "Glove Grip” Whole ‘Model. 807. Vassar. Toe, “Clove Grip” inch 


i “Blucher, Half O'Sullivan Rubber Heel. "Whole Foxed Bal, Imitation Straight Tip, 15-8 Heel. 
_ Te Stack, A, B, 7 00 IT CDE Set. In Stock. AA. 4 to 8. A358 B, C, 24 to 8, 


ar ARNOLD SHOE CO., gst Amro 





SOME DEALER SERVED THEM BOTH 





































N. B.—Both Models shown above are made of Tobasco Brown Kid. Ladies’ Model is priced at $8.00; Men’s at $7.45. Ten “Glove Grip” 
styles for Women and Four for Men, in stock 
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INNETS intre 
’s Lenox 
Line 








Jane Sandal in Pat. Leather 
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In Stock Feb. 1. 
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Tan Glazed Kid 
Pony Cut Lace * 
7768—5 to 8.$2.50 
77678 to 11 
: $2.90 
7758—11% to 2 
$3.35 

8639— Made on the 
new Dix Last, Low 
Heel.y 24% to 7 
$4.25 















Tan Side Pony Cut Lace ”, 
TIGE—5 10.8 scassevs snc ceces cece cess RSD Otel) Pest Leste Tam, Pe 
Bree 1 to5, No Heel......81.50 4 to 8, Wedge. .$1.85 
BEIGE OB Toc. c ccvccseccsccsccccécccese 4.25 Tan Gl i Kid Bu Plain Toe 
Gun Metal Pony. Dull Top 71586—4 to 8, Wedge 7587—1 to 5, 
B@ee pacsekroawed $2.25 11% to2........ $2.90 WE setcccsocecd $2.00 No Heel..... $1.75 
8 toll.......... 2.50 2% to6 Dix Last. 3.50 


From the day we buy the leather to the day we stock the shoes 3W’S LENOX 
footwear is constantly under our inspection. 

We make all the shoes we stock—make them right—in material, in con- 
struction and style and can offer this line to you as a very good leader for 
your Children’s Department. We would advise that you place your order 






quickly. 
Weimer, Wright & Watkin Co. 
Philadelphia, Pa. Distributing House, 35 S. 2nd St. Factory 12-70 Allen St. 
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USTER BROWN SHOES 


For Boys—For Girls 


ELIABLE merchandise builds trade and in- 
sures satisfaction to the customer—and toyou. 
.Every time you sell a pair of Buster Brown Shoes you 
are protecting the child’s feet from foot troubles, in 
addition to supplying reliable merchandise. In doing 
this you render a double service that will bring you 
future patronage. It pays to sell shoes with an estab- 
lished reputation. 


Brown Shoe Company, St. Louis, U. S. A. 


Exclusive Manufacturers of White House Shoes for Men—Maxine 
Shoes for Women—and. Buster Brown Shoes for Boys and Girls 


Salesrooms: New York, Chicago, San Francisco and All Principal Cities 
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Stock No. 715—Dark Tan Cordovan 
High Cut Military Blucher with 
Waterproof White Fibre Doubler. Or- 
mond plain toe. A, 7 to 10; B, C and 
D, 6 to 11. 

$9.00 





Stock No. 614—Army Officers’ Tan 
Box Calf Fatigue eT er 
plain toe. A, 7 to 10; B, C and D, 6 to 
11. 


$6.50 


Pig Grain Legging with Buckle and 
Strap (or in the Spring Type if desired). 
Skeleton Leather pamats Height 12% 
Inches." Sizes 13 to 1 

$6.50 ‘either style) 











REAL LIVE SELLERS! 


MILITARY STYLES are going 
strong and will for months 


to come 


The War is over to be 
sure, but the War De- 
partment now asks that 
all honorably discharged 
soldiers, sailors and offi- , 
cers continue to wear 
their complete uniforms 
for three months after 
being mustered out. 


This means that new 
shoes and new leggins 
must replace those that 
have seen hard usage. 


Five thousand men from 
“over seas” landed at New 
York City, Monday last, 
and their demand soon 
depleted shoe stocks. Many 
will buy in their home 
towns—better be prepared 
for them. 





= 


Styles 









Dark Tan Shell 
Cordovan 
Spring Legging 
Full Leath- 
er Lined, 
Height 12% 
inches. 
Sizes 13 to 
17. $11.00 


Shown are IN STOCK 


Stock No. 612—Tan Army Blucher— 


Made on the Munson Last following. 


Government Specifications.’ ' 'B, 7 to 10; 
C, 6 to 10; D and E, 6 tol 
Price $6.50 


M. A. PACKARD COMPANY, BROCKTON, MASS. 
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ASK YOUR CONGRESSMAN TO VOTE FOR SUCH SHIPPING LAWS AS WILL 
INSURE THAT OUR COUNTRY BE ABLE TO RETAIN ITS SHARE OF WORLD 


TRADE. 


ASK YOUR CONGRESSMAN TO VOTE FOR AN-APPROPRIATION FOR THE 
INTERIOR DEPARTMENT THAT WILL ENABLE OUR FEDERAL GOVERNMENT 
TO OFFER GOOD FARM LANDS TO OUR RETURNING SOLDIER BOYS. 





HAGERSTOWN SHOE & LEGGING CO. 


HAGERSTOWN, 


MARYLAND, U.S. A. 























WHAT You Want 
WHEN You Want It 


Shoe Laces Lamb Wool Soles 
Heel Cushions Shoe Polishes 
Slipper Ornaments Shoe Dyes 

Heel Plates Slipper Trees 
Cork Insoles Heel Grip Linings 


Leather Insoles Polishing Sets 


The Lincoln Company 


General Shoe. Store Supplies 
1508 WASHINGTON AVE. 
LOUIS $3 $$ 


ST. MO. 




















A STYLE a IS SELLING 


For Boys and Little Men 





No. 105 





No. 105—Boys’ Tan Bal, 
Leather Sole, West Point Tos, Toe Sees at 
wtecltenk4 ovigtnak call tinea 50 


“HONEST WEAR IN EVERY PAIR” 


MARSTON & BROOKS Co. 


HALLOWELL, MAINE 
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Uérrect Dodg e 


For All Occasions 
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Gold and 
Silver Slippers 


Warranted 
Against 
Tarnishing 


eee eee ee eee eases eeeeseeeeee 
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Pumps of Patent and Black 
or White Satin 
(As illustrated above) 


No. 224—White Satin Opera, Full Louis 
ccnacccnscpenssdacdnaeseccccesed $3.60 


‘ No. 225—Black Satin Opera, Full Louis 
: ink 5d hath cn kin and chaisonwesciets $3.60 


* No. 235—Patent Opera, Full Louis Heel. .$3.60 
No. 236—Gun Metal Calf Opera, Full Louis 
Heel. $4.00 


OOOO eee eee eee ee eee eeeeseeeseees 
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+ ‘Let Joy Be Unconfined” 


EACE and prosperity are with us. 
Rejoicing is everywhere. 


The coming months will be filled with 
occasions of joy and pleasure. 


‘Dances, receptions, carnivals and all 


sorts of social functions will be renewed 
with a zest even we do not fully realize. 


Costumes will reflect the joyful mood. 
The girls are tired of war-time plainness 
in dress. 


- The boys returning will want to see them 


in fluff and ruffles. 


Slippers of gold and silver cloth, black 
and white satin, beaded and ornamented 
—party shoes distinctly will be wanted. 


See that you have them when they are 
wanted. 


Our stock department is for your accom- 
modation. 


Nathan D. Dodge 
Shoe Company 
Newburyport, Mass. 


Boston New York Cine 
183 Essex St. 130 W. 42d St. 600 Bldg. 20 W. Jackson 
Bush Terminal Bidg. Great Northern 


Montgomery 


San Francisco 
417 Pacific Bldg. 20 Galena Ave. 
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The Shoe the Kiddies 
Like the Most 


A Household Word from 
Coast to Coast 





HE Billiken shoe is the great- 
est success ever developed 
in Children’s footwear, and 

once it becomes known in your 
vicinity that you are agents for 
these epoch-making shoes, your 
store will become the center of in- 
terest to every kiddie in your 
vicinity. 


Write or wire today for Salesman 
or Billiken Booklet. 


McElroy-Sloan 
Shoe Co. 


Manufacturers 
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SPARTAN 


4 Neolin Sole 
Flexible 
English Toe 


Spartan 
Quality 


IN 
STOCK 






740—Brown Gun Metal Lace, High Cut, B to E, 244 to 7..$4.50 
741—Black Gun Metal Lace, High Cut, B to E, 2% to 7..$4.00 


BACON~ROLLINS COMPANY 


SUCCESSOR TO GEO.F. DANIELS Corp. 
LYNN, MASS. 


JL——— FL —_ YL —__—_ fy A——_ J p—— ff F 
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A Limited Number of Finest Quality 
Ladies’ Broadcloth Overgaiters 


For Immediate Delivery at $21.00 the Doz. Prs. 
Usual Selling Price, $33.00 the Dozen Pairs 


This stock represents the choicest selection of 
the closing out stock of one of New York’s best 
overgaiter manufacturers. We offer the entire 
purchase of about 200 dozen pairs, newly made, 
latest style overgaiters, in perfect condition, at 
$21 the dozen. 

Full Range of Sizes from 1 to 7 


These overgaiters are made of the very best 
quality broadcloth, ten-button height, finest 
bone buttons, genuine silk button holes. 

Choice of white, gray, slate, canary and black. 
We guarantee the fit and workmanship of these 


overgaiters. 
Send us a Stock or Sample Order 


Also Complete Line of Felt Overgaiters 
and Children’s Leggings 


GOODWEAR LEATHER MFG. CO., Inc. 
65 WEST HOUSTON ST. NEW YORK 
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T hree Fine 
lans 
Available 


ITH shoe stocks in the de- 

pleted state prevailing al- 
most everywhere the past few 
weeks, we have satisfaction in 
being able to offer complete sizing 
in the three popular numbers 
shown here. 


Tans —every one of: them!—in 
three famous leathers: Creese & 
Cook’s ‘“Tony,”? Lawrence’s “‘Ko- 
ko” and Gallun’s ‘No. 26 Cherry.” 


Numbers 1315 and 1318 are on our Van 
Dyke last and No. 1112 on the Clare- 
mont—both shapes in strong demand by 
retail consumers. 


Our sales records of initial and sizing-in 
orders for these three lines are interest- 
ing evidence of their success as stock- 
turners. We advise quick orders to our 
Chicago headquarters. 


Central Distributing House 


General Offices, WEBSTER, MASS. 





Stock No. 1315 
Vamp and Top of Law- 
rence’s “Koko” Calf. 
Orange Stitching. 

Sizes 5 to 11. 
Widths AA toD 


$5.75 


Stock No. 1318 
Vamp of C. & C.’s Tony 
Calf. Top of No. 88 
Field Mouse Kid. 

Sizes 5 to 11. 
Widths A to D. 


$6.50 


Stock No. 1112 
Vamp and Top of Gallun’s # 
No. 26 Cherry Tan. Sizes_£ 
5 to 11. Widths AA 2 


to D. $6.25 


A. J. BATES COMPANY 


328 WEST MONROE ST., CHICAGO, ILLINOIS 
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No. 442 


(Boys’ High Cuts), Brown Full ~ 
Grain Blucher, two soles, nail 
fastened, two buckles. 


ILLIAMS’ 


WORK SHOES 


UNION - MADE 


Our In-Stock Platform 


The shoes that appear in our advertisement: are 
made up complete, stored in our warehouse 
directly opposite the factory, and are ready to 
be shipped immediately. 

There are no “ifs” or “ands”—the shoes are 
there—they go forward to you immediately on 
receipt of order. 

Williams’ Work Shoes are “Union-Made”—and 
the Union Stamp appears on the bottom of each 
shoe. 

Our stock sheet and price list describes the shoes 
that are ready to ship. Write for this and have 
it for a handy reference. 


No. 4131 


Brown Alaska Blucher, Unlined, 
Double Sole, Double stitched, 
Goodyear Welt, Outside Counter 
Pocket. 


No. 830 


Black Elk Blucher, Unlined, % 
double sole, Goodyear Welt 
fastened. ; 


ARTHUR A. WILLIAMS SHOE CO. 


MANUFACTURERS 
HOLLISTON ee, MASS. 
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EXTREME. 
FLEXIBILITY 


THESE SHOES HAVE STYLE 
_ THESE SHOES HAVE COMFORT Q 
THESE SHOES HAVE WEAR {3 


Carried In-Stock 


SNAPPY LASTS ; 
ALL STYLES OF LEATHERS 
SALESMEN OUT 

DON’T MISS ’EM! 








Civilian Shoe Company 


WARD HILL 
MASS. 
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Read the Verdict 


The following Court findings upholding the patents and the efficiency of Wizard 
Foot appliances, should be of interest to every dealer who handles any kind of 


foot comfort devices. 


WIZARD FOOT APPLIANCE CO., 


1656 Locust St., ST. LOUIS, MO. 





IN EQUITY 14-386 


UNITED STATES DISTRICT COURT 


Southern District of New York 


NATHAN ANKLET SUPPORT CO., INC. 


and 
ARROWSMITH MANUFACTURING 
NC. 


*9 


Plaintiffs 


CAMMEYER, INC., and WIZARD FOOT 
APPLIANCE CO., INC., 
efendants 


NOVEMBER (1918) TERM 
BEFORE HON. JULIUS M. MAYER, 


District Judge 





Stephen J. Cox, Esq., for Plaintiff. 
James Love Hopkins, Esq., for Defendant 


FINAL HEARING—MEMORANDUM 


THE COURT (Orally): It is unnecessary 
for me to pass upon the validity of the patent. 
I shall assume that the patent is valid for the 
purpose of this litigation. There is no ques- 
tion that Nathan accomplished a result. He 
was evidently a very studious and capable 
man in the art and he made a forward step. 
But I am entirely satisfied that his device 
contained a number of practical defects as was 
to be expected in the early stages of the 
advance. I was very much impressed with 
the testimony of Dr. Block whom I regard 
as a very able man in the particular work to 
which he has devoted himself, and if there 
are any points of difference between him 
and the expert for the plaintiff, I accept Dr. 
Block’s testimony. J think Dr. Block has 
produced a device which is very useful and 
very ingenious. Whether it involves inven- 
tion or not is a matter of no consequence in 
this case, but this much is perfectly certain, 
it is so far departed from the Nathan Patent 
that the devices alleged to infringe do not infringe. 
Mr. Nathan was evidently struggling along, 
and possibly did not have sufficient capital, 
but whatever the reason was, there is no 
commercial utility proved in this case. That, 


widarea 








Adpysiable too? Appliances 


of course, would be relevant only to resolve 
the doubt as to the patent if that were in 
issue, but it is also of some service in con- 
sidering perhaps what breadth should be given 
to the claims of the patent, or, in other 
words, how considerable a field the patent 
is supposed to have invaded successfully. 
On the other hand, the defendant’s devices have 
been in effect availed of and copied in a broad 
way. I do not speak technically because I 
do not wish to affect any other possible law 
suit by the Arrowsmith Company. The fact 
that at present nothing that looks anything like 
the invention is put out before the public, and 
that the Arrowsmith Company is putting out. 
a product which, broadly speaking, without 
meaning to confine myself to technical state- 
ments, adopts some of the improvements made 
by Block, to my mind is one of the indications, 
among several others, that the Court can go no 
further than to hold the Nathan invention down 
to the strict limits of the claims. I am dis- 
posed to think that the Nathan Patent is 
valid, although, as I said, it is not necessary 
for the decision of this case, and whatever 
service there may be in that holding may avail 
to the present plaintiffs, but beyond the pre- 
cise terms of the claims, or moderate equiva- 
lents, the patent cannot go, and thus holding 
I conclude that the defendants have not in- 
fringed, and the Bill is Dismissed with Costs. 

I think that attention should be called for the 
purpose of this case only, to the marking on the 
Arrowsmith device. To my way of thinking 
these devices are so far removed from the patent 
that these markings might be subject in an 
argument that the whole conduct of the Arrow- 
smith Company as between it and the defendant, 
for the purpose of this litigation, is such that 
in my judgment upon that ground the Arrow- 
smith Company cannot come into a Court of 
Equity, and that this case, as distinguished per- 
haps from the Nathan case, may be dismissed 
upon the further ground of want of Equity for 
the reasons stated. 


JULIUS M. MAYER, 
United States District Judge. 


November 15, 1918. 
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C& 
SERVI 


inely Fashioned Hexible 
Welted Mckay Boots and 
Low Cuts our Specialty. 
















Your orders will receive prompt 
and careful attention. 


Our line sells at popular prices. a 


Our styles will please your cus- 


tomers. 

No. 8963. Chrome Mahogany No. 7858. Cocoa Calf Polish. 
Side Whole Quarter Oxford. Single Sole. Flexible. No. 150 
Full Welt. Flexible. No. 155 Last. 


Last. 


Yl 


Cushman ELebert 


FACTORY AT HAVERHILL, MASS. i t 


Why = Boston ony 60 South St, Room 25, 
Tm Mr. WC. Cashman ee HTT 





No. 8963 


WHOLESALE TRADE ONLY 
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When the “Yanks” return | 
the civilian shoe 


to 


Do you, Mr. Shoe Retailer, realize that 
the returning Yankee soldier has learned 
that the only foot comfort he ever experi- 
enced is due to the type of Army shoe he 
was forced to wear? 


Do you, Mr. Shoe Retailer, realize that 
the Army shoe is an exemplification of the 
Educator principles? 

Do you, Mr. Shoe Retailer, realize that 
the returning Yankee soldier is going to 
wear Educator shoes when he discards his 
Army shoes and that you can have his 
business if you are an Educator dealer? 


Educators are in stock in each of our distributing houses’ 


Rice & Hutchins, Inc., 


20 High St., Boston, U.S.A. 


Distributing Houses 
Rice & Hutchins St. Louis Shoe Co. 
Rice & Hutchins Atlanta Co. 

Rice & Hutchins Cleveland Co. 
Rice & Hutchins Cincinnati Co. 
Rice & Hutchins Chicago Co. 


* Rice & Hutchins Baltimore Co. 


Rice & Hutchins New York Co. 
Atlas Shoe Co., Boston. 
Jos. I. Meany & Co. Inc., Phila. 

















